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Artistic Silver Pitchers, Showing American Workmanship of the XIXth Century; 
Now in the Metropolitan Museum of Art, New York. 





YON DER LUHE & HANNE,WN.Y. 




















Sith LS SS IE Oe ant bn 8 OS Ag yi aE TRL Neh I AS at Ra Ri ON segaac aR rain nate 


} 


a OR, Rah a ae NT li 


— 
Ue 


i eS I 


For the Finest Homes 


We particularly recommend this Alvin Colonial design— = | 
Mollv Stark. Graceful in its flowing outlines and restful simplicity, it 
faithfully represents the spirit and beauty ot the best 1n Alvincratt. 
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Write for price-list and 
full description OT patterns 


Alvin Manufacturing Co. 7 | 
CHICAGO ach Ave. 92 Maiden Lane, New York — 
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Geometry, American Gems and Gold in the New Jewelry. 





How to Gain Variety in Jewelry Designing. 
By Isabell M. Archer 











(Continued from the issue of May 29.) 

S the Summer advances it becomes 

every day more apparent that the 
jewelry trade in America must rely for all 
future growth—both immediate and future 
—on native talent, native materials and 
native workmanship, and _ above all, 
on American ingenuity in meeting un- 





Thus a new jewelry mode has grown out 
of what was a bundle of rough sketches 
from one designer, added hints from an- 
other, suggestions from some retail jewel- 
ers and practical plans from as many more. 
This has since been worked up into the 
mode wherein all the pieces are formed of 
gold or silver mountings in patterns and 





Fic. 1—GEOMETRIC PATTERNS IN NATURE 


precedented trade conditions. We are 
thrown on our own resources absolutely, 
and it is up to retailers, wholesalers and 
manufacturers, designers, gem-cutters, 
metal workers and all others connected in 
any way with the trade to prove their 
ability and give the best that is in their 
power. 

In the issue of THE JEWELERS’ CIRCULAR 
for May 29 last there appeared the first of 
a series of articles on a new system in the 
designing of jewelry and in its materials, 
and since that date further differences have 
made themselves felt in the trade. It is 
with the knowledge of still other altera- 
tions and handicaps in the obtaining of 
desired materials and with the realization 
that distinct and permanent changes will 
have soon taken place that this, the second 
article in the series, is offered. 

As it is believed that these present 
necessary changes in jewelry composition, 
changes in both the gems and_ their 
mountings, instead of being as so many 
at first believed merely a matter of local 
importance and transient endurance, are in- 
stead of country-wide, even world-wide, 
influence, and epoch-making permanence so 
definate form is given what was in the 
earlier stages of the idea a very vague con- 
ception. : 


shapes following the lines from the prob- 
lems from higher geometry and set with 
native American gems. 

This new mode was first reviewed in 
the former article, but certain phases 
of the new designing are rehearsed here 
for the sake of greater clearness. 

In the first place, objection has been 
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In reality nothing in nature is more ap- 
parent to the true observer than that geo- 
metry is exceeding frequent as an under- 
lying principle of all three kingdoms, 
vegetable, animal and mineral. So if 
nature is to be considered as a suitable 
basis for jewelry designing, geometry can 
hardly be ignored. 

In the first sketch (Fig. 1) are given 
some curious examples of nature’s use of 
geometrical patterning. Two varieties of 
fir-tree seed cones are shown in which the 
progressive ornamental lines of the seeds 
are based on geometric problems, while 
the flower plan and the peculiar animai 
cell formations are replicas of cross-sec- 
tions from results arrived at through 
higher geometry. 


Many other forms in nature carry out 
this same conventional marking. The 
order and regularity which we see in the fir 
cones may be found also in the lay of fish- 
scales, in the veining of leaves in tree- 
barks, and animal furs, in the crystals of 
snowflakes, in sea-shells and in the feathers 
of birds. It is before us everywhere, in 
the ocean waves, in the sun’s rays in the 
sky and in the earth itself in the form of 
perfect geometry in mineral crystals. 

In art geometrical decoration is history— 
old and universal. Its influence may be 
traced from the art of the early Egyptians 
to the decorative designing of the North 
American Indian through the handiwork 
of Oriental, Scandinavian, Moorish, Mexi- 
can and Peruvian artists. 

It is seen, too, in every possible craft; 
in weaving, ceramics, wall-painting, bas- 
ketry, metalwork, tiling and mosaics, and 
in architecture, archaic, ancient, classic, 
Rennaissance, colonial and modern and in 
all its details, phases and branches. 

The second illustration (Fig. 2) shows 
three widely different uses to which geo- 
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Fig. 2—SUGGESTIONS FROM GEOMETRIC FIGURES FOR JEWELRY DESIGNS 


raised in some quarters both as to the 
suitability and as to the adaptability of 
geometrical ornament to jewelry designing. 
It is said that nature furnishes, or at least 
should furnish, art’s greatest incentive, and 
then that the artistic does not lend itself 


-to such a mechanical means as is avail- 


able through geometry. 


metrical ornamentation has been adapted. 
These are a 16th century Italian em- 
broidery, a strip from a Moorish painted 
decoration from the stucco walls of the 
Alhambra, and a pattern from an Oriental 
rug. Geometry in art has reached» from 
the pottery -vases of the> natives of ‘the 
Oceanic islands to Druid carvings in 
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Do you know that there were about 800,000 young men 
enrolled on the last registration day? 
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Do you know that the most of these will soon be assigned 
to camps? 
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Do you know that mothers, sisters and friends will desire 
to present to these future Defenders of Liberty a reminder 
worthy of their ability ? 





Do you know that the rings illustrated above bear the 
thirteen stars symbolic of Liberty; that they bear the 
individual insignia of each of nine branches of the army 
and navy and that they are made of 14K Green Gold, from 
steel dies, and with the well-known Larter workmanship. 
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LARTER & SONS 
Pac. Coast Rep. 93 Maiden Lane 


A. I. HALL & SON, Inc., 
Jewelers Bidg., 
Post St., New York 


San Francisco, Cal. 
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Britain and in age from the first art records 
to our own cubist and futurist art of the 
20th century. Why not a more sys- 
tematic rise of this artistic trend in jewelry 
designing? There certainly never was a 


i 





choose any one or any group of these and 
without adding a single unrelated line or 
form proceed to build up a jewel, a set of 
matching jewels, or a series of jewels 
showing variations on the chosen theme 
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Fic. 3—DESIGNS FOR BROOCHES SUGGESTED BY GEOMETRY. 


more favorable time to study out the idea¥ carried out in different materials and treat- 


and to give it life in the new gold jewelry. * 


The Development of Geometric Ornament 
in Jewelry 

In the introductory article on geometry 

and jewelry several adaptations were given 

in ‘the text and by illustration, now the 

object is to further analyze the possibili- 

ties in this newly recognized decorative 


theme. 
There are, for instance, many methods 


ments. 

With a group of three units, say, a small 
disc shape, a larger six or eight sided form 
and a long, narrow unit such as an oblong 
or an oval an appropriate design may be 
arranged to meet the requirements and 
limitations of any and all jewel types. 

The small disc shapes may be represented 
by pearls or other round-cut gems set in 
circular settings, or in tailored jewels and 
utility pieces these units may be beads or 





Fic. 4—cRYSTAL PRISM IN NECKLACE, BRACELET AND FINGER-RING DESIGNS 


of procedure, both in obtaining the basis 
for the design and in working up the 
finished jewel which forms the geometric 
skeleton. 

Taking only the simpler forms from ge- 
ometry and eliminating all meaningless 
elaborations there are still a host of ex- 
cellent units for jewelry motifs. Then to 


enamels. The octagon may be cut from a 
gem or it might be merely a tracing of the 
form with an outline of millegrain wire. 
Or all three units can be used to build up 
an air-line jewel with gems in box settings 
of gold. 

The four brooch designs sketched in the 
third illustration (Fig. 3) give variations 
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on a theme in a different manner. These’ 
have the same geometric unit as their basis 
and the mode of treatment makes the 
variety. Their base is one of our friends, 
the tetrahedroid, this time “icosi”’ is its 
first name, so that if you want to look it 
up and play on the same theme yourself 
you will find it in the Encyclopedia or in 
any text book on higher geometry under 
the name of icositetrahedroid, and it is 
not nearly as formidable to work with as 
it is to spell. : 

The first brooch on the left of Fig. 3 is 
carried out in wire work. This may be 
used either as filigree or applique. The 
second design has an engraved monogram 
on a solid ground with a pierced border. 
Enamels are used in the third brooch 
and the fourth designed for faceted gems. 
With any other appropriate geometrical 
unit a like variety of effects are obtain- 
able. 

Another method of utilizing a single unit 
is shown in the next illustration (Fig. 4.) 
Here the motif has been repeated in 





Fic. 5—DESIGNS FOR JEWELRY PRODUCED BY A 
COMBINATION OF GEOMETRIC UNITS 


pendant, bracelet and finger-ring. The 
skeleton is a tesseract used in several sizes, 
and as a drop on the pendant, a solitaire 
in the bracelet and a cluster in the ring. 
Such a unit might be used also as a decora- 
tion for a watch in applique, a brooch in 
filigree, a necklace in gems or a parasol 
handle in enamels, or the galonche that is 
here used as a bracelet might be adapted 
to the design for a man’s watch charm or 
for a border on cigarette cases—the possi- 
bilities are endless. 

Combinations of motifs were mentioned 
at the beginning of this article and in 
Fig. 5 we have a bar-pin and a sautoir 
watch carrying out this idea. 

These all are again merely hints as to 
what can be done to gain variety with 
geometric ornaments in jewelry designing, 
in the main it will be individual effort that 
will count in obtaining the best from this 
inexhaustible source. 

(To be continued.) 





Fred G. Hayner, the enterprising Colo- 
rado Springs, Colo., jeweler, whose place 
of business is at 24 S. Tejon St., has 
installed in the Summit House, on Pike’s 
Peak a mammoth eight-day clock a time 
piece constructed for absolute accuracy 
even in this varying clime. He is official 
watch inspector for the great Rock Island 
railroad system. 
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America’s Largest 
Diamond 
Cutting 

Works 








Stern Bros. & Co. 


OFFICES 


68 Nassau Street, New York 
31 N. State Street, Chicago 
10 Tulp Straat, Amsterdam 


CUTTING WORKS 


Most Modern and Complete 
136-146 W. 52nd St., New York 
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JEWELRY TRAVELER ROBBED 


Salesman for New York Concern Leaves 
Trunk in Hotel Room While at Dinner 
and Thief Gets Loot Valued at 
$21,000 
CLEVELAND, O., July 12.—The police and 
Pinkerton detectives are searching for the 
man who robbed J. Wucher, a traveling 
salesman for Teitelbaum & Whitebook, 
jewelry manufacturers, 148 Delancy St., on 
July 3 of jewelry valued at about $21,000. 
On June 25 Mr. Wucher left New York 
for an extensive. trip through the middle 
west. He arrived in this city on July 1 and 
registered at the Hotel Statler, where he 
made his headquarters during his brief stay. 
He was supposed to leave for Toledo at 7 
o’clock on the evening of July 3 and packed 
his stock in preparation for his departure. 
He left his room to have dinner and check 
his trunk before leaving. He returned in 
three-quarters of an hour, and when he 
called for his key it could not be found. 
The door of his room was opened with a 
duplicate key, and upon entering the room 
Mr. Wucher found the trunk smashed and 

the jewelry had disappeared. 

He immediately notified the house detec- 
tives and the Pinkerton agency. The only 
information obtained was that furnished by 
a taxicab driver, who testified that a man 
had left the hotel carrying two heavy bags, 
jumped into the automobile and asked to be 
taken to the uptown railroad station. A few 
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blocks from the station he got out of the 
cab, paid the driver and disappeared. 

Mr. Wucher had with him stock to the 
amount of $32,000, but some of it was 
overlooked, presumably in the thief’s haste. 
An insurance policy was held in the Jewel- 
ers’ Safety Fund Society, of which Teitel- 
baum & Whitebook have been members for 
the past eight years. The jewelers’ Pro- 
tective Union is now working on the case. 








DEATH OF HENRY PAUL, SR. 


Evansville, Ind., Retail Jeweler Died Sud- 
denly at His Home in That City 


EVANSVILLE, Ind., July 13—Henry Paul, 
Sr., aged 62 years, a native of Evansville 
and one of the oldest retail jewelers of the 
city, died at his home at 609 Main St., last 
Tuesday night, his death being due to heart 
failure. Mr. Paul had been suffering for 
the past few weeks from kidney trouble 
but it was not thought his condition was 
serious. He appeared in the best of spirits 
up to within a few minutes before he 
passed away. The funeral services were 
conducted from the home Friday morning 
and were largely attended, interment being 
at Locust Hill Cemetery. 

Mr. Paul was born in Evansville on 
Dec. 22, 1855, and spent his entire -life in 
this city. He learned the jewelry trade 
and about 38 years ago he opened a repair 
shop at 420 Main St. He remained at 
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National Import and Export Statistics. 





WasHINGTON, D. C., July 10—The records of the Treasury Department contain the 
following comparative statistics of interest to the jewelry trade for April, 1918, and 
the ten months ended April, 1917 and 1918. 


Ten Months Ending 
— * 


























e ia, 
April, April, April, April, 
IMPORTS, 1917. 1918. 1917. 1918. 
ee SE [ER EPO LE Le Pee "$3,227 $3,953 $63,827 $100,211 
i Oe Cli cdsw ee tnewev eb edeses &daes 505,654 827,329 4,452,148 7,464,877 
Diamonds, uncut, dutiable. .......ccccccccccccce 846,884 1,337,503 8,106,818 9,497,581 
Diamonds, cut but not set, dutiable............ »» 425,713 1,100,899 16,359,564 12,050,406 
Glaziers’ and engravers’; unset and miners’,? free. 104,165 128,431 793,582 860,896 
Pearls and parts of, not strung or set, dutiable... 535,669 111,276 8,214,704 1,204,152 
Other precious stones, uncut and bort, dutiable... 20,685 10,564 193,624 424,027 
Other precious and semi-precious stones, cut but 
re. OC GREEN o's oc eesecoss aceaseaeséus 165,432 58,867 2,019,500 994,971 
Imitation precious stones, dutiable...........e0¢ » 108,931 69,719 877,993 693,360 
Total, precious stones, etC......ccccccecces $2,207,497 $2,817,259 $36,565,785 $25,725,393 
Gold and silver, manufactures of.........e+ee0- $208,328 $63,792 $2,538,803 $1,504,523 
PM aii tib eh n6 ip ath oben nae aaiouseaueadde 25,534 9,889 264,589 187,577 
Platinum, manufactured and unmanufactured..... 141,524 253,124 1,636,377 4,127,125 
Gold and silver sweepings,! free.........eeeceees 45,073 46,783 305,358 354,313 
Statuary, regalia, gems, etc., for religious or edu- 
cational purposes,! free...... gesdoe bo bsbdeave 7,012 11,141 116,858 104,587 
Beads and bead ornaments, dutiable...........-. 142,302 102,109 1,276,701 1,471,929 
Bronze, manufactures of, dutiable............... 61,586 23,509 500,063 274,456 
Dials, enameled for watches, etc.,! dutiable...... aonb ovbiens oengeas gonad 
Lenses and all optical instruments (including spec- 
tacles), DEY <ccvbwatedubencetnteuene™ . 8,549 12,649 122,011 87,327 
Iridium, osmium, osmiridium, palladium, rhodium, 
ruthenium, and native combinations thereof 
with platinum, etc.,2 oz. troy, free.........6. 17,024 8,363 384,819 471,704 
Mother of pearl shell, free...........cccecccece 298,106 215,091 1,706,757 1,268,804 
EXPORTS OF DOMESTIC MERCHANDISE. 
TLE ORI LE 195,025 187,146 2,052,327 1,666,835 
EE RE ath Alle A ee a 141,847 124,172 1,456,820 1,576,170 
RMA <a0syundnsdsed unseweoueduones’ 66,939 49.776 1,023,656 892,408 
Manufactures of gold and silver..........eeceeee 36,233 47,353 476,030 468,371 
Jewelers’ ashes and sweepings.........cccccecees oo sevee sesecee + seme gneeses 
Plated en NS CU ee ue cciae aOMn eee.) Opeuteaiee: Reena 2... lane’ 
i RNR ETO EL ALE REE Te 116,851 115,420 940,275 1,357,671 
Non ci srdcn veasnnees-du daa kouoceus 128,493 44,507 1,174,379 —1,160,600 
Platinum, unmanufactured! ..........cceeeeeeces 802 te eeeee 200,521 40,943 
Platinum, manufactured! ........cccceccccccccce 7,073 995 60,201 29,640 





*Included in “All other articles” prior to July 1, 1916. 
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this location for 35 years, until he had to 
vacate when the building was torn down 
to permit the erection of the new Old State 
bank building. He then removed to 609 
Main St., where he had been located since. 

He was a staunch Democrat all his life 
and while he never held a public office he 
always was interested in the success of the 
party and worked hard helping to get out 
the indifferent voters. He always served 


’ either as an inspector or a judge at elec- 


tions and was well known among the voters. 

Mr. Paul was preceded in death by his 
wife by about seven years. He is survived 
by one son, Henry Paul, jr.. who makes his 
home at 609 Main St. and one daughter, 
Mrs. Charles Babcock, 806 Upper Ist St. 








THIEF SENT TO JAIL 


Youth Who Robbed Cashier of Buffalo 
Concern Must Serve Term in Auburn 
Prison 


BurFaLo, N. Y., July 12.—Harry Win- 
field, 24 years old, who was convicted of 
robbing Miss Ida Smith, cashier of the 
Springfields Jewelry Case Co., this city, of 
a cash box containing $751 as she was stand- 
ing at Main and Utica Sts., waiting for 
a car, was sentenced by Justice Taylor in 
criminal term of supreme court recently 
to not less than two years and not more 
than four in Auburn State prison. 

Justice Taylor asked the defendant if he 
still claimed to be innccent of the crime 
charged against him. This was after the 
young man’s attorney made strenuous ef- 
forts to have him placed on probation. 
Winfield asserted that he had nothing 
whatever to do with the robbery of Miss 
Smith. 

“You see,” said the court to the attorney, 
“there is nothing to do with this young 
man but send him to prison. If he had 
come to the court in a penitent attitude, 
I might have been able to take a different 
view of the case and to have made some 
other disposition of him.” 

The Winfield case was tried twice, a first 
jury disagreeing. During the first trial a 
colored porter of the Hotel Markeen, who 
chased the man who committed the robbery 
and who later positively identified Win- 
field, was, it was charged, spirited away 
by men who took him to Niagara Falls 
in an automobile. He claimed that they 
confined him to an unused house and that 
he escaped by jumping through a window 
of the second story. 








Gold Bars Withdrawn and Ex- 
changed at New York 
Week ended July 13, 1918. 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. 
Gold bars paid depositors............ 


Jewelers’ 


$613,852.69 
2,016,547.94 





Pi MSE TS PSL Or ETO r et $2,630,400.63 


Of this the gold bars exchanged for gold coin 
are reported as follows: 





Jule Bias ci. cude¥eautnstcksmeoaee $157,424.36 
See: Di. ond dé Facode dove vi eee 67,125.09 
FURY. BGs 6 once og cit eb enks datas ove 87,081.41 
Pelle: 43S ok cca vi nteiins basses 138,573.90 
SON BBs i nds44 up dt ba buen 101,991.00 
[SR FR eR Ne rE 61,656.90 

ROOM wes Sékddc ance bee cetedsweeeh $613,852.69 
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means your Personal, Mail, Telephone, or 


Telegraph Orders, for any quantity, size, or 
weight, filled in the quickest possible time, 
accurately, ata SAVING TO YOU OF TIME 


AND MONEY. 
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Lorsch Building, 37 Maiden Lane 
NEW YORK 


131 Washington Street 
PROVIDENCE, R. I. 
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means a wide choice of the finest grades of 
Imitation Peal Necklaces, in our Standard 
‘‘Qualities."” Summer-time means big sales of 


imitation pearl necklaces IF YOU HAVE THE 
STOCK. ORDER YOUR STOCK NOW, OF 


Indestructible Qualities— 
ORCHID, (Oriental) 


LOTOS, (Brilliant) 
DAHLIA, (Lustrous) 


or the Regular Qualities— 
Blue Ribbon, Iris, Orient Extra, Orient, and 


Superior. Beautiful Presentation Cases for 
the better qualities. Choice of several shapes. 
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JAMES G. WOODRUFF DEAD 





President of the Wm. L. Gilbert Clock Co. 


Passes Away at His Home in Winsted, 
Conn. 


WinsTeD, Conn., July 11.—James G. 
Woodruff, president of the William L. Gil- 
bert Clock Co., and one of Winsted’s most 
prominent residents, died at his home on 
N. Main St., Wednesday night at 11:45 
o'clock. His death was due to cerebral 
tumor. Mr. Woodruff had been in poor 
health for several months and had been 
confined to his bed for two weeks. When 
death came his wife and two daughters 
were at his bedside. 

He was born in Northfield, town of 
Litchfield, Aug. 27, 1842, the son of Mr. 
and Mrs. Isaac B. Woodruff. The former 
died in Winsted in 1900. Mr. Woodruff 
came to Winste@ in 1851, at the age of 
nine years. He attended the common 
schools, and worked in the factory of the 
William L. Gilbert Clock Co. before and 
after school, and on Saturdays. Up to the 
time of his death he had been with the 
company for 66 years. At the age of 18 
he gave up school and worked steadily 
at the factory. He became president in 
1900, when he succeeded the late William 
L. Gilbert, who founded the Gilbert Home 
and the Gilbert School, and in his will left 
provision for both. 

The business of the company continued 
to grow under the direction of Mr. Wood- 
ruff, and several additions were added to 
the factory during his term of office. 
It employs over 500 people. Mr. Wood- 
ruff was a director of the Hurlburt Na- 
tional Bank and of the First National 
Bank. He was also trustee of the Gilbert 
Home and Gilbert School. He was a rep- 
resentative of this town in the House of 
Representatives in 1907. He was a vestry- 
man of St. James’s Episcopal Church. In 
May, 1864, he was married to Miss Abbie 
Elizabeth Asborn, who survives him. 

He leaves his widow, one son, George 
B. Woodruff, who is in the hardware busi- 
ness in New Providence, N. J.; two daugh- 
ters, Mrs. Edna L. Hubbard of Newton 
Center, Mass., and Mrs. Florence G. Far- 
mer of Winchester, Mass.; eight grand- 
children, Miss Margaret Woodruff of 
Georgia, Miss Zola L. Woodruff, Miss 
Mera Woodruff, Allan Hubbard, Jr., Gil- 
bert Hubbard, Florence Hubbard, James 
Woodruff and Jefferson Farmer. 

The funeral will be held tomorrow after- 
noon at 3 o’clock at his late home. Rev. 5. 
Wolcott Linsley, of Webster, Mass., for- 
merly rector of St. James’s Episcopal 
Church, in this town, officiating. 

The burial will be in the Center Ceme- 
tery. The plant of the William L. Gilbert 
Clock Co. will be closed all day tomorrow. 








DEATH OF JOSEPH LOEB 





Prominent Jeweler of Reading, Pa., Suc- 
cumbs to Blood Poisoning 


READING, Pa., July 11—Joseph Loeb, for 
42 years one of the city’s leading jewelers 
and diamond sellers, died from the effects 
of blood poison superinduced by a bruised 
thumb. He was 70 years of age, and was a 
native of Cleveland, O. Prior to his en- 
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tering the jewelry business he was a post 


trader and government contractor at Fort 
Concho, Texas. He was unmarried. One 
brother, Eugene, who survives, was asso- 
ciated in business with him. He had been 
in business here since the ’70s and was 
formerly located at 653 Penn St. 

Deceased was well known to jewelers all 
over the country. 








Trophy to Be Presented at Convention of 
Associated Advertising Clubs of 
the World 


St. Louts, Mo., July 13.—It is expected 
that patriotic work of the Associated Ad- 
vertising Clubs of the World will be stimu- 
lated by the offering of a trophy by the 
Advertising Club of St. Louis, at the 13th 
annual convention at San Francisco, now in 








ARTISTIC TROPHY WHICH WILL BE AWARDED BY 
THE ADVERTISING CLUB OF ST. LOUIS. 


progress, to the club doing the most valu- 
able co-operative work with the Govern- 
ment in the year ending June 1, 1919. 

The trophy is a bronze placque, manufac- 
tured by the Hess & Culbertson Jewelry 
Co., of this city. It is 33 by 25 inches in 
size, with flags in red, white and blue 
enamel, and base of mahogany. By way of 
suggestion a booklet on “War Activities of 
the Advertising Club of St. Louis will be 
distributed by the thousands at the conven- 
tion. The plaque was exhibited at the Hess 
& Culbertson store before being taken to 
the convention by the St. Louis delegation. 
The St. Louis club will not participate in 
the contest. 


DIAMONDS WORTH $7,500 GONE 











Man and Woman Who Visited H. C. Kionka 
& Co., Chicago, Believed to Have Stolen 
the Gems 

Cuicaco, July 11.—Fifteen unset dia- 
monds, valued at $7.500, were stolen this 
week from H. C. Kionka & Co., diamond 
dealers of 27 E. Monroe St., under rather 
peculiar circumstances. : 

The robbery was committed, presumably, 
by a man and woman who entered the place 
on the pretense that they wished to buy an 
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unset diamond for a ring. The clerk who 
gave them attention took a tin box from a 
vault, he claims. In this box were $75,000 
in unset diamonds. The couple examined 
the diamonds but claimed that they could 
not find what they sought. 

The clerk then went to get another box 
and while he was gone the 15 diamonds 
were extracted. Half an hour afterward, 
the clerk claims, the loss was discovered. 
How the clerk came to go away and leave 
$75,000 worth of diamonds within reach of 
the strangers is the part that excites the 
interest of local jewelers. 


ALLEGED THIEVES ARRESTED 











Two Negroes Arrested by Baltimore Detec- 
tives Are Believed to Have Robbed a 
Number of Jewelry Stores 

BattimorE, Mp., July 13.—After diligent 
work in this city, Detectives Roche and 
Dunn have arrested an alleged jewelry 
store window smasher. He is a negro, 
known to the police and Pinkerton’s Na- 
tional Detective Agency as Cephas John- 
son, 32 years old. Johnson is accused of 
breaking the show windows of no less than 
three local jewelry stores. As previously 
reported in THE JEWELERS’ Crircutar, the 
window of S. & N. Katz, 105 N. Charles 
St., was broken on July 2 and jewelry val- 
ued at $330 stolen. John Johnson, another 
negro, is also accused of the Katz theft. 

Through a clever piece of work the de- 
tectives actually recovered jewelry valued 
at $200 which had not been reported as 
stolen from the Katz window. Cephas 
Johnson is also charged with the smashing 
of the window of Charles A. Vogts’ store 
at 201 S. Broadway on April 15 last and 
with breaking the window of Frederick J. 
Euler, 401 N. Howard St., on May 28 last. 
Watches and jewelry valued at $200 were 
stolen from the two last-named dealers. 

In neither case did the thieves leave a 
trace of their identity. Detective Roche 
received information that Johnson, who 
lived in northeast Baltimore, had sold a 
diamond and sapphire ring to another 
negro for a. small sum of money. The ring 
was a at $100. The detectives finally 
learned ere Johnson lived, and. when 
they went»to:.his house the building was 
placed undér’a-secret guard. johnson saw 
the detectives, and he attempted to escape 
by jumping from a window; they say John 
Johnson was arrested an hour later. Jewel- 
ry valued at $300 was recovered in this 
city and two of the rings missing from the 
Katz stock have been located in a Phila- 
delphia pawnshop. A member of the Katz 
hrm identified the jewelry. 

Both prisoners refused to tell the police 
anything about their movements, but they 
have been identified by watchmen and 
pawnbrokers. A West Baltimore St. pawn- 
broker identified Cephas Johnson as the 
negro who sold him two watches taken 
from the window of Mr. Vogts’ store. The 
watches were recovered. 

The negroes were given a preliminary 
hearing at Central Police Station and both 
were held in $3,000 bail for the action of 
criminal court. The two detectives were 
commended for the arrest of Cephas John- 
son, whose picture is in the Bertillon 
Bureau. 


ee a 


THE JEWELERS’ CIRCULAR-WEEKLY July 17, 1918 


a CJausca Pearls 


OF S: ummer ir / S 


aero. 3 








eet Pee te eee 
ae ey TRE eT 


SDE Rae re pre cea ee near someone —— 


a tap 





SO hel Ca ma 1 


van 


oy ers 


SET TE ESE tear seg ey seeerre eo 


Coe spelen ors 


enV ean hm. eh aoe 


a 


excntiasasticd a3: 


-_ 


ME Re Late eee me te 


TL LETTS SN I Sct at 


ln ree 
7 
elo ee 


— 


YER eer > 
PSN 


te 
oi 


rte 
er 


ee ee ee 


IEP 


uaz PEARLS 


en 
a 


# 
‘ee 


— 


ah din? te ke ee) 
ie eit oe ney 


These Necklaces 
Add Charm to 


Summer Frocks 


ee 


——— 


RSE RR Bt 0 Ser eee er eenesy 
See ee tg, 
t 


ae ER 


or 


oaeetae 


wt 


OEP LTR OR 


ae 


pT Rg a 
Teen, Saleh oe 





This charming Summer Girl group, printed in warm sepia photogravure as a window card, will suggest to every passerby the 
fascination and suitability if de pearl necklace for summer wear. Send your name and address for one of these cards. 
Please mention your wholesaler in writing. 

Providence — Paris — New York 


LOW-TAUSSIG-KARPELES CO. Address all communications to Providence 
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The Jewelers’ Side of the Tax Question 





Text of the Statement Made to the Ways and Means Committee on Behalf 
of the Jewelers’ War Revenue Tax Committee, Answering Charges 
Previously Made, and Stating the Trade’s Position on 
Taxes, Platinum, etc. 




















Statement of the Jewelers’ War Revenue 
Tax Committee 


A statement given out at Washington on May 29 
to the effect that the Committee on Ways and 
Means would hold public hearings on a new tax 
measure, contained the request that persons having 
the same problems should agree upon one spokes- 

resent their views. 
Ths Jewelere Vigilance Committee, Inc., there- 
upon called a mass meeting of the entire jewelry 
trade and on June 6, 1918, a large number of 
jewelers met at the rooms of the Merchants’ Asso- 
ciation in New York City and organized the 
Jewelers’ War Revenue Tax Committee. 

Meyer D. Rothschild was elected chairman, 
and he was directed to form a_ representative 
committee as soon as possible. 

At this meeting a suggestion was made that 
every jewelry organization in the country be rep- 
resented on this committee, and the chairman has 
made every effort to carry out this democratic 
method of procedure. The Jewelers’ War Revenue 
Tax Committee as now constituted is made up of 
sixty-two manufacturing, wholesale and _ retail 
organizations, boards of trade and other trade 
organizations, besides a number of individual mem- 
bers, of which a complete list is included in this 
statement. 

When the committee representing the jewelers 
of the United States appeared last year before the 
Senate Finance Committee, its spokesman presented 
resolutions adopted in mass meeting, from which 
we beg leave to quote, as follows: 


“Re it Resotvep: That this mass meeting, 
representing every branch of the jewelry 
trade in the United States, patriotically affirm 
our willingness to pay any and all equitable 
taxes which may be levied by Congress to 
meet the requirements of the war.” 


That was our position in 1917, 
year of war, it is our platform today. 

The jewelry trade not only cheerfully paid such 
taxes as were levied by Congress but, acting in 
the spirit of another resolution, in which we 
offered our hearty co-operation with the Govern- 
ment in working out the details of the law, the 
jewelers conferred and co-operated with the Treas- 
ury Department through their Jewelers’ War Rev- 
enue Tax Committee, with the result that the 
Government undoubtedly received the maximum 
amount of money from jewelers that could pos- 
sbily have been collected under the Act. 

We appear before you today as patriotic citizens, 
ready and anxious to assist the Government to 
win this war. We will try and pay our share 
of any commodities taxes which Congress may 
assess on the industries with which we are not 
grouped under Section 600 of the Tax Law, 
although, in the interest of an increased revenue, 
we trust that this group will be greatly enlarged. 

Our industry asks of your committee only such 
consideration as we know that you, as wise legis- 
lators, will give to all industries, be they thought 
ever so non-essential at present. 

Some day we shall win the war. When that 
time comes, the so-called non-essential industries, 
which are now justly obliged to yield men and 
materials for the paramount business whitch the 
civilized world has in hand, will come into their 
own again. The arts of peace will once more 
function freely, and it is well that every industry, 
including jewelry, shall maintain some organiza- 
tion in order to be able to win commercial vic- 
tories in the coming business struggle, for which 
even our Allies, notwithstanding the stress under 
which they are living, are now intelligently pre- 
paring. 

While the jewelers of the United States do not 
ask special favors at your hands, we do expect 
fair play, and therefore beg leave to submit a 
few facts in complete refutation of the grave 
charges of maintaining a lobby, of profiteering, 
of lack of patriotism, and of failure to keep our 
Pledges to the Government to conserve platinum, 
which were made on the floor of the House of 
Representatives on June 7, 1918. The Hon. Henry 


and, after a 


T. Rainey, senior majority member of the Com- 
mittee on Ways and Means, said: 


“The Jewelers’ Vigilance Committee was 
organized about the time of our entry into 
the world war for the avowed purpose of 
protecting jewelers of the country in the 
manvfacture and sale of luxuries against 
war taxes that might be deemed by them to 
be excessive, and the first thing the Vigilance 
Committee did was to establish here in this 
Capital the most.forceful and most aggressive 
lobby I have ever seen in the City of Wash- 
ington,” 

In answering this charge, we submit the fol- 


lowing facts: 


The preliminary meeting of the Jewelers’ Vigi- 


lance Committee was held in January, 1917, and 














M. OD. CHAIRMAN OF THE 


ROTHSCHILD, 
JEWELERS’ WAR REVENUE TAX COMMITTEE. 


the committee was organized March 16, 1917, three 
weeks before we entered the war. The purposes 
of the organization are expressed in its Preamble 
and Constitution. 


The statement here contains the text of 
the “Preamble” and “Purposes” quoted in 
full that shows the committee was organ- 
ized to enforce trade laws and work for 
higher standards. 

The statement then continues: 


These purposes do not contemplate 
activity in regard to war taxes. 

The actual attitude of the jewelers toward war 
taxes can best be gleaned *from the resolutions 
which were presented to the Senate Finance 
Committee by the Jewelers’ Committee, a copy of 
which is attached to this statement. We challenge 
the production of a single bit of proof to show 
that there was a lobby established by the Jewelers’ 
Vigilance Committee in Washington, or that any 
agent, attorney or lobbyist was hired, or that a 
single penny was paid to any one for any lobbying 
in connection with war revenue taxes, platinum, or 
any other matter with which the Vigilance Com- 
mittee had to do in Washington. 

The activities of the War Revenue Tax and 
Platinum Committees of the Jewelers’ Vigilance 
Committee with members of either House of 
Congress were as follows: 

“A representative ‘committee 


special 


of jewelers ap- 


peared before the Senate Finance Committee at the 
commodities tax hearing. <A very brief hearing was 
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further accorded to the chairman of the jewelers’ 
committee by the Senate Finance Committee, to 
bring out some point in regard to the wording of 
the Act. 

Several members of the War Revenue Tax 
Committee called on Chairman Kitchin, but were 
not permitted to discuss the War Revenue Tax 
Bill, as Congressman Kitchin stated that he would 
not consider any matters connected with the War 
Revenue Tax Bill until the Senate had taken 
action on it. 

On May 21, 1917, the Platinum Committee waited 
on Congressman Rainey at the House of Repre- 
sentatives and presented a letter addressed to him 
by the Secretary of Commerce, giving certain facts 
about the Government’s requirements for platinum 
at that time. The interview was brief, because 
Congressman Rainey declared his intention to urge 
a prohibitive tax on the making of platinum jewelry, 
regardless of the Secretary of Commerce, giving 
certain facts about the Government’s requirements 
for platinum at that time. The interview was 
brief, because |Congressman Rainey declared his 
intention to urge a prohibitive tax on the making 
of platinum jewelry, regardless of Secretary Red- 
field’s statements. 

The committee then went to the gallery of the 
House, and when the platinum amendment to the 
War Tax Measure was offered, one of the members 
of the Platinum Committee sent for the Congress 
man from his district (Mr. Lehlach, and showed 
him a letter which Secretary Redfield had written 
to the Platinum Committee, to be used as an 
answer to the propaganda of a small group of 
chemists, one of whom was a government official. 

Congressman Lehlbach had this letter read by 
the Clerk of the House. 

These are the only Senators or Representatives 
who were approached at any time by any member 
or committee of the Jewelers’ Vigilance Committee. 
This, then, is the entire sum of the congressional 
activities of the Tax and Platinum Committee rep 
resenting the jewelry trade, and form but a slight 
foundation upon which to erect the charge of a 
“forceful and aggressive lobby.” 

On the charges of profiteering and breaking 
their promises to the Government, Congressman 
Rainey is reported to have said: 

“More than four years have elapsed since 
this awful world war started, but during that 
period of time no nation engaged in this war 
has produced profiteers more unpatriotic, 
whose efforts have been more unconscionable 
than the Jewelers’ Vigilance Committee and 
the four hundred jewelers’ establishments in 
the United States which have sustained them 
with funds.” 

A little further on he states: 

“The promised efforts of the jewelers of the 
country through their Vigilance Committee to 
conserve platinum failed miserably. 

“Platinum continued to increase in value 
until today the Government has placed a value 
on it of $105.00 per ounce, and as it increased 
in value its use as jewelry increased. Those 
jewelers who held the platinum stocks of the 
country and those dealers in platinum who 
held large stocks, without efforts on their part, 
made enormous sums of money, and while 
pretending to be discouraging the use of 
platinum they compelled its use by discour- 
aging the use of substitutes.” 

The facts as to the actual cost of crude platinum 
and the actual selling prices of refined platinum, 
as taken from the books of a prominent dealer in 
platinum, are as follows: 


Crude Refined 
Date. Purchasing Selling 
Price. Price. 
Maree: 1987 . ..60 ces $100 ounce $105 
Rpt AGE ses cscawvcses 102 105 
Be, TOES :s eh éhiwade 102 105 
June (no purchase).... 105 
SR EEE on nb cacckieet 102 105 
PR SORE. «6b ad's bo Pain 100-102 105 
WE “6.040 orn oe 100-102 105 
ie! SEE Cevaedbiwatts 102 105 
Ps BOOP Scvctkoatns 103 105 
Ss EE bho i@nsin cin 104 105-108 
Bis RU be 0 Ri ode 104 108 
Peg! BONO anode caedaes 104-106 108 
In February, 1918, this dealer’s stock was 


commandeered by the War Industries Board. 
The gross profit indicated here is less than 
5 per cent, and the net profit after deducting the 
cost of refining and other expenses is, of course, 
still less. Those figures speak for themseves. 
The price of platinum is entirely controlled 
by the foreign owners of the metal and specula- 
tion by the dealers or by manufacturers of jewelry 
would have been exceedingly dangerous, as it was 
a foregone conclusion that the minute the war 
stopped the potential release of large quantities 
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used, or held in reserve, for war pur- 
would cause a great break in the price 
tal, which sold for about $40 an ounce 


of platinum 
poses only, 
of this me 


in 1914. ; 
There was no speculation or profiteering in 


platinum by either the dealers in the metal or 
the manufacturing jewelers. On the contrary, it 
is doubtful if any considerable portion of the 
platinum taken over by the Government at $105 
an ounce represented even the actual cost price 
to the jewelers, especially as some of this platinum 
had a certain amount of labor expended on it. 

This Committee questions if any other com- 
modity has been commandeered by the Govern- 
ment at exact cost, or at a loss, to the owner. 

The jewelers have not complained about the 
commandeering of their platinum, but they are 
naturally averse to being charged with ‘making 
enormous sums of money on the increase in price 
of the metal when, as a matter of fact and of 
record, the value has not increased 5 per cent 
since we entered the war, and the platinum taken 
over by the Government at $105 an ounce cost 
them in many instances $108 to $120 an ounce. 
This is not profiteering. 

The efforts of the jewelers to conserve plat- 
inum did not fail. That the jewelers patriotically 
and fully carried out their pledges to the Gov- 
ernment to conserve platinum is evidenced by the 
testimony of the one man whose business it _was 
to investigate this phase of the platinum situa- 
tion. Professor James Lewis Howe of the Wash- 
ington and Lee University at Lexington, Vir- 
ginia, a noted platinum expert, was the Special 
Committee on Platinum of the Chemistry Com- 
mittee of the National Research Council. 

In a letter published in the February, 1918, 
number of the Journal of Industrial and En- 
gineering Chemistry, Professor Howe writes (page 
159): 

“Editor of the Journal of Industrial 

and Engineering Chemistry: 

“Much has been written of late, and more 
said, regarding the use of platinum in jewelry, 
and it has been broadly intimated that the 
jewelers are not living up_to their agreement 
of last April with the Government. It is 
worth while to repeat the terms of this pledge 
of the Jewelers’ Vigilance Committee.”’ 


(Here the writer quoted the pledge of 
the jewelers to conserve platinum.) 


“Whether a metal, so limited in supply and 
so invaluable in scientific industry, ought to 
be used at all in jewelry is a fair question, 
but it is not the question in point. A large 
and legitimate platinum jewelry industry has 
sprung up in recent years, and the question 
is whether the exigencies of the present plat- 
inum situation demand the immediate wreck- 
ing of this industry by having the Govern- 
ment commandeer all platinum; personally, 
I do not believe that at present they do. 

“T hold no brief for the jewelers, but I 
think this statement should be made in fair- 
ness to them, and I may add that it is my 
conviction that, should the Government be 
placed in straits from lack of platinum for 
the manufacture of war material, the jewelry 
trade can be relied on to find a way of fur- 
nishing all that is needed. 

(Signed) “JAS. LEWIS HOWE, 

Ke, so Committee on Platinum, 
hemistry Committee of the 
National Research Council.”’ 
“Washington and Lee University, 
Lexington, Virginia.” 

As to the contributions of the iewelers to the 
Vigilance Committee, we beg to submit that 
these funds were voluntary contributions from all 
branches of the trade, and every penny expended 
was used to carry out the purposes expressed in 
the Constitution of the Organization. 

As to the statement quoted from the letter of 
Dr. Van H. Manning, that “There are other white 
metals equally valuable for the setting of gems, 
except that they are not.as costly as platinum,” we 
answer that the jeweler would welcome such a 
metal. As a matter of fact, if such a white metal 
exists, or has been produced, it is not known to 
the jewelry trade. 

Platinum is par excellence the metal for fine and 
delicate jewelry, firstly, because its brilliant white 
color enables the jeweler to obtain beautiful effects 
in the setting of diamonds, which cannot generally 
be obtained with gold on account of its color; 
secondly, on account of its malleability, ductility, 
rigidity, and tenacity, because of which the most 
delicate and intricate designs are possible with a 
Surprisingly small quantity of metal; and, lastly, 
because jewelry made of platinum will retain 
stones in their settings without the heavy beading 
required in gold, and will not tarnish or oxidize 
from exposure to air, fumes, or acids, or when 
worn on the body. 


This combination of qualities, which does not 
exist in any other metal known to jewelers, has 
made possible most of the great advance iin the 
art of the jeweler in the United States in recent 
years, 

Answering the further statement of Congress- 
man Rainey, that 

“Fifty per cent of the supply of platinum 
is still used in the manufacture of jewelry,” 
we wish to point out that the commandeering 
orders of the War Industries Board have cut off 
all platinum from jewelers except the 25 per cent 
of their stocks of unmanufactured metal released 

some months ago. 

Most of this platinum has probably been used 
for special orders, and as the jeweler can not buy 
platinum today from any source whatever without 
holding it for government use, it is fair to state 
that very little platinum is now being used in the 
manufacture of jewelry. 

The control of the War Industries Board is 
complete, and no platinum is released for any 
purpose whatever except with the consent of that 
Board. 

We also wish to point out that the Jewelers’ 
Vigilance Committee turned over the considera- 
tion of platinum on January 25th last to the 
newly formed Jewelers’ War Service Committee, 
which was organized under the auspices -of the 
Chamber of Commerce of the United States to 
serve, as other war service committees were serv- 
ing, as an intermediary between manufacturers 
and the Government, 

The first official request for platinum was re- 
ceived by the Chairman of the Platinum Com- 
mittee of the Vigilance Committee on January 
22, 1918. This request, which was in the form 
of a letter from Mr. Waddill Catchings, Chair- 
man of the War Service Executive Committee of 
the Chamber of Commerce of the United States, 
enclosed a letter from M. B. M. Baruch, Chair- 
man of the War Industries Board, which was as 
follows: 


“Mr. Waddill Catchings 

“United States Chamber of Commerce 
“Washington, D. C, 

“Dear Sir: 

“The shortage of platinum in the production 
of explosives is such that it is necessary for 
the Government to have command of every 
bit of platinum that can possibly be had. 

“I wish you would express to the jewelry 
trade that it is the desire of the Government 
that no further use of platinum should be 
made in the manufacture of jewelry, and I 
should like to know where it is possible to 
obtain a supply of platinum. 

“I should like to know how it would be 
possible to secure possession of all the plat- 
inum in the United States, 

“Yours very truly, 
(Signed) “B. M. Baruch.” 


These communications were handed to a special 
sub-committee of the Jewelers’ Vigilance Com- 
mittee which had been conferring with Mr. Sum- 
mers of the War Industries Board, and on Jan- 
uary 25 the entire platinum matters were turned 
over to the Jewelers’ War Service Committee. 

The Jewelers War Service Committee called on 
Mr. Baruch and Mr. Summers in Washington and 
recommended that all the unmanufactured platinum 
held by jewelers be commandeered. 

Mr. Rainey states: 

“The War Industries Board have evidently 
followed the advice of the Jewelers’ Vigilance 
Committee. The statement is made that 
10,000 men are engaged in the manufacture of 
platinum jewelry, and the industry must not 
he disturbed and the men thrown out of em- 
ployment.” 

The fact is that the War Industries Board itself 
made the objection that it did not wish to dis- 
turb the jewelry industry to the extent of com- 
mandeering all the platinum and thereby throw 
the platinum workers out of employment. In the 
face of this objection, the Jewelers War Service 
Committee, without any definite knowledge of the 
actual requirements of the Government, was cer- 
tainly justified in assuming that the 75 per cent 
commandeering order would suffice for the needs 
of the Government. 


The Jewelers’ Vigilance Committee had no con-. 


tact at all with the War Industries Board since 
January 25 last. 

The jewelers cf the United States were pre- 
pared at any time since April, 1917, to give up the 
unmanufactured stocks of platinum to help win the 
war. That this would practically put many of them 
out of business was an incident which they, as 
patriotic citizens, were facing with the best pos- 
sible grace. 

No intimation from any Government official 
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charged with the duty of procuring platinum for 
Government uses came until January 22, 1918. 
When the request came it was for 75 per cent of the 
unmanufactured platinum, and specific assurances 
were given from time to time that the platinum 
jewelry in the hands of the manufacturers was 
not required—that is the situation today. The 
commandeering order has been obeyed without a 
murmur, and any further orders of the Govern- 
ment will be obeyed in the same spirit. 

While the jewelers have no word of criticism 
against the Government for the cutting off of 
what, to many of them, is the source of their 
livelihood, they protest most emphatically against 
an unfair and misleading propaganda which was 
started by some members of the American Chemical 
Society soon after we entered the war. 


Such a propaganda based on the opinion that 
platinum (because of its scarcity and its great 
value in chemistry, and for certain indispensable 
war purposes), should not be used in the manu- 
facture of jewelry during the war, might, if 
carried on in a manly, decent way, be above 
criticism. The propaganda of which we complain, 
however, has largely been a press campaign of 
half truths and misrepresentations, the prime mover 
therein, besides being an officer of the American 
Chemical Society and one of the managers of the 
Journal of Industrial and Engineering Chemistry, 
is a Government official connected with the Bureau 
of Mines. 

A recent press statement purporting to come 
from the Bureau of Mines, given out for release 
on June 16, contains all the stock arguments of 
the propagandists and states at the beginning of 
the article: 


“Every effort is being made by the Bureau 
of Mines to emphasize the urgent necessity of 
obtaining all the platinum it can possibly 
secure, and, as a part of its war program to 
bring this about is using every effort to dis- 
courage the use of platinum for jewelry, not 
only for the duration of the war but ‘for all 
time.” ’ i 


Here we see the chemist’s propaganda in “full 
flower”: platinum jewelry is to be banned, not for 


the period of the war, but “for all time.” It is 


made to appear in this statement that the Bureau 
of Mines, a branch of the Department of the In- 
terior, is in favor of an appeal to patriotic women 
to help the Government obtain sorely needed 
platinum by abstaining from buying platinum 
jewelry. The Bureau of Mines knows, or could 
have readily ascertained from the War Industries 
Board, that no such Government necessity for 
platinum exists, and that the War Industries Board 
has full power and is exercising this power, to 
obtain platinum ample for the Government needs. 

If, under these circumstances, the Bureau of 
Mines actually authorized the statement released 
June 16th, we submit that such action is open 
to the gravest criticism. 

It is interesting to read the confession in this 
statement that the movement among the women 
of the country to discourage platinum in jewelry 
has been initiated by the American Chemical So- 
ciety. The patriotic women who form the Women’s 
National League for the Conservation of Platinum 
undoubtedly believe that they are justified in ap- 
pealing to the patriotic women of the country 
not to buy platinum jewelry, because they have 
been told by representatives of the American 
Chemical Society that the Government needs the 
platinum jewelry which the jeweler has for sale, 
and inferentially cannot get it unless the public 
refuses to buy any more. Now, this it not true, 
as the members of the Americaftt’’ Chemical So- 
ciety, who are responsible for this and other like 
activities, konw that the Government has full 
power to commandeer every piece of platinum 
jewelry owned by the jeweler. 

If there are any thinking men among those 
propagandists, it must occur to them that a cam- 
paign such as they are trying to wage, if success- 
ful, must spell ruin to hundreds of reputable 
merchants who are morally and legally entitled 
to sell, their platinum jewelry, and who must sell 
this jewelry to pay their debts, especially in view 
of the fact that no responsible Government official 
who has the right to speak on the subject has, 
up to this time, objected to such sales, If and 
when the time arrives that the Government needs 
platinum jewelry, the jewelers will meet such na- 
tional need in a patriotic spirit. 

It is time that this insensate, selfish, and dan- 
gerous propaganda be stopped. The vast majority 
of the 12,000 members of the American Chemical 
Society would surely repudiate the methods which 
have been employed, if they knew the facts. 

We have felt it necessary to make this state- 
ment on the question of platinum in connection 
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with jewelry, because of that part of Congress- 
man Rainey’s speech in which he said: 

“T now hereby most solemnly promise that, 
so far as I am concerned, when the new war 
revenue bill makes its appearance it will im- 
pose a war tax so high on jewelry composed 
in whole or part of platinum as to make its 
use impossible in the manufacture of jewelry 
during the period of this war at least. Ppa 
Congressman Longworth, one of the minority 

members of the Committee on Ways and Means, 
suggested that such a provision be put in in com- 
mittee, and Congressman Alexander made the 
further suggestion that it be made a felony to use 
platinum for the manufacture of jewelry. 

Platinum, iridium, and palladium are completely 
controlled by the Government at present. Every 
bit of platinum, in any form whatever, can be 
commandeered, and the War Industries Board is 
exercising this power as freely as the necessities 
of the Government dictate. If emergency require- 
ments develop, there is enough platinum in the 
United States in one form or another to meet any 
possible war or scientific need. . 

These are facts, well known to those officials 
whose duty it is, and who have ample power, to 
safeguard the platinum requirements of the Gov- 
ernment. oe 

The writing of a special prohibitive platinum 
jewelry tax into the new War Revenue Act will 
not add an ounce to the platinum reserves of the 
country, or give the Government any added power 
to acquire or conserve this metal. Such a tax, or 
even its serious consideration by Congress, will 
simply furnish more ammunition for the group of 
chemists who, since April, 1917, have been per- 
secuting the jewelers with the avowed purpose of 
getting cheaper platinum for themselves. ; 

On behalf of the sixty-two jewelry organiza- 
tions whom we represent, we protest against any 
such discriminatory tax which, while not suggested 
to produce revenue, could only serve to strength- 
en the hands of those who are ruthlessly trying 
to prevent the sale of manufactured platinum 
jewelry to the public. : 

The chemists have no monopoly of patriotism 
and no right or warrant to speak for the Gov- 
ernment. We therefore respectfully suggest that 
the Committee on Ways and Means should not lend 
itself to their purposes bv reporting a special tax 
on the manufacture of platinum jewelry. 

All of which is respectfully submitted. 

JewELers’ War REvENvE Tax COMMITTEE, 

Meyer D. ROTHSCHILD, 
Chairman. 

Accompanying the statement was a copy of its 
resolutions passed at a mass meeting of the jewelry 
trade, May 12, and a full list of the members of 
the War Revenue Tax Committee composed of 
the heads of 63 organizations of the jewelry trade 
and representatives of lines that were not or- 
ganized. The hearing is reported in full on pages 
85, 86 and 87. 








HOLD ANNUAL OUTING 





Members of Milwaukee Jewelers’ Club Spend 
Pleasant Day at Wulff’s Island 

MiLwavukKEE, Wis., July 11.—The 1918 an- 
nual outing of the Milwaukee Jewelers’ 
Club, which was held Wednesday, July 10, 
at Wulff’s Island, on the upper Milwaukee 
River, is recorded in club history as the 
most interesting yet held. A more ideal 
day could not have been selected in ad- 
vance. The attendance was larger than 
usual, approximately 100 jewelers from all 
parts of southeastern Wisconsin being pres- 
ent. There were two baseball games, one in 
the morning and the other at twilight— 
which in Wisconsin is broad daylight by 
reason of the daylight saving law. As 
usual, the outing was a “stag” and those 
who did not care to play ball or even to 
watch the games, found plenty of excite- 
ment in other directions. Nearly every- 
body took a plunge in the “ol’ swimming 
hole.” : 

The directors of the Wisconsin Retail 
Jewelers’ Association and the Jewelers’ 
Mutual Limited Fire Insurance Co., who 
always arrange to hold their quarterly 
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meetings at mid-year on the day of the big 
Milwaukee picnic, did not arrive at the re- 
sort until nearly 1 Pp. m., due to the large 
amount of business before the sessions, 
which were held downtown. Their arrival 
was the occasion for a big demonstration. 
The noon-day chicken dinner, with real 
Spring chicken, was held off until the di- 
rectors arrived. Their late coming really 
was responsible for the holding of a second 
baseball game at twilight. 

The annual outing has taken the place of 
the July meeting of the Milwaukee Club 
since its organization. Members of the 
Milwaukee District Club, comprising south- 
eastern Wisconsin, always are _ invited 
guests, as are the State association and fire 
company directors. The full day’s relaxa- 
tion puts the jewelers into a pleasant frame 
of mind and recuperated physical condition 
for the coming year, or at least until the 
annual mid-Winter bowling party which 
takes the place of the monthly meeting for 
January. 





FOUND NOT GUILTY 
Royal Oak, Mich.. Jeweler Who Was Former 


Treasurer of His Township, Exonerated 
and Acquitted of Charge of Embez- 
zling Township Funds . 


Detroit, Mich., July 13.—J. Frank Cod- 
ling, retail jeweler of 4th and Main 
Sts., Royal Oak, Mich., and former treas- 
urer of Royal Oak township, was found 
not guilty Thursday morning, July 11, by a 
jury before Judge K. P. Rockwell, in the 
Oakland county circuit court, at Pontiac, 
Mich. Mr. Codling was tried on the 
charge of embezzling $4,000 of the town- 
ship funds during his incumbency of the 
office of treasurer between the Spring of 
1913 to the Spring of 1915. The case was 
given to the jury at 9:20 o’clock, the trial 
having started Monday morning. The ver- 
dict was returned at 11:45 o’clock, the jury 
having been out only about two hours. 

Mr. Codling’s case was the fourth and 
last of the grand jury fraud cases in Royal 
Oak township, instituted by Prosecutor 
Glenn C. Gilespie, and tried in the Oakland 
Circuit Court during the last two terms. 
All the cases were the result of disclosures 
made in an audit of the accounts of the 
township. These disclosures showed a sur- 
prisingly lax system of keeping accounts, 
and much carelessness in methods of book- 
keeping used by the township officers. 

Supervisor Albert W. Wilson and Clerk 
M. R. Blair were convicted on the same 
charges, and are awaiting sentence on July 
15. Treasurer Mark H. Halsey was 
acquitted. Both Halsey and Codling were 
charged with embezzling funds of the town- 
ship, the audit by the Security Trust Co. 
having disclosed shortages in their ac- 
counts. 

It was the general belief that Mr. Cod- 
ling was the victim of an inefficient book- 
keeping system, and that the $4,000 short- 
age as shown by thé audit of his books 
during the two years he was in office as 
treasurer, was directly due to this lax sys- 
tem, which prevailed during his incum- 
bency. 3 

Mr. Codling entered the trial with an 
unimpeachable reputation for honesty and 
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uprightness, and this acted strongly in 
his favor in the minds of the jury which 
tried him, it is said. Mr. Codling’s many 
friends in the Detroit wholesale field, and 
among the members of the Michigan Re- 
tail Jewelers’ Association to. which he be- 
longs, are sincerely pleased over his acquit- 
tal, which they expected. 

When it was made public that the audit 
of his books had shown a shortage of 
$4,100, Mr. Codling gave the township 
board his personal check to cover the en- 
tire amount.of the claimed shortage, and 
he was given 60 days in which to explain 
where the alleged shortage had occurred. 
His indictment and trial followed. 

Mr. Codling was on the stand in his own 
behalf the greater part of Tuesday after- 
noon and Wednesday morning. He admit- 
ted that his books were not accurately kept 
and blamed the shortage found by the audi- 
tors to that fact. He testified that he and 
his attorneys had been able to account for 
$2,000 of the claimed shortage of $4,100.25. 

“How did you come to pay out money 
without a warrant?” was another question 
asked by the prosecution, which question 
brought out the fact that frequently money ° 
was paid by the treasurer to township em- 
ployees, and others and the warrant for 
the money made out later. 

It was Mr. Codling’s contention that 
many of these warrants were never made 
out, or were lost, which would account in a 
way for the alleged shortage, he said. 

“It was an! accommodation to the fellows 
who needed it, and it was a customary 
practice in the office,” testified the defen- 
dant, “Mr. Blair, the township clerk was 
frequently out of his office. People would 
bring in a bill, and I: would pay it, and 
keep the bill until later when a warrant 
would be made out by the clerk.” 

With the indictment hanging over his 
head, Mr. Codling attended the recent con- 
vention of the Michigan Retail Jewelers’ 
association at Kalamazoo, where he was 
warmly received by the members who 
placed the utmost faith in his honesty, and 
hoped that he would be declared innocent 
of the charges against him. 





THIEVES BUSY AGAIN 





Second Visit of Crooks to Ft. Wayne, Ind. 
Jewelry Store Results in Loss of Articles 
Valued at $1,000 


Fort Wayne, Inp., July 12—The second 
attempt made within a few months to rob the 
Olsen & Ebann jewelry store on W. Main 
St., Fort Wayne, Ind., proved successful 
last week when thieves entered the place 
of business and escaped with approximately © 
$1,000 worth of jewelry. Entrance was 
gained through a transom, and the stolen 
articles were taken from the window and 
showcases. 

The robbery was committed between 
9:30 o’clock and 6:00 o’clock the follow- 
ing. morning, according to F. J. Wehr- 
meyer, the manager of the store. So far 
a check of the stock shows that the thieves 
escaped with three watches valued at 
$150, watch bracelets worth about $400, 
six bracelet watches worth $120, and other 
jewelry including gold knives, silverware, 
gold chains, rings, necklaces and baby rings. 
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Fraudulent Bankrupt Goes to Jail 





Frostburg, Md., Jewelers Who Failed to Turn Over Missing Assets to His 
Bankruptcy Trustee Committed to Baltimore County Jail by United 
States Court—Another Victory for Fighting Fund of the 
National Jewelers Board of Trade. 




















BattimoreE, Md., July 12.—Leslie Edel- 
man, the Frostburg, Md., jeweler who, 
as told in THe JEWELERS’ CIRCULAR of 
June 26 was ordered to turn over property 
valued at $9,147.74 missing from his assets 
in bankruptcy, has failed to comply with 
the order and has gone to jail. Under a 
decision of Judge Rose in the United 
States District Court here, Edelman is to 
be confined in the Baltimore City jail until 
he complies with the order to turn over the 
merchandise to his trustee. Edelman, who 
is now in the army, made a strong fight to 
prevent any action in his case and even 
tried to get the army officers to protect him 
but without avail. 

The proceedings and the prosecution that 
was started by the National Jewelers Board 
of Trade through its general counsel, 
Greenbaum, Wolff & Ernst and its local 
attorney, John H. Wyman, has had the 
interest of both the legal and mercantile 
worlds for some time past. An investiga- 
tion by the Board’s counsel of Edelman’s 
failure proved it to be a dishonest one with 
the result that the attorneys first made ap- 
plication for Edelman to turn over to his 
trustee about $13,000 which they claimed 
was missing from the estate. Edelman 
fought this and the court in this city ap- 
pointed Referee Cole to take testimony with 
the result that the referee found that there 
was fraud in the disposition of the assets 
and that at least $9,147 was still under 
Edelman’s control. 

On June 18, Judge Rose in the United 
States District Court handed down an 
opinion which was published in full in THE 
JEWELERS’ CIRCULAR June 26, in which he 
reviewed the case, the circumstances of the 
failure and ended by ordering the missing 
property to be restored to the trustee by 
Edelman, within 10 days from June 18. 
Even after this Edelman continued the 
strong fight that he had made and he re- 
fused to turn over the property and tried 
to use the fact that he was in the army as 
a means to exempt him from further prose- 
cution, nevertheless when the 10-day limit 
had expired the attorneys made application 
for an order committing him to jail for 
contempt. The matter was returnable be- 
fore Judge Rose yesterday and Edelman 
was produced in court by officers at Camp 
Meade. 

In the meantime the matter was fully 
gone into over the long distance phone 
with the military department in Washing- 
ton and Judge Rose after listening to all 
the facts and arguments on both sides 
adjudged Edelman guilty of contempt and 
sent him to jail there to remain until the 
order was complied with. It is believed 
now that when the bankrupt realizes the 
hopelessness of his position that he will 
disclose the whereabouts of the missing 
jewelry or at least some of it. 

The fact that Edelman was finally landed 


in jail caused comment in legal and com- 
mercial circles because so many bankrnpts 
have been ordered to turn over missing 
assets but later escaped confinement when 
they did not do so, in fact, it is believed 
that even in this case there would have been 
little success if the fight had not been waged 
so strenuously by the National )ewelers 
Board of Trade which made an appropria- 
tion from its fighting fund to see this case 
to a finish and to see that justice was done, 
and would listen to no compromise in any 
way. 





In speaking of the commitment of Edel- 
man to jail Herbert A. Wolff of Green- 
baum, Wolff & Ernst, who had charge of 
the case, stated Saturday: 

“The order of Judge Rose, committing 
Leslie Edelman to jail until he complies 
with the order of the court requiring him to 
turn over about $9,200 worth of merchan- 
dise, which both Referee in Bankruptcy 
Cole and District Court Judge Rose have 
found he has been fraudulently concealing 
from his Trustee and creditors, is another 
notable victory for the “fighting fund” of 
the National Jewelers Board of Trade. 
Edelman has put up a stiff and protracted 
fight to keep out of jail for his wrongdo- 
ings, and every move that has been made 
by the attorneys for the trustee, the cred- 
itors and the Board of Trade, has been 
vigorously opposed. “There can be no 
question of the salutary effect of sending 
a fraudulent bankrupt to jail. The influ- 
ence of a case like this one is far-reaching 
for undoubtedly it will serve to deter some 
others from attempting to commit the 
frauds of which Edelman was guilty.” 








Kenneth K. Leitch, Perry, Ia.. Goes Into 
Bankruptcy 


Perry, la., July 12.—A voluntary petition 
in bankruptcy has been filed by Kenneth K. 
Leitch of this place. His assets are given 
as $7,000 and the liability as $11,000. 

Mr. Leitch is a watch repairer and was 
tormerly employed at Hastings, Nebr., 
wherein 1911 with Wolmey B. Trimble he 
began business at Leitch & Trimble. In the 
early part of 1914 Mr. Trimble sold his in- 
terest to Walter F. Norris and the firm be- 
came Leitch & Norris. About Aug. 1, 1914, 
W. F. Norris succeeded there alone. Mr. 
Leitch moved to North Bend and succeeded 
Johanas Christenson in September, 1914. 
In 1915 he purchased the store of M. H. 
Hucks but later closed out that business. 
In May, 1916, he was succeeded by Johanas 
Christenson and Mr. Leitch then came to 
this town, purchasing the fixtures of C. H. 
Winner. 








Mrs. W. P. McCall, Geneva, Nebr., has 
sold the McCall jewelry store to A. H. 
Elder, Hebron. 
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DEATH OF SAMUEL E. FISHER 





Retired North Attleboro, Mass., Jeweler 
Dies at the Age of 79 Years 

NortH ATTLEBORO, Mass., July 13.—Sam- 
uel E. Fisher, a _ retired manufacturing 
jeweler, passed away last Saturday at his 
home here, at the age of 79 years. The 
funeral sevices were held on Tuesday after- 
noon. The bearers were Walter B. Ballou, 
William A. Guild, George Brown, and Wal- 
ter White. 

After the Civil War Mr. Fisher became 
a clerk in the New York office of the H. F. 
Barrows Co., remaining there for five years. 
In 1887, along with his brother, William W. 
Fisher, and Edwin W. Sturtevant, he suc- 
ceeded the Demarest, Fisher Co. They 
started with 25 employes and employed at 
the end of their career 100 people. 

Mr. Fisher was prominent in civic affairs 
and served the town as chairman of the 
school board and as an assessor. 








DEATH OF T. F. KILKENNEY 





Manager of Providence Manufacturing 
Jewelry Concern Succumbs to a 
Complication of Diseases 


PRoviIDENCE, R. I., June 13—Thomas F. 
Kilkenney, for the past 16 years general 
manager of the Capron Co., manufacturer 
of jewelry of this city died at his home, 
71 Division St., East Greenwich, last Tues- 
day, after an illness of several months. He 
was 61 years old, death being due to a com- 
plication of diseases. 

Mr. Kilkenney was born in this city and 
attended the local and private schools and 
when a young man went with his father 
into the stucco business. In 1883 he en- 
tered the employ of the Capron Co., then 
at 43 Sabin St., as a traveling salesman 
and for 16 years he represented the con- 
cern upon the road and became a familiar 
figure throughout the trade. When Her- 
bert S. Capron died in 1900 he was made 
manager of the business, and the business 
was incorporated under the laws of Rhode 
Island, on Oct. 12, 1903. In June, 1912, th 
plant was removed to 70 Ship St. : 

Mr. Kilkenney had been a resident of 
East Greenwich, living on the Warwick 
side for 20 years, and took considerable 
interest in the affairs of the town of East 
Greenwich. He was twice married and is 
survived by his widow, Mrs. Emma J. Kil- 
kenney, and three children by his first wife. 
They are Joseph D. Kilkenney, a midship- 
man in the United States Navy; Thomas 
F. Kilkenney, Jr., an Ensign.in the Navy, 
and Miss Mary Kilkenney. 

An unusual coincident made it possible 
for Ensign Kilkenney to be at the bedside 
of his father at his death. His vessel put 
into Newport on Tuesday morning for coal. 
When Ensign Kilkenney reached shore he 
called his home on the telephone to say 
that he was in Rhode Island waters. He - 
was told that his father was dying and by 
permission of the commander of the vessel, 
Ensign Kilkenney obtained leave and ar- 
rived home shortly before death occurred. 








N. P. Meen has purchased a business in 
Granite Falls, Minn. 
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The Production of Platinum and Allied Metals in 1917. 





By JAMES M. HILL 


Advance Report of the United States Geological Survey Which Will Form Part of 
“Mineral Resources of the United States, 1917—Part I” When Published. 

















WasHINcTON, D. C., July 13.—The report 
of James M. Hill on “Platinum and Allied 
Metals in 1917,” which was recently com- 
pleted for the United States Geological 
Survey, has just been made public and 
comes out at the most opportune time, 
owing to the particular interest in platinum 
and the production of platinum metals, 
both in congress and in the jewelry and 
chemical industries. Mr Hill’s report will 
form a chapter of the great work on “Min- 
eral Resources of the United States, 1917,” 
when the same is published, but through 
the courtesy of the Geological Survey the 
Jeweters’ Circutar is enabled to publish 
the report in advance of Mineral Resources. 
It will appear in installments until com- 
pleted. Mr. Hill’s report in full is as fol- 
lows: 

USES OF THE PLATINUM METALS. 

In discussing the uses of platinum in 
war it is not practicable to confine the dis- 
cussion to that metal alone, for several 
metals of the platinum group are useful 
in war and must be considered together. 
These metals are platinum, iridium, pal- 
ladium, rhodium, osmium, and ruthenium. 
The first four named are of commercial 
and military value; the last two are, so 
far as known, of little commercial value. 
The natural alloy of osmium and iridium, 
that is called osmiridium or iridosmine, is 
used commercially in a small way. 

Pure platinum is required by the Govern- 
ment in very large quantities for use in the 
“contact process” of making sulphuric acid 
and for use at the new plants erected for 
the fixation of nitrogen. It is needed also 
for making utensils and apparatus at a 
great number of chemical laboratories, 
which control our whole industry. Finally, 
large quantities of platinum and iridium 
are required for all kinds of electrical 
equipment. 

The so-called platinum used in electrical 
work is an alloy of platinum and iridium, 
and the alloy used for some work may 
carry as high as 50 per cent of iridium. 
Each telephone and telegraph instrument 
has platinum contacts; every high-grade 
magneto for an airplane, automobile, motor 
boat, or gas engine has from two to six 
contacts of platinum; and the multitude of 
contacts on telephone switchboards and the 
relay instruments of both telephone and 
telegraph lines are of platinum. For some 
purposes in electrical work satisfactory 
substitutes for platinum have been found 
and are being used; for other purposes 
substitutes will probably soon be used; 
but for many high-duty electrical contacts 
no satisfactory substitutes have yet been 
found. 

Pure iridium is apparently of little com- 
mercial use. It is employed principally as 
a hardening element in the  platinum- 
iridium alloys used in the electrical indus- 
try and by jeweler’s platinum contains an 


average of 10 per cent of iridium, though 
some alloys that run as high as 15 per cent 
of iridium are used for certain work. 
Therefore, every 100 ounces of platinum 
used in the jewelry trade contains 10 
ounces of iridium, to produce which it is 
necessary to obtain and refine approxi- 
mately 200 ounces of Russian or 630 ounces 
of Colombian crude platinum. The alloys 
used in the electrical industry contain from 
15 to 50 per cent of iridium, and the aver- 
age alloy used in electrical work doubtless 
contains 20 per cent of iridium. To ob- 
tain 100 ounces of electrical platinum it is 
therefore necessary to refine 400 ounces of 
Russian or 1,260 ounces of Colombian crude 
platinum. | 

Palladium is employed chiefly in making 
palladium-gold alloys, which are now ex- 
tensively used in dentistry and to some ex- 
tent in the jewelry and chemical industries. 
Palladium may be considered valuable as 
a war metal to the extent that it replaces 
platinum in dental and jewelry work, for 
to that extent its employment releases plati- 
num for military uses. 

Rhodium is of little commercial use, be- 
ing employed principally in making rho- 
dium-platinum alloys, which form one ele- 
ment in thermocouples made for the elec- 
trical control of heat. 

Apparently there is little or no market 
for osmium, though a suggestion was made 
in 1913 that it be used in place of iridium 
for hardening platinum. This suggestion 
has not been adopted, however, perhaps 
because of the danger of handling osmium 
under temperatures at which it will oxidize. 

To summarize: Platinum, iridium, and 
palladium are essential for the conduct of 
the war; platinum, principally for the 
chemical industry; iridium, chiefly for the 
electrical industry; and palladium, for the 
dental industry, in order that more plati- 
num may be released for chemical work. 

SUPPLY. 

Practically all the platinum metals in 
the world’s supply have come from placer- 
mines—deposits of gravel and sand in 
which the metals are found in grains and 
nuggets and are cleaned from waste ma- 
terial by water. Platinum was first recog- 
nized as a new mineral in material found 
in the Choco district, Colombia, South 
America; later it was identified in the gold 
placers of the Ural Mountains, in Russia, 
and it has since been found at a number of 
other places. 

Duparc * states that the known Russian 
deposits, if mined at the pre-war rate, can 
last only 12 years. The Australasian de- 
posits, in Tasmania, New South Wales, and 
New Zealand, have made small additions 
to the world’s supply, but the deposits now 
known in these countries are not capable 





'Dupare, L., Le, platine et les gites platiniféres 
del l’Oural: Soc. ing. civils France Mém. Bull. 
janviermars, 1916, p. 48. 
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of supplying a hundredth part of the world’s 
demand, and some of them are reported to 
be nearly exhausted. The deposits in 
Borneo have been worked, but they seem 
to be small. The deposits in North Amer- 
ica appear to be capable of yielding some 
increase, but do not hold out much promise 
of a large output. The Spanish deposits 
give some promise, but are apparently not 
large. South America, especially Colombia, 
possesses a considerable reserve, and more 
scientific working of the deposits will un- 
questionably add to the world’s supply. 
The search for new platiniferous fields in 
the world has not yet been highly success- 
ful. Little, however, is known of the pos- 
sibilities of the Siberian placer fields. 

In 1916 it was estimated * that the total 
world’s supply of platinum metals was ap- 
proximately 5,000,000 ounces. This esti- 
mate was based on certain assumptions and 
was not checked by an extensive survey of 
the literature on platinum. Thanks to 
Prof. James Lewis Howe, of ‘Washington 
and Lee University, who has gone through 
the literature thoroughly, it is now possible 
to revise this estimate, and, happily, the 
revision shows larger resources. Prof. 
Howe’s figures, * which appear to be essen- 
tially correct, indicate the total world pro- 
duction of platinum shown in the. following 
table: 

ESTIMATED TOTAL PRODUCTION OF CRUDE PLATINUM 
IN THE WORLD TO JANUARY, 1917, IN 


TROY OUNCES. 
Minimum Maximum 





SD i i sd 606 w Clase 7,115,482 10,128,308 
CEE b:6<.b.06<enennt dee 700, 735,000 
BND. one's ik tecenmeed pak 175,000 200,000 
New South Wales and Tas- 

CE 5 oes cdtaeeednnlse 9,000 19 0M 
CE Ss. as sc hceoaaidewsan 9,000 10,000 
Cyeeees. States «kc cccccsacus 10,000 12,000 

8,018,482 11,095,308 


The total supply of platinum metals in 
the world is probably more than 10,000,000 
ounces, of which about 1,000,000 ounces of 
platinum and 400,000 ounces of other metals 
of the platinum group are now in the 
United States. 

During the war the United States has 
not been receiving so much platinum as is 
normally consumed here. 
and machines that require platinum have 
been built at a much faster rate, and the 
stock of platinum metals available for use 
during 1918 is evidently small and is con- 
stantly growing smaller. 

The available supply of platinum metals 
can be increased somewhat by establishing 
a stable market at prices high enough to 
induce miners to save platinum and to stim- 
ulate imports of the metal—a step that has 
been taken by fixing the maximum price at 
which platinum can be imported at $105. 
The other means available is to husband the 
present supply of platinum metals» The 
supply is so short and the demand for 
essential war industries is so great that it 
may become necessary to commandeer 
stocks of partly manufactured platinum 
jewelry to meet the demand, though it is 
hoped that judicious administration of the 
metals already commandeered may obviate 
the necessity of such drastic action. 

The shortage was considerably relieved 


2Hill, J. M., Platinum and allied metals in 1916: 
U. S. Geol. Survey Mineral Resources, 1916, pt. 1, 
p. 1, 1917. 

’Personal letter to J. M. Hill. 
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by the receipt, late in 1917, of about 21,000 
ounces of platinum from Russia, consigned 
to the Secretary of Commerce. This ship- 
ment was immediately commandeered by 
the War Department for Government use. 


Domestic Production 
CRUDE PLATINUM. 

Crude platinum was produced in Alaska, 
California, Oregon, and Washington in 
1917. Buyers and refiners report purchases 
of 605 ounces from producers in these 
States, which at the average price ($90 an 
ounce), would have a value of $54,450. In- 





platinum and allied metals are at best esti- 
mates, though they are derived from the 
most reliable information obtainable. The 
statistics given in the table below are be- 
lieved to be fairly accurate, though the 
figures for Russia are open to question, 
some estimates of the Russian production 
in 1917 being as high as 100,000 ounces. 


Imports 
The imports of platinum and allied metals 
for consumption in 1917, exclusive of the 
21,000 ounces of Russian platinum received 
in December, which do not appear in the 








ESTIMATED WORLD’S PRODUCTION OF CRUDE PLATINUM, 1910-1917, IN TROY OUNCES. 


Country 1910 1911 
Borneo and Sumatra.......... De “caseune 
CE .  cwheede cows seereres 30 30 
Ce, gcc ccsctccvvstoeees 10,000 12,000 
New South Wales and Tasmania 332 470 
. skecccteesccode BOOS. Coe 
United States .....--ecccceees 390 628 


1912 1913 1914 1915 1916 1917 














285,952 313,128 313,529 267,233 260,548 


(a) No basis for estimate. 


abit. 200 (a) (a) (a) (a) 
30 . 50 30 100 60 80 
12,000 15,000 17,500 18,000 25,000 32,000 

778 1,500 1,248 303 222 (a) 
300,000 250,000 241,200 124,000 63,900 50,000 
721 483 570 742 750 605 
143,145 89,932 8:),685 
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complete returns from placer mines that 
produce crude platinum indicate that the 
production in 1917 fell off about 100 ounces 
from that of 1916, when it was 710 ounces. 
In view of the high prices for crude plati- 
num in 1917 this decrease is rather difficult 
to understand, but part of it may be due 
to the fact that some of the miners held 
their platinum for higher prices. 

Reports received from refiners indicate 
that 31,921 ounces of foreign crude plati- 
num were refined. This figure does not 
include the 21,000 ounces of Russian crude 
received in December and not refined in 
1917. Most of this material came from 
Colombia; the rest mainly from British 
Colombia, Java, and Russia. 


REFINED PLATINUM. 

Reports received from refiners of plati- 
num, gold bullion, nickel, and copper indi- 
cate that 38,831 troy ounces of refined new 
metals of the platinum group were re- 
covered, of which about 7,384 troy ounces 
are believed to be of domestic origin. 


NEW PLATINUM AND ALLIED METALS RECOVERED BY 
REFINERS, 1915-1917, IN TROY OUNCES. 


Iridosmine- 
Year Platinum Iridium osmiridium Palladium 
. =a 6,495 274 355 1,541 
Ss bé0% 24,518 370 315 2,885 
33,009 210 833 4,779 


Dealers and refiners reported sales in 
1917 of 72,186 ounces of secondary platinum 
metals derived from refining scrap and 
sweeps. The figures that make up this total 
probably represent some duplication, as the 
Same metal may be handled as scrap sev- 
eral times in a year. The large increase 
in the sales of scrap metals indicate clearly 
that, owing to the greatly decreased imports 
of crude platinum and the high prices paid 
for scrap, much attention was given to the 
collection and refining of all kinds of scrap 
containing platinum metals. 


SECONDARY PLATINUM AND ALLIED METALS SOLD, 
1915-1917, IN TROY OUNCES. 


Year Platinum Iridium Palladium 
ee 42,149 863 958 
SE »éos, See 1,535 1,284 
fe 59,007 9,832 3,347 


W orld’s Production 
Statistics of the world’s production of 


reports of the Bureau of Foreign and Do- 
mestic Commerce for 1917, were about 57 
per cent of the imports in 1916 and about 
25 per cent of the pre-war imports. 
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The tables show that the imports from 
Europe have continued to decline and that 
the great bulk of those for 1917 came from 
South America. The imports from China 
are probably Russian platinum. The plati- 
num imported from Dutch East Indies is 
presumably a by-product recovered by the 
tin dredges and may be an accumulation of 
several years’ work. 

(To be continued.) 








Market Prices for Silver Bars 
The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


New York 

Official Selling 
Datea London. Price. 
Ce PP a ee a 48 13/16 995% 
DE SG Shbeion sy? Yowdncnns 48 13/16 99% 
Dt - Bedi kseccscsewesees 48 13/16 99% 
DN “Bes Giinbad tadaudsesal 48 13/16 99% 
pe RES eee 48 13/16 995% 
BO: But eds vesdcnadedeel 48 13/16 99% 








Senior Lieutenant E. M. Starke, vice- 
president of the North American Watch 
Case Co., Mansfield, O., is now in govern- 
ment service in the manufacturing of hy- 
droplanes and was just recently promoted 
to first assistant to Naval Constructor 
Cabin. His friends were pleased at his 
promotion. 














PLATINUM AND ALLIED METALS IMPORTED FOR CONSUMPTION IN THE UNITED 
STATES, 1916-17, 
















































































1916 1917 
es an va, i, 
Quantity Quantity 
(Troy (Troy 
Metal ‘Ounces) Value Ounces) Value 
Platinum or crude platinum and unmanufactured products 
Rete,. Sash, SOG WHEE. oo ccs cccncoecseevébusiescses 53,522 $3,138,087 50,207 $2,408,188 
Platinum, manufactured products, vases, retorts, etc........ (a) 21,872 (a) 1,347 
DEN: <<.  n'0b666ehdeeee eed bdb ene eee aabetan das aes 3,346 250,705 3,619 378,678 
PNAS... i cut uyieneushunwetiewheediieeenabaNal 414 17,241 259 25,456 
SI, os 056 adédddwne (eee beeumedauaensaebnseseaentbes Shakes. (eee 400 23,359 
ST FETC CN IE ee ea 6,513 282,910 1,239 117,192 
(a) Quantity not given. 63,795 $3,710,815 35,724 $2,954,220 
PLATINUM IMPORTED INTO THE UNITED STATES, 1916 AND 1917.* 
Unmanufactured. Ingots, Bars, Etc. 
— = = —~ a — Manufactured 
Quantity Quantity Products, Total 
1916. (Fine Ounces). Value. Fine Ounces). Value. Vases, Etc. Value. 
FRESE secs ‘oes doeeeeeenéa 2 $1,841 2,006 $111,068 $16,471 $129,380 
Se dao R ie widkdud'e date-siowewre'e’ 686 55,412 15 800 269 56,481 
PEE er ere 21 1,604 106 4,941 1,818 8,363 
DD? nc gaceed teak Avetk de eooks + enim 120 + fare 6,280 
DN: cutdecewkwnde tone ek 7 311 46 2,065 ptdaeus 2,376 
UN ».24edecds dade wensase* 7 ele pieies eebenwe 475 
ES 6 ew pamedioe sees be 15,256 733,198 9,475 469,815 va nalnne 1,203,013 
RN i et lai ak a 42 2,599 464 36,164 332 39,095 
0 a a ey ee 92 6,560 see inal o dunes 6,560 
SN . dvd v sebedeeateeees 93 6,231 11 489 33 6,753 
SR Apert ee 221 19,797 i patie neat 19,797 
RE :. dwaceenn ceeds vous 24,774 Lee | wheenee | 1G" Megenee 1,677,805 
WHEE. 0 chs nmse Heusienes 11 698 ieee Kaitaia onde oe 698 
P06 0's 650 08 60s ones ; wedenme 5 243 seeuns% 243 
41,236 $2,506,531 12,248 $631,865 18,923 $3,157,319 
1917. 
on 5 pth seah ee neo 192 $20,422 1,705 $143,162 80 163,664 
FUGEROTERMES cccccccscccbes sesme esexmee O° Seebwaie obese 254 254 
SD codnalkd dvaidounkion 2,044 144,570 1,570 102,763 vedewua 247,333 
CD. csnnes +0 6busdabuane 46 3,792 420 37,495 48 41,335 
RN: 6. dic aa de be wales 38 2,629 5 470 Peon 3,099 
RE cceutusonracelawenat 9 749 29 3,000 ceasa¥s 3,749 
En "Sea ci ehe cea eekone Meebo ee ee 3 ero >. gee 300 
nt ans cath iaebarekese 83 6,800 mene aw akeniaire ca 6,800 
CII 6 bs dh cacecetuceseseeee 1,893,922 438 32,193 1,926,115 
Ws dn he dhesedenes 174 14,136 aan +ewnese... 5 eee 14,136 
Dutch East Indies......... 49 4,430 4.430 
CRORE: o knusencoctnceersvses 66 5,940 3,940 
26,146 $2,095,390 170 $319,383 382 $2,415,155 





*Does not include platinum manufactures “Not specially provided for” in the tariff act, upon which 


a duty of 50 per cent. is imposed. 
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Understudies! 


When a great opera singer is unable to appear an un- 
derstudy is put in her place. No apologies are neces- 
sary. The management gives the “next best” for the 
best he cannot produce. 


So we offer this new green gold mounting, with white 
gold lined cramps, to take the place of our platinum 
lined ring. The most precious metal of all is serving 
a nobler purpose at present. 


The green gold is a beautiful alloy and in these mount- 
ings the hardness of the white gold has been overcome 
so that they may be worked easily. All sizes are made 
from &% ct. to 1¥ cts. 


The workmanship and finish of these mountings are 
the regular Wheeler standard—and we know of no 
other words that would more adequately express it. 


Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 


(iW) New York 


Factory, Brooklyn 
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Take Our [ip,— and STOCK— 
ree Rose Diamonds—NO wii: 


Many times we have saved our manufacturing patrons serious embarrassment by anticipat- 
ing their future requirements. THIS TIME IT IS IN REGARD TO DIAMONDS. 


The difficulty of procuring small diamonds in sufficient quantity for a large output of the 
cheaper grades of jewelry will necessitate the use of large quantities of Rose Diamonds. 


They, too, are scarce, but—WE’VE GOT THE STOCK—ORDER YOURS NOwW, 
WHILE THERE’S TIME. 


H. NORDLINGER’S SONS 


4 New York . 15 Maiden Lane Paris 32 Rue Beaurepaire Providence, 63 Washington St. 


A. JAFFE & SON, 35 Maiden Lane, New York 
Wery BPVTAMONDS cite& stones or in parcels. Send us your diamonds 


spot cash for and we will make you an offer by return mail. 
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Espositer, Varni Co. Jobbing Promptly Done at Reasonable Prices. Cutting and Polishing 


45 iene Street LA rj DA Ri a Rubies, Sapphires and 


New York Fine Rough Gem Material Bought for Cash. See A. Espositer Emeralds Especially 
































July 17, 1918. 


MUTUAL FIRE INSURANCE 





Reports Submitted at Quarterly Meeting of 
Board of Directors of Jewelers’ Com- 
pany Show Business Increase of 
100% During the Past Year 


MitwavuKEE, Wis., July 13.—Indica- 
tive of the general realization among 
retail jewelers of the United States of the 
advantages offered by the Jewelers’ Mutual 
Limited Fire Insurance Co. of Wisconsin, 
is the fact that on July 1, the company had 
in force more than $1,140,000 of insurance, 
a gain of 100 per cent during the past year. 
Reports read at the quarterly meeting of 
the board of directors, held Wednesday, 
July 10, in the office of Treasurer Henry F. 
Stecher, 276 3d 


proof equipment. 


All directors with the exception of Gus- 


tave Keller, Appleton, Wis., were present. 


William H. Upmeyer, Milwaukee, president 


of the company, directed the meeting. 








DEATH OF MORRIS MAYER 





Former Denver, Colo., Jeweler a Victim of 


Spinal Meningitis 


Denver, Colo., July 10—Morris Mayer, 


son of Sam Mayer, one of Denver’s pioneer 


retail jewelers, died at 3 o’clock Wednes- 
day afternoon, July 3, at St. Luke’s Hos- 
pital in this city of spinal meningitis. He 


had been ill for several weeks prior to 
his death. 
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WATCH TRADE MEETING 





Representatives of Movements and Case 
Companies and Importers to Gather in 
New York and Discuss Questions as 
to Proposed Revenue Tax 

A meeting of watch manufacturers, both 
case and movement makers, and also watch 
importers, will be held in New York, Wed- 
nesday (to-day), July 17, at 2 Pp. M., at the 
rooms of the Jewelers’ 24 Karat Club, 15 
Maiden Lane. The meeting is called that 
the ideas of the watch trade may be prop- 
erly placed before the Jewelers’ War Rev- 
enue Tax Committee. 

The meeting is called by a committee of 
which John W. Sherwood, of the Solidarity 
| Watch Case Co., 





St. this city, 
showed that. the 
Mutual is flour- 
ishing beyond the 
fondest hopes of 
its founders. It 
was predicted that 
the amount of in- 
surance at risk on 
Dec. 31 will ex- 
ceed $1,500,000, at 
the rate new busi- 
ness and renewals 
are being written. 
As no prediction 
of this kind has 
ever failed of ful- 
fillment, it is rea- 
sonable to _ pre- 
sume that the be- 
ginning of 1919 
will see an even 
larger amount in 
force than _ in- 
dicated. 

The increase of 
100 per cent. in 
amount at risk 
was duplicated in 
the amount of as- 
sets, which now 


in part: 


respond. 


production.) 





way to secure full time and top speed. 


we have no reference to the welfare of their manufacturer. 


Excess Production Dependent on Luxuries 





In the course of its general advice to sellers recently issued “Babson’s” says 


ONLY ONE WAY TO WIN LABOR. Production cannot be sufficiently increased 
without the full co-operation of the wage-earner. Rouse his ambitions, or those of his fam- 


ily, to possess jewelry, finery, musical instruments, and other luxuries. 


+ *+ *&§ *& 


available, the wage-earner will indulge in the luxury of loafing. In arguing for luxuries 


unimportant whether he survives or goes out of business. It is a fallacy to insist that non- 
essential lines should be maintained in order that their manufacturers may have the means 
of paying taxes. With the demand for labor so urgent, there is no danger that workers in 
non-essential industries could not find other employment. 

The sole consideration is the necessity of providing inducements to which labor will 
If there must be economy of luxuries, economize by standardization. 
the employer to goods within the reach of his employe, put both on the same footing. 
Limit changes of style. (This, we believe, will necessarily be the continued policy, as the 


discovery is made that wage-earners’ luxuries are the price that must be paid for maximum a 


* Unless attractive merchandise is. 


Economists would deem it 


is chairman, the 
other members 
being: Col. Harry 
L. Brown, of the 
Waltham Watch 
Ca: Ga Ws 2a 
mon, of Joseph 
Fahys Cet 
Adolphe Schwob, 
of Adolphe 
Schwob, Inc.; A. 
This is the surest L. Stearns, of the 

Roy Watch Case 
Co.; Chas. L. De- 
pollier, of the 
Dubois Watch 
Case Co. 

The Ways and 
Means Committee 
of the House of 
Representatives 
has specifically re- 
quested the Jewel- 
ers’ War Revenue 
Tax Committee 
to report authori- 
tatively on the 
maximum amount 
taxation the 
jewelry trade can 
bear without seri- 


Confine 








amount to  ap- 

proximately $18,000, including uncollected 
premiums of a small amount. That as- 
sets should increase 100 per cent or more 
is even more gratifying to the directors 
than the large sum reached in insurance 
in force, in view of the higher cost of do- 
ing business, the heavier taxes and war 
excises to which the company is subject, 
and the general situation. 

The company now employs one solicitor 
in Wisconsin and as soon as practicable in- 
tends to apply for licenses in Minnesota, 
Iilinois, New York and possibly other 
States so that direct solicitation may be 
done. The business from these States at 
present is transacted wholly by mail. The 
rapid growth of the business has increased 
the work of the Secretary’s office to such 
an extent that Secretary A. W. Anderson, 
Neenah, Wis., was authorized to employ 
an office assistant. In addition, the equip- 
ment and systems in the office of Secre- 
tary Anderson and Treasurer Stecher are 
being revised to effect greater simplicity 
and efficiency in all directions, and the fix- 
tures, furniture, filing cases and other re- 
cord containers are being supplanted by fire- 


Morris Mayer was born in Denver 36 
years ago, received his education here, and 
until five years ago was connected with his 
father in the jewelry business. He mar- 
ried Miss Ruth Baer, daughter of Isaac 
Baer, a wealthy cattleman of Meeker in 
northwestern Colorado, in 1913, and since 
that time has been engaged in the cattle 
raising business. He was an Elk, and pos- 
sessed all of those qualities which endeared 
him to his family and a large circle of 
friends in Denver and throughout the 
State. His passing is a matter of sincere 
regret to many. 

Mr. Mayer is survived by his widow and 
his father; one sister, Mrs. Meta Mayer of 
Denver, and New York city, and Mrs. A. 
Silberstein of Dallas, Texas, an aunt. 

Funeral services were held from Martin’s 
chapel and the remains were interred in 
Fairmount Cemetery on July 5. 

The family of the deceased have the 
heartfelt sympathy of every jeweler in 
Denver. 





O. A. Currier has purchased a jewelry 
business at Rib Lake, Wis. 


ous injury to the 
industry, and also to report suggestions as 


‘to how the list of taxable articles, among 
‘the goods sold by retail jewelers, can be 


increased. The watch trade meeting is for 
the purpose of instructing the tax commit- 
tee as to the attitude of the watch industry 
on these two important questions. 





Death of F. W. Sander 


Newark, N. J., July 15.—Funeral serv- 
ices were held on Saturday morning for 
Frederick William Sander, the Rev. George 
C. Loos, Pasor of the Trinity Lutheran 
Church, East Orange, officiating. Interment 
was in Woodlawn Cemetery, New York. 

Mr. Sander, who was a retired New York 
jewelry manufacturer, died on Thursday af- 
ter an illness of six months, at the home of 
his daughter, Mrs. Theodore Casselman, 
88 Rutledge Ave., East Orange. Besides 
his daughter, Mr. Sander is survived by 
four sons. 

Mr. Sander was born in Germany 72 
years ago, coming to this country when a 
young man. He had resided in East 
Orange for the past 10 years. 
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EARRINGS IN FULL FASHION 


Large Stock Ready 
Assorted Patterns Solid Gold 


Mounted with 





904, 8/10 





Cora! Buttons 















401 Broadway 


Coral Balls 
Coral Drops 
Coral Roses 


Memorandum Package Sent on Request 


Write Now 


BORRELLI & VITELLI 


New York 











Carl P. Kionka 


Importer of 


Reconstructed Rubies 
White, Blue, Pink 
and Golden Sapphires 
SRE RARE SO 


Complete stock of Doublets and 
imitation Doublets always on hand. 


Lowest Prices. Orders filled 
Promptly. 





Write for latest Price List 


1519 Masonic Temple 
Chicago, Ill. 


July 17, 191g 








Aquamarines — T ourmalines 


——TRY US FOR QUALITY AND PRICE—— 





Synthetic Stones, Amethyst and Topaz 
Cut to Order 


Mayer & Miller Co. 


IMPORTERS AND LAPIDARIES 
12-16 John Street 


New York 











PARIS, France 


IMPORTER 


aronet §. KUTNER 


1513 Masonic Temple, Chicago, Ill. 











I PAY HIGHEST CASH PRICES For 


rresa water PEARL ‘Kinds SLUGS 


Kinds 





All Points in Orient 





























Look Out for This Band of Crooks 





Italian Men and Women, Accompanied by a Little Girl, Visit Jersey City, 
N. J., Jewelry Store and Get Valuable Diamond Ring 











_  . 


A warning has been issued to jewelers 
throughout the United States to beware 
of a clever band of crooks who are oper- 
ating in the jewelry trade. From the de- 
scription of the men and women and their 
method of operation it 1s believed that they 
are the same ones who have been a menace 
to the jewelry trade for some time past 
and who have already succeeded in robbing 
a number of establishments. Pinkerton de- 
tectives are trying to run down the thieves. 

One of the places visited was the estab- 
lishment of a Jersey City, N. J., jeweler, 
where, on Monday, July 8, about 6 P. M., 
an Italian man and woman called at the 
Jackson Ave. store and said they wanted 
to purchase a la Valliere to cost about $50. 
At that time there were only two or three 
fa Vallieres at the Jackson Ave. store at 
that price and a clerk telephoned to the 
Ocean Ave. store of the concern to learn 
if a suitable one could be procured there. 
It was learned that other la Vallieres were 
in stock there and the visitors said they 
would call at the Ocean Ave. store in about 
two weeks, not seeming desirous of mak- 
ing the purchase at that time. 

At about 6:30 p. mM. the same man and 
woman called at the Ocean Ave. store. 
They presented a card from the Jackson 
Ave. store on which the salesman at that 
establishment had written the address of 
the Ocean Ave. establishment. Again they 
asked to be shown a la Valliere selling for 
about $50 and were shown some. The pro- 
prietor of the store was alone with the 
exception of a watchmaker, who was at 
work at a bench in the rear of the store. 
The couple were unable to choose one 
suitable and asked to see some brooches 
and finally some bracelets, and while dis- 
playing the brooches.the jeweler, who 
waited on the customers, missed one of 
them. He began to look for it and finally 
found it at the end of the case. It is his 
belief that one of the visitors had placed 
it there with the intention of stealing it. 

The man and woman finally decided to 
purchase a $25 bracelet and then asked to 
see some loose diamonds, as they wished 
to have a diamond set in the bracelet. 
They, however, did not make a selection 
of a diamond but left the store. The 
jeweler was suspicious of the couple and 
warned his saleslady and the watchmaker 
to be careful in dealing with them. 

On June 11 at about 6 Pp. m. the same 
man and woman together with another 
Italian couple returned to the store. The 
salesman in charge, heeding the warning 
given him, sent for the proprietor to come 
to the store and he arrived just as the 
Italians were leaving. The man who had 
first entered the store asked to see a 
diamond la Valliere valued at about $50 
and at about this time a third Italian 
couple with a child entered and they walked 
to the rear of the store and stood in front 
of a case containing toilet articles. 

The saleslady waited on them and the 
man asked for a razor. He purchased one 





for $2.50. While this transaction was go- 
ing on the child, which had accompanied 
the last couple who entered the store, went 
to the front of the establishment and stood 
by one of the women who had previously 
entered. The four people on whom the 
salesman had been waiting purchased a $10 
la Valliere and then left the store. About 
half an hour after, however, the first two 
men and two women who had visited the 
store returned and were followed within 
a short time by the woman and child who 
had previously been there. The man and 
woman said they did not like the la Valliere 
which they had purchased and wished to 
see some bracelets. They were shown 
several but did not see one that suited them. 
They then asked to see some bar-pins. The 
jeweler was suspicious and did not take 
the tray out of the case. Instead, however, 
he took out eight bar-pins and laid them 
on the top of the case. A bar-pin was selected 
and exchanged for the la Valliere. After 
this transaction had been consummated 
the second man who entered the store asked 
to be shown some diamond rings. The 
man who had accompanied the child to the 
store had returned by that time and said 
that he had showed the razor that he had 
purchased to a friend who was a barber 
and had been advised that it was no good. 
He exchanged the razor for a shaving mug 
and left the store shortly prior to the time 
the first man and woman who visited the 
store took their departure. 

Before the first man and woman had 
left the store, however, they decided on a 
diamond ring valued at $28 and purchased 
it. The woman placed it on her finger. 
The proprietor of the store then placed the 
trays in the case, simply glancing at the 
trays and finding all spaces filled except 
one from which the $28 ring had been 
taken. 

When the sales lady was placing the 
trays in the window the next Saturday 
morning she discovered that the largest 
ring in the tray had been taken out and in 
its place was a plated gold ring set with 
a large white amethyst. The stone in the 
substituted ring was considerably larger 
than the stone that was in the stolen ring 
and on the inside of this ring is stamped 
“14K gold shell.” It was a woman’s ring 
in a Tiffany style setting and set with a 
diamond weighing about 1.25 carats and 
valued at $350. There was no scratch mark 
upon it. 

None of the employes in the store recog- 
nized the visitors as any who previously had 
visited the store. An Italian fruit dealer’s 
wife in the vicinity said she saw all of them 
walking up and down Ocean Ave. This was 
probably the interval between the first and 
second visit. They did not know them but 
believed from their appearance that they 
were Sicilians. The police were notified 
and the officers understand that a reward of 
$100 has been offered for the arrest and 
conviction of the thief. 

The first man who visited the store is 
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about 30 or 35 years of age, about five feet 
five inches in height and weighs about 140 
pounds. He is of medium build, has a dark 
complexion, and dark hair and was close 
shaven and of good appearance. He wore 
a dark blue suit and straw hat and a 
diamond scarf-pin. The woman who ac- 
companied him is about 28 years of age, 
five feet seven inches in height and weighs 
130 pounds. She has a sallow complexion 
and was well dressed and wore a large 
black hat, a diamond la Valliere, several 
diamond rings and a wedding ring were 
worn by her at the time she visited the 
store. These were the man and woman who. 
paid the first visit to the store on July 8. 

The man and woman (No. 2) who visited 
the Ocean Ave. store twice in company 
with the man and woman (No. 1) on June 
11 are described as follows: 

Man No. 2, an Italian, 28 years of age, 
five feet eight inches in height and 150 
pounds in weight. He had dark hair and 
wore a light gray suit of mixed goods and 
straw hat. He presented a good appear- 
ance. ) 

The woman who accompanied him was. 
an Italian aged about 25 years. She was 
five feet three inches tall, weighed 125 
pounds and had dark hair and complexion. 
She was well dressed. 

Man and woman No. 3, who visited the 
Ocean Ave. store twice on the evening of 
July 11, at the same time man and woman 
No. 1 and 2 were in the store, are described 
as follows: ; 

The man was an Italian, 25 years of age, 
five feet five inches in height. He was 
of slim build and had black curly hair, and 
wore a diamond stickpin. He did not look 
much like an Italian but could hardly speak 
English. The woman was an Italian about 
23 years of age, five feet tall, weighing 125 
pounds. She had dark hair, was rather 
stout of build and wore a green sweater, 
white skirt and white hat with flowers on it. 
She was a pleasant talker and made a good 
appearance. Her jewelry included a dia- 
mond and a wedding ring and she carried 
a gladstone bag. 

None of the Italians gave a name or an 
address and said nothing regarding them- 
selves. The child was a girl about three 
or four years of age. 

Some time ago a man and woman who 
robbed a number of jewelers succeeded in 
accomplishing their thefts from the fact that 
a little girl accompanied them and while 
they engaged the proprietors of the jewelry 
stores in conversation, the little girl went 
behind the counter and stole whatever 
jewelry she could get into her possession. 








Harvey L. Rutherford, Gouverneur, 
N. Y., who has been in active service with 
the French and American troops in France, 
connected with the Y. M. C. A. front line 
division, writes that he was in the thick 
of the fighting during the advance of the 
Germans. Mr. Rutherford, who is an ex- 
pert jeweler, received his early training in 
the jewelry business at Gouverneur, N. Y., 
with R. E. Goodnough, and later attended 
school at the Elgin plant, where he com- 
pleted the watchmaking course. Later he 
attended the Y. M. C. A. college at Spring- 
field, Mass., and was a Y. M. C. A. secre- 
tary in Boston. 
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ESPOSITER, VARNI C0, ne, Ine, 


45 John Street 
New York 


A beautiful Instructive Booklet 
‘A Guide to Gem Buyers” 
Free on Request 





Special Cuttings on 
Precious and 


Distinctive Stones 
for 
Semi-Precious Stones Individual Requirements 
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ATTENTION MANUFACTURERS; 
Onyx Ring Stones a for any dim 
Black Onyx, Coral and Mourning Jeusby, 


ONYX X BEADS — CAMEOS 





















BUY FROM THE CUTTERS 





American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


PARIS 
39, Rue de Chateaudun 


LONDON 
26 Holbora Viaduct 





FROM MINES TO MARKET 




















MR. JEWELER, how can you afford to maintain an ex- 
pensive department for the making of repairs and 
alterations when you can have the work done by us in 
a better manner without delay and at most reasonable 
prices? 

The time, trouble and expense in the conduct of such a 
department would yield better returns if devoted to the 
selling department. 

Our work will please your customers just as well, if not 
better, than if done in your own place and it will be 
done just as promptly too. 


FRANK C. OSMERS 


15-17 West 44th St., New York, N. Y. 





















Telephone Vanderbilt 2324 


Wanted DIAMONDS Dl Mine 


F Sgt eg Shape Spot Cash 


aed JOS. ROSE & SON 49 Maiden Lanz 


SCIENTIFIC DIAMOND CUTTERS New York City 
Diamonds Recut and Repaired Bank Reference 


























Practical Course in Adjusting 
Published Price, $2.50 Special Reduced Price, $1.50, Postpaid 
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L. Md JACCARD 


J Music Box Co.) 
316 WEST 3th ET - NEW YORK 
















Gerwe Bros.& & Garvey Co. 


Die Cutters for Fine J Jewry. Medals, Class 


Pins— ‘‘ Service.’”’ 
MFG. JEWELERS FOR THE TRADE 
DAVENPORT, IOWA. 











46 John St., New Y 


LAPIDARIES 5; PRECioue 


EMS in Unique Cutting 





Our Repeated Orders '*!™ 


of special repair and work to order. Prompt 
service, skilled workmanship. 


K. NAT. ABRAHAMS 


106 Fulton Street New York City 

















Jewelers Saws 


Jewelers’ Tools and Supplies 


GEO. J. FISHER 





108 Fulton St. Phone, John 5129 New York 








W. H. Swenarton 
(Ex-Examiner BH. #. Patent Office) 
Counsel in Patent Causes 
2 Rector Street, New York 
Patents Trade-Marks 











The Manipulation of Steel in Watch Work 


A Manual of Modern Methods. 


By JOHN J. BOWMAN 
OS BOER 60606666060 000%eeC~e600nRne 


THE JEWELERS’ CIRCULAR PUBLISHING C0, 
11 John Street, New York 
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Platinum Now Controlled by Bureau of Mines 





Rider to Sundry Civil Bill Provides for Licenses to Sell, Possess or Use 
Platinum—War Industries Board Still in Charge and No Drastic 
Changes Yet Made. 














wea 
on 


Wasurinoton, D. C., July 12.—The plati- 
num situation, as far as the control of the 
metal is concerned, has been completely 
changed by the passage of the so-called 
Sundry Civil Bill, H. R.,.12441, which, as 
it passed the Senate and the House was 
amended so as to provide for the regula- 
tion of platinum under the supervision of 
the Bureau of Mines. The bill added 
platinum to the list of explosives controlled 
by the Bureau of Mines, giving power to 
that Bureau to license the sale, possession 
and use of this metal. The “rider” to this 
civil bill which has chariged the platinum 
situation reads as follows: 


“For investigation as to the causes 
of mine explosions, methods of mining, 
especially in relation to the safety of 
miners, the appliances best adapted to 
prevent accidents, the possible improve- 
ment of conditions under which mining 
operations are carried on, the use of 
explosives and electricity, the preven- 
tion of accidents, and other inquiries 
and technologic investigations pertinent 
to the mining industry, and including 
all equipment, supplies and expenses of 
travel and subsistence, $387,210. (33): 
Provided, that any license tssued under 
the Act of October 6, 1917, may be 
cancelled by the Director of the Bureau 
of Mines if the person to whom such 
license was issued shall, after notice 
and an opportunity to be: heard, 
be found to have violated = any 
of the provisions of the Act; Provided, 
further, That platinum and compounds 
of platinum are hereby made subject to 
the terms, conditions and limitations 

_ of said Act of October 6, 1917, and the 
Director of the Bureau of Mines 1s 
hereby authorized, under rules and 
regulations approved by the Secretary 
of the Interior, to limit the sale, pos- 
session and use of said material.” 


Platinum, up to this time has been in 
control of the Raw Materials Division of 
the War Industries Board and under direct 
supervision of C. H. Connor of that divi- 
sion. It is understood that though the con- 
trol now nominally lies in the Bureau of 
Mires the administration of the platinum 
matter will remain in the same hands as 
before, at least for the time being. 

It was reported from the Bureau of 
Mines last week that the Bureau had found 
that the War Industries Board had been 
working out the platinum situation in a 
very satisfactory manner and on lines of 
conservation entirely in accord with the of- 
ficials of the Mines Department. 

It is not believed that the change in the 
seat of authority will in any way affect 
the commandeering orders that have been 
issued to manufacturers and refiners cov- 
ering the platinum in its raw and metallic 
form, but the change may make an entirely 
different situation in regard to the manu- 


factures of platinum in as much as tech- 
nically the Bureau of Mines will have the 
right to grant licenses, not only for the 
manufacture, but for the sale and use of 
platinum in any form. At present officials 
of the Bureau of Mines and the War In- 
dustries Board are working together in the 
preparation of regulations that will cover 
platinum under the new authority, and it is 
not believed, at present at least, that any 
material change will be made until these 
regulations have been put into effect and 
notification as to licenses have been sent 
out. 

It is well known that some officials of 
the Bureau of Mines and some of the chem- 
ists who are working with them have felt 
that the sale of platinum jewelry was 
wrong under the present war conditions 
when we do not know how much platinum 
we need for war purposes, and it would 
not be surprising if under the new author- 
ity passed to the Bureau of Mines an at- 
tempt would be made to control or limit 
the sale of platinum jewelry in the line of 
conservation of this metal. 

It is rumored that officials of the Bureau 
of Mines are contemplating work along the 
line of an investigation, first to discover 
the actual war needs of the Govern- 
ment and, second, to discover how much 
platinum is on hand in the jewelry and 
other industries, not only in the unmanu- 
factured but in the manufactured goods. It 
is within the realm of possibility that an 
attempt might be made to stop the sale of 
manufactured platinum for a time at least, 
until such statistics have been obtained, but 
if so, such an attempt would not only meet 
with opposition, but would be _ strongly 
fought by other departments of the Govern- 
ment, particularly those who realize the 
necessity of conservation of business and 
putting no unnecessary restrictions upon 
the sale of manufactured articles, such as 
have been manufactured in good faith. To 
THE JEWELERS’ CIRCULAR correspondent a 
prominent chemist pointed out the fact that 
the law as now amended has already put 
platinum in the exact status of explosives 
and that technically the requirements for 
a license for it is already in effect. He 
pointed out that the Bureau of Mines al- 
ready was an agency that had proper ma- 
chinery for issuing licenses, as there were 
thousands of license agents employed under 
the Explosives Act. He said that this had 
worked out without much difficulty as far 
as explosives were concerned, and the plat- 
inum situation would probably work out 
equally well as the War Industries Board 
was co-operating with the Bureau of 
Mines. 








The jewelry business of the late Frank 
E. Whiting, Andover, Mass., was sold re- 
cently to George Homer, of Boston, Mass., 
by Mrs. Whiting, but later was resold to 
John D. Blackshaw, St. Johnsbury, Vt. 


BEWARE OF THIS MAN 


Sneak Thief, Who Has Been Robbing 
Jewelers, Still at Large 

The Pinkerton National Detective Agency 
has sent out a warning to jewelers through- 
out the United States to beware of a man 
who has been committing thefts in jewelry 
stores. His method of operating is to enter 
a store and ask to be shown a high priced 
scarf pin, ring, brooch or other article of 
jewelry, one of which he selects and places 
a small deposit upon, usually from $2 to 
$10, stating that he will call in a few days 
for the article of jewelry and to pay the 
balance. Upon this visit he gains the con- 
fidence of the salesman who waits upon 
him and is not regarded with suspicion 
when he visits the store again. 

On his second visit to the store he states 
that he has decided to select a cheaper 
article and asks to be shown additional 
rings, scarf pins or brooches, one of which 
he also selects. He then has the deposit 
originally placed by him, placed on the 
second article selected and leaves the store 
again, stating that he will return in a few 
days to pay the balance. After leaving 
the store the second time a loss is usually 
found in the tray of jewelry shown him. 

This man commits the theft very cleverly, 
as on several occasions where he has been 
successful the salesman has not left him 
alone with the jewelry being displayed and 
has kept his eyes upon him all the time. 

The man, whose name is unknown, has 
the aliases of “Arthur Taylor,” “Arthur 
Miller” and “A. E. Taylor.” He is an 
American about 28 or 30 years of age, and 
is six feet tall. He weighs 150 pounds, 
has dark hair, dark eyes and a dark com- 
plexion and a broad full forehead. His 
cheeks are slightly hollow. He is very 
quiet in his manner and speaks in a low 
tone of voice. 

When last seen he wore a dark gray 
suit and soft brown or gray hat. He was 
fairly well dressed. 

A John Doe warrant is held by the Chief 
of Police of Cleveland, O., and the Jewel- 
ers’ Alliance will pay a reward of $100 for 
information leading to the arrest and con- 
viction of the thief. 

If this man should visit any jewelry 
store the jeweler is requested to notify the 
Pinkerton Detective Agency at once. 











M. W. Sorenson, Rhinelander, Wis., Files 
Voluntary Petition in Bankruptcy 


RHINELANDER, Wis., July 13—A _ volun- 
tary petition in bankruptcy has been filed 
by M. W. Sorenson a retail jeweler at 
Rhinelander, Wis. The assets are given as 
$4,731, including household furniture. The 
liabilities are $7,200. 

Mr. Sorenson was formerly employed in 
Traverse City, Mich., and began business 
here in August, 1912, succeeding H. L. 
Jewett. 





Simon Linz has been nominated by Louis 
Lipsitz regional director for the 18th indus- 
trial region to represent the jewelry indus- 
try at a meeting to be called by the Dallas, 
Tex., Chamber of Commerce to be held at 
a date not yet announced and has accepted 
the appointment. 
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' The NELLIE CUSTIS opened a new era in Flatware design and 
has presented one of the most beautiful types of patterns ever created. 
A design of strong character, rare beauty and unusual artistic merit. 


Rocers. Lunt & BowLEN Co. Greenrieip, Mass. 


"The Silver O< that Sells” 
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Fight Propaganda Against Christmas Gifts 





Editorials in Leading Papers Denounce the Advice Credited to the Council 
of National Defense That Cards Be Sent Instead of Presents During Yuletide 











eeeEEyi"" 


The reported statement credited to the 
Council of National Defense decrying the 
giving of Christmas presents, has already 
called forth a storm of protest from mer- 
chants in many lines of trade. The idea 
that a government body such as this would 
recommend that presents be not given, that 
cards be exchanged instead, caused the 
greatest of surprises and seems to have 
met with approval in practically no quar- 
ters in the business world. Editorials de- 
nouncing the policy were plentiful the last 
week. Prominent among which were those 
in the Pittsburg Leader and the Atlanta 
Constitution, both of which appear here- 
with. The Leader editorial reads: 


4% KEEP THE HOME FIRES 
| 





BURNING 


Shoe supreme DUTY of every loyal 
American is to devote every faculty 
of mind and body toward winning the 
‘war. 

AMERICA MUST AND SHALL BE 
VICTORIOUS. : 

To this end there must be a RA- 
TIONAL conservation of all resources. 

The army and navy MUST be main- 
tained and sustained. 

There MUST be a superabundance of 
ammunition. 

All those things that a soldier can 
EAT AND WEAR at the front MUST 
BE SAVED by everybody. 

The next duty is to “KEEP THE 
HOME FIRES BURNING.” 

The people at home MUST LIVE. 

To live they must EAT. 

They must be CLOTHED, too. 

And they should also CONTINUE IN 
THOSE PATHS OF LIFE which en- 
vironment and custom have created. 

There is NO MAN in this country suf- 
ficiently WISE to say specifically WHAT 
IS ESSENTIAL AND WHAT IS 
NON-ESSENTIAL to human life. 

There have leaped into prominence 
certain individuals who IMPUDENTLY 
presume to have the wisdom and the 
knowledge to DICTATE WHAT THE 
PEOPLE SHALL EAT AND WEAR. 

Their chief delight seems to consist 
in making the war UNNECESSARILY 
BURDENSOME to the nation. 

Many GOOD orders on food conser- 

vation have been issued. 
But just as many SILLY proclama- 
tions have been made on what men and 
women SHALL EAT and what they 
SHALL WEAR. 

The seriousness of the war was not 

fully realized at the beginning. 
_ This gave opportunity for numerous 
INCOMPETENTS, itching for noto- 
riety, to force themselves into positions 
for which they had NO CAPACITY 
AND NO TRAINING. 

With an audacity at which big-brained 
men would SHUDDER, these vain per- 
sons have USURPED an_ authority 
never contemplated. 

THEY HAVE MADE PETTY TY- 
RANTS OF THEMSELVES. 

Their antics would be ludicrous if the 





results were not so DISTRESSING 


AND DISASTROUS. * * * 


The worst feature of this oppression 
is that it does NOT emanate from the 
people’s representatives in congress. 


NOR DOES IT COME FROM THE 
PRESIDENT OF THE UNITED 
STATES. 

Nor from any cabinet officer. 

Nor from any person RESPONSI- 
BLY CONNECTED with the govern- 
ment of the United States. 


The “FELLOW WHO DOESN’T 
KNOW?” is truly riding roughshod over 
the people. 

But he is riding to a fall. 

There IS such a thing as real con- 
servation. 

There IS such a thing as sane regula- 
tion of conditions during war-times. 

T AN # £ARBITRARY, _ILL- 
JUDGED AND ENTIRELY FOOL- 
ISH DICTATORSHIP IS AS UN- 
NECESSARY AS IT IS UNAMER- 
ICAN. 

As an instance, the so-called Council 
of National Defense is stretching its 
arms so far forward into the future as to 
try to put a ban on the EXCHANGE 
OF PRESENTS NEXT CHRISTMAS. 

“UPON WHAT MEAT HAVE 
THESE, OUR CAESARS, FED THAT 
THEY HAVE GROWN SO GREAT?” 

If GERMANY were plotting to break 
down American industries, NO BET- 
TER PLAN COULD BE DEVISED 
than this unreasoning scheme of the 
Council of Defense. 

If the war is to be won, THE ARMY 
AT HOME must do its share. 

NOT BY DOING WITHOUT 
THINGS, BUT BY CREATING 
THINGS. 

PRODUCTION MEANS PRESER- 
VATION. 

VICTORY WILL COME THROUGH 
INDUSTRIAL ACTIVITY. 

Not everybody can work in muni- 
tions factories. 

Thousands upon thousands of men 
lack physical strength and manual dex- 
terity to make cannon and shell. 

They are, however, of SUPREME 
VALUE TO THE COMMUNITY, of 
chief necessity to the nation in their 
own lines. 

AND THESE MEN MUST LIVE. 

They and their families must be FED 
AND CLOTHED. 

TO HANDCUFF THE NATION IS 
FALSE ECONOMY —IS CRIMINAL 
WASTE. 

The people of the United States are 
PATRIOTIC, INTELLIGENT and 
HONEST. 

The persons who challenge their pa- 
triotism, intelligence and honesty are 
IMITATING PRUSSIANISM. 

This is NO PUNY NATION. 

AMERICA IS PROSPEROUS. 

It is prosperous in SPITE of the non- 
sensical schemes of the dwarf dictators 
who stupidly menace its prosperity. 

This great Pittsburgh district has con- 
tributed huge sums of money toward the 
war, both to the government and to the 
associations which are taking care of the 
soldiers. 

Figures just published show that the 
Pittsburgh district was second only to 
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the New York district in the payment of 
incomes, excess profits and miscella- 
neous taxes for 1917. The internal rev- 
enue office here collected $332,159,701, 
which surpassed Chicago and Philadel- 
phia, and was exceeded only by New 
York. 

Such prosperity should be PRO. 
TECTED, not DISCOURAGED, and it 
is high time that a halt was being called 
on the “wrecking crews.” 

The LEADER doesn’t believe in 
waste, nor does it urge a wanton spend- 
ing of money. 

But it does insist on some. TRUST 
being placed in the people themselves. 

The average man KNOWS what he 
needs and what he can afford to spend. 

‘We are going to WIN the war. 

But the American people are GOING 
TO LIVE while they are winning it, in 
spite of vain persons who are trying to 
make themselves mighty in the public 
eye. 

The way to win the war is to “KEEP 
THE HOME FIRES BURNING.” 


LET SANTA CLAUS ALONE 


An Editorial of the Atlanta Constitution 

The Council of National Defense is 
seeking to discourage the gifts of mer- 
chandise as Christmas tokens, and rec- 
ommends that gift-giving be limited as 
much as possible to the sending of cards 
and letters. 

The purpose back of this movement 
obviously is to curtail waste and to con- 
serve metals and other indispensable ma- 
terials at this crucial time of national 
peril; and it goes without saying that 
those inaugurating it are actuated and 
inspired only by motives that are lofty, 
loyal and patriotic. 

But, in our opinion, the policy is not 
basically sound or reasonable. 

In the first place, the chief benefi- 
ciaries of customs attacked are the little 
children, who do not, who cannot and 
who should not visualize or realize the 
war, and consequently who would not 
be able to appreciate the reason why or 
to account for the fact that Santa Claus 
had passed them by. 

‘ Such a policy would strike a depress- 
ing blow at the American hearthstone, 
which, Heaven knows, will be hard-hit 
enough next Christmas! It would be an 
attack upon the spirit of the Yuletide— 
which is, and let us hope, always will be, 
the spirit that depicts and revivifies the 
most beautiful of our traditions and an- 
nually brings out into the shining can- 
dlelight the most humane and Christlike 
traits of our character as a people. Don’t 
let tne war kill, or even scar, that! 

It is safe to say that practically all of 
the merchandise, especially the toys, in- 
tended for the Christmas demand is al- 
ready manufactured and awaiting the 
“holiday trade”; so that a curtailment of 
Christmas gift-giving would have prac- 
tically no effect upon the manufacturers 
nor upon the supply of raw materials. It 
would simply leave the merchants with 
a lot of wares on their hands. 

As a matter of public welfare, it might 
be well to discourage, not the giving of 





useful gifts, but the interchange of cards © 


and letters—the very things which the 
national council exempts under its rec- 
ommendations! 

It would be beneficial to the public-at- 
large if the mails next Christmas can be 
spared the customary extra holiday 
burden. 

But the curtailment of gift-giving 
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Have you ever stopped to think that in a trade way, a powerful 


business competitor has established “pill boxes” right in your own 
town and territory and on your own battle front? 





Every jewelry mail-order catalog in the home of your local trade is 
a formidable war engine against the sale of retail jewelry across 
your counters. When people order jewelry by mail, they cease to 
buy it OF YOU. 


W. W. W. have allied themselves with the retail jeweler every- 
where by absolutely refusing to sell their rings to mail-order houses. 


We are frankly lining up with you in the defense of YOUR busi- 
ness by making it unnecessary for you to compete with the mail- 
order houses. 


W. W. W. SERVICE incorporates a steady pounding away at 
catalog competition. 





White, Wile & Warner 


Makers of nationally advertised rings 
in which the stones do stay 


BUFFALO, N. Y. 


July 17, 1918 
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little, if any, possible good, 
oaie ny the other hand, it would work 
a distinct and unwarranted hardship upon 
the country $ merchants, and especially 

children. 

ee caraeedy to be hoped that the 
worthy and patriotic men who are at the 
head of the National Council of Defense 
will give this matter further considera- 
tion; if they do, surely they will at least 
modify the position they have taken. 





Chicago Manager of National Jewelers 
Board of Trade Talks on Opportunity 
for Manufacturing Jewelers to Make 
Surgical Instruments 


Cuicaco, July 12.—Chicago manufac- 
turing jewelers may devote a portion of 
their plants to the manufacture of surgi- 
cal instruments, if plans which are now 
on foot meet with success. At the same 


time, the movement will'do a great deal 


to place the jewelry business in a better 
light as an essential industry in time of 
war. 

F. B. Hovey, manager of the Chicago 
branch of the National Jewelers’ Board 
ot Trade, is well informed on what has 
been accomplished, and owing to his 
legal connections with large manufac- 
turers of surgical instruments has been 
instrumental already in having valuable 
orders placed with several establishments 
manufacturing jewelry in Chicago. 

“While the status of this matter does 
not yet warrant detailed discussion,” ex- 
plained Mr. Hovey, “at the same time 
there is much reason to believe that 
within the next few months Chicago 
manufacturing jewelers can have some of 
this business, on a large scale, if they 
wish. Their plants need little extra 
equipment, since the main requisite in 
turning out these surgical instruments is 
the skill of the workmen. The jewelers 
have workmen of ample skill, and they 
would need very little instruction to 
make the instruments wanted. They are 
made of silver and steel. In the matter 
of equipment the average manufacturing 
jewelry establishment would need only 
a few dies for cutting steel from the 
blocks. Since the instruments are ex- 
ceedingly essential, both at home, and 
Over seas, the government will take care 
that ample steel is furnished. 

“The factories which manufactured 
surgical instruments in time of peace 
were nearly all in Germany. The few in 
this country have been simply swamped 
since the start of the war. It is estimated 
that they have enough orders to go along 
three years,—some say five years. One 
can easily see that they are in no posi- 
tion to help out now, and the govern- 
ment wants instruments, and wants them 
in a hurry. On June 25, an order was 
placed through the Surgeon-General’s 
office in Washington, for surgical instru- 
ments amounting to between $5,000,000 
and $6,000,000. I am very glad to say 
that some Chicago manufacturing 
Jewelers, as well as some large eastern 
Jewelry concerns, bid on this order and 
got some of the business. When I first 
called the attention of some of the Chi- 
cego manufacturers to the matter, they 
doubted the ability of their places to 
turn out goods of which they had little 
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knowledge, but after learning that the 
two kinds of work are more similar than 
appears on the surface they readily pre- 
pared their bids. 

“TI have just received a letter from my 
friend, Capt. George. W. Wallreich, of 
the Surgeon-General’s office at Washing- 
ton, in which he seems -very optimistic 
as to the possibilities of assistance from 
the manufacturing jewelry’ establish- 
ments in getting surgical instruments 
manufactured. He tells me that some 
of the jewelers bid as low as the regular 
surgical instrument factories. This in- 
dicates that jewelers are not inclined to 
take advantage of the _ situation to 
profiteer. Of course, there are many 
factories more experienced in working 
in steel than the jewelers, but, as I said, 
the main requirement is highly skilled 
labor, and the jewelry artisan seems to 
be about the only one who could possibly 
turn out this sort of goods without costly 
bungling. Surgical instruments must be 
accurate to a hair, or they are worth- 
less.” 








SECURITY ALLIANCE 





New Members Accepted, Transfers Granted 
and Awards Ordered Paid at Monthly 


Meeting of Executive Committee 


The regular monthly meeting of the exec- 
utive committee of the Jewelers Security 
Alliance was held last Friday, the follow- 
ing members’ being present: Chairman 
Butts, President Sloan, Vice-president 
Bowden and Champenois, Treasurer Karsch, 
Secretary Noyes and Messrs. Brown, Stern 
and Gough. 

The following new members were -ac- 
cepted in Class A: D. Goldberg, Bakers- 
field, Cal.; Edwin A. Reineman, Pittsburgh, 
Pa.; Gusfield Co., Inc., Beaumont, Tex.; 
Levin Ring Co., Buffalo, N. Y.; Carl E. 
Orstedt, Boston, Mass.; H. C. Heins, Clare- 
more, Okla.; W. P. Dobson, Claremore, 
Okla.; Thomas D. Hatcher, Raeford, N. C.; 
Charles Erkes, Baltimore, Md.; A. J. 
Holmes, Lumberton, N. C.; Louis E. Le- 
Winn, Hartford, Conn. 


The following new members were ac-_ 


cepted in Class B: P. K. Bruchas, Chicago; 
Charles M. jerge, Buffalo, N. Y.; Aronson 
Brothers, Dunkirk, N. Y.; Montrose of 
New York, Tulsa, Okla.; Koerber Jewelry 
Co., Muncie, Ind.; Hamilton Jewelry Co., 
Portland, Ore.; R. H. Macy & Co., Jewelry 
Dept., New York; S. Altman, Richmond. 

Fourteen members were transferred from 
Class A to Class B, making the total num- 
ber of members in Class A, 2,506, and in 
Class B, 3,345, or a grand total of 5,851. 

The following transfers in Class A were 
granted: 

E. P. Sangston, Danville, Va., to Hodnett 
& Speer Co.; W. P. McCall, Geneva, Nebr., 
to the Elder Co.; Gordon & Burgin, Boston, 
Mass., to R. D. Gordon Co. 

The following transfers in Class B were 
granted: S. E. Brady, El Reno, Okla., to 
Henry Behne; A. W. Carlson, Lake 
Charles, La.. to Lake Charles Jewelry Com- 
pany, Inc.; A. }. Reinhardt, Lincoln, IIl., to 
B. F. Humphrey. 

Three non-members had safe burglaries 
with losses of $19,000 during June. 

There were seven store burglaries with 


losses of $3,587, none being members. 
A total of fourteen window smashings 


- with losses of $5,545 were reported, eight 


of which were at the stores of members 
who lost $3,457, but in one case arrests have 
been made and the goods recovered. 


There were 14 sneak thefts with losses of 
$7,520, nine of which were at the stores of 
members who lost $4,775, but in two of 
these cases arrests have been made and 
goods recovered. 

A non-member was held up and as- 
saulted, but the robber has been arrested 
and part of the property recovered. 

There were seven cases of swindling by 
bad checks with losses of $361, six being 
members who lost $313. 

The following rewards 
paid : 

To officer John J. Heelan, for arrest and con- 
viction of Fred Hopper, alias “Smoky,” who stole 
a diamond ring worth $40 by the substitution trick 
at the store of Stanton Pilcher, Petersburg, Va., on 
June 8, and on conviction was sentenced to six 
months’ imprisonment. 

To officers Alfred J. Beyl and Jesse Enecht for 
the; arrest and conviction.of Frank Kemeny, alias 
“Edward Kennedy,” who-broke the show window 
at the store of Hausmann, -Inc., New Orleans, La., 
on: Feb. 9, and stole about $1,386 worth of, watches 


were ordered 


vand miscellaneous jewelry, and was arrested while 


pawning one of the watches. Upon conviction he 
was sentenced to not less than three nor more ‘than 
five years in the State Penitentiary. This thief 
also broke show windows at the stores of White 
Bros. on Jan. 24, of Joseph Coci on«Feb. 1, 
where he stole a small quantity of goods, and of 
F. A. Brunet on Jan. 25, where he stole a small 
amotint of property. <A large part of the property 
stolen from Hausmann was recovered, most of 
the ‘goods belonging to Mr. Coci, and part of the 
Brunet goods. 

To Detective Edward Morgan, Sergeant William 
Carney, and Officer Harry Bufford for the arrest 
and conviction of Ernest Salter and Milton Smith, 
who broke the show window at the store of J. 
Henrickson, Omaha, Nebr., on March 18, and stole 
about $100 worth of property, all. but about $25 of 
which was recovered, and the thieves sent to the . 
State Reform School at Kearney, Nebr., both being 
under age. 

To Officer Clyde Bobbs, Clarense C. Jensen, Carl 
Seith and Frank O’Donnell for arrest and con- 
viction of John Fleming, who broke into the store 
of W. L. Robertson, Rawlins, Wyo., on May 2 by 
breaking the glass in the front door, and stole 
about $275 worth of silverware, $250 of which was 
recovered, and the burglar sentenced to not less 
than two and not more than four years in the 
State Penitentiary. 

To Under Sheriff Percy F. Robertson for arrest 
and conviction of Lloyd Ganser, alias George Lock- 
man,. who broke into the store of Scheuber Drug 
Co., Livingston, Mont., on May 27, held up the 
clerk who was sleeping in the store, and stole a 
quantity of watches, jewelry and money, all of 
which were recovered and the burglar sentenced 
to not less than four nor more than eight years 
at hard labor in the Penitentiary. 

To Officer George Lawrence for arrest and con- 
viction of Harold Reynolds, who broke into the 
store of W. H. & W. S. Bristol, Vergennes, Vt., 
on May 29, and stole a number of articles of 
jewelry and several watches, most of which were 
recovered and the thief sent to the Industrial 
School. 

To Officers A. Helwig and Chas. A. Raiher, for 
the arrest and conviction of Henry Pfancurschmidt, 
who attempted to steal a diamond ring worth $60, 
by the substitution trick, at the store of W. N. 
Koll, 409 Fulton St., Brooklyn, on Jan. 30, 1918, 
but on being detected threw down the ring and 
went out of the store, but was caught by Traffic 
Officer Helwig and turned over to Officer Rainer. 
Upon conviction the thief was placed on probation 
for a period of. one year, this being his first 
offense. 

To Claude S. Rife, for the arrest and convic- 
tion of Harry Williams, Saml. Stone, Frank Mar- 
tin and B. C. Kirk, four of the six robbers who 
held up the store of Harry Malashock, Omaha, 
Nebr.,, on Jan. 30, 1918, and stole about $12,000 
worth of diamonds and jewelry, making their es- 
cape in an automobile, which was afterwards found 
to have also been stolen. 


































4 
oe ok 


none ears he apnea 


ope cane: seinen oi le gl eh ieee ewan ity ptt 
Ser: n= ne a aes 





THE JEWELERS’ CIRCULAR-WEEKLY 


























Mr. Jeweler 


SIT UP AND TAKE NOTICE! 4 


HERE IS ONE OF THE BEST 
SELLERS ON THE MARKET TODAY 


A Bonafide Essential 


Sterling Silver Identification Tag Encasements, 
handsomely engine turned on the front with 
the insignia of the different branches of the 
service, while the back is left plain for mono- 
gram. This encasement holds the identifica- 
tion tag on one side, which is issued by the 





3702/B | Se 
) Government to every enlisted man, while the i 
opposite side is made to hold a photograph. Locket 3714/B 2 
Encasements are engine turned with the following Insignia: 
B-1 United States Shield B-7 Marine Corps B-13 Chaplain 
B-2 Navy B-8 Signal Corps 3702/B | to 3720/B 13—$6.20 
B-3 Infantry B-9 Medical Corps each, plus war tax 
B-4 Field Artillery B-10 Quartermaster Corps 3714/B 1 to 3714/B 13—$6.39 
B-5 Coast Artillery B-11 Ordnance Department each, plus war tax 
B-6 Cavalry B-12 Engineer Subject to Catalog Discount. 


THEODORE W. FOSTER & BRO. CO. 


Established 1873—45 Years 
Manufacturing Jewelers and Silversmiths 


100 Richmond St. PROVIDENCE, R. I. 
New York Chicago Canada 
3702/B 3 8 West 40th St. Heyworth Bldg. Kingston, Ont. 
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Charles [1 Dougherty Co, lnc 


Manu acturing Jewelens 
NEW YORK CITY 


29/-293 SEVENTH AVE. 
(rien tal Peart , Ne cklaces Pay asia O»: IZeS 
Seed Pearl, Jewelry - Diamond Jewelry and Meuntinas- Necklace Snaps 
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Designing, Special Order Work and Repairing Solicited. 
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SUN TIME ALARM CLOCKS 85 cts. Manipulation of Steel in Watch Work 


Order your alarm clocks now while our stock is complete. Our 
special Sun Time alarm made in America is the best clock of its 
kind on the market today for the money. Same has a 30 hour 





joud continuous alarm movement, height 6%,, width 4% in., 

dial 4 in. | Each clock thoroughly tested before leaving factory. By JOHN J. BOWMAN 

Write for our late catalogue (our —_ —. —— a 

large variety of watches, clocks, jewelry, silverware, diamonds, cut ° ° 
glass, ivory pyralin, leather goods, traveling sets, cutlery, etc., Reduced P rice, 50 cents, P ostpaid 











quoting rock bottom spot cash prices. Write now. cre cae 
JOSEPH HAGN CO., 500-308-304 306 W.. Badieen St. Jewelers’ Circular Publishing Co., 11 John Street, New York 
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Government Awards on Surgical Instruments 





List of Concerns Which Have Received Contracts from Medical Department 
of United States Army—Suggestions to Manufacturers 














Jewelers who submitted bids for the 
manufacture of surgical instruments were 
rested in the awards made during the 
past week by the General Purchasing Of- 
fees of the Medical Department of the 
United States Army. A partial list of those 
who received contracts is given below: 


inte 


Surgical Instruments for the Army—Awards 


Under circular No. 4, bids opened June 
25 at the general purchasing office, medical 
department, U. S. Army, calling for surgical 
‘astruments for the Army, the following 
awards have been made: 

Bid 1. John Roemmelt, 12 Clinton Ave., 
Jersey City, N. J. | 

? F. A. Koch & Co., 524 Broadway, New 
York. — 

3. Fred Haslam & Co., 83 Pulaski 5St., 
Brooklyn, N. Y. 

4. Kny-Scheerer Corporation, 404 W. 27th 
St.. New York. 

5. Valley Forge Cutlery Co., Newark, 
N. J. 

AH & F. Cutlery Co., Newark, N. J. 

7. Camillus Cutlery Co., 109 Duane St., 
New York, 

8. F. Montigel & Co., Newark, N. J. 

9 Frank S. Betz, Hammond, Ind. 

10. W. R. Case & Sons, Cutlery, O. 

11. Robert Murphy Sons Co., Ayer, Mass. 

12. Henkel Co., Fremont, O. 

13. Clauss Shear Co., Fremont, O. 

14. J. Wiss & Sons Co., Newark, N. J. 

15. Berridge Shear Co., Sturgis, Mich. 

16. Clayton Mfg. Co., Bristol, Conn. 

17. W. H. Compton Shear Co., Newark, 


18. J. Sklar Mfg. Co., New York. 

19. Brown & Sharpe Mfg. Co., Provi- 
dence, R. I. 

20. Oneida Community, Oneida, N. Y. 
21. Ostby & Barton. 

22. International Silver Co., Meriden, 
Conn. 

23. G. P. Pilling & Sons, Philadelphia, Pa. 
24. Western Instrument Co., Chicago. 
25. F. W. Smith Co. 

26. Tiffany & Co., New York. 

27. Joseph Ross. 

28. Unique Art Mfg. Co. 

29. Alsopp Bros. 

30. Rogers, Lunt & Bowlen Co. 

31. W. A. Rogers (Ltd.). 

32. Williams Bros. Mfg. Co. 

33. M. Parmet & Co. 

34. Schnefel Bros. 

35. Bullock Mfg. Co. 

36. R. E. C. Atkins Co. 

37. Tyer Rubber Co. 

38. Mt. Vernon Silver Co. 

39. Gorham Mfg. Co., New York. 

40. Tuttle Silver Co. 

41. George Tieman & Co. 

42. V. Mueller & Co. 

43. Dominick & Haff. 

44. Penn Surgical Mfg. Co. 

45. Carsen’s Mfg. Co. 

46. Kendrick & Davis. 

47. Webster Co, 


48. Jennings Silver Co. 

49. Stanley Rule & Level Co. 

50. De Vilbiss Mfg. Co., Toledo, O. 

51. Utica Drop Forge Co., Utica, N. Y. 

52. F. W. Dorpfeld & Co. 

53. M. S. Wright Co., Worcester, Mass. 

54.-H. K. Mulford Co., Philadelphia, Pa. 

55. C. D. Lukens. 

56. Henry Disston Sons, Philadelphia, Pa. 

57. R. Wallace & Sons Mfg. Co., Wall- 
ingford, Conn. 

58. Koett Mfg. Co. 

59. Steiner & Grosse. 

60. I. Tutcheck & Co. 

61. Waffler Electric Co. 

62. Electric Surgical Instrument Co. 

63. Boehm Surgical Instrument Corpora- 
w10n. 


64. Becton-Dickinson Co. 

65. Sharp & Smith. 

66. Charles J. Tagliabue & Co. 

67. F. Alfred Reichardt, St. Louis, Mo. 
68. Randall Faechney Co., Boston, Mass. 
69. Sweetster Co. 

70. Faultless Rubber Co. 

71. George Ermald & Co. 

72. Liehle-Florsheim Co. 

73. S. A. Droescher. 

74. Cleveland Dental Mfg. Co. 

75. Page & Baker Mfg. Co. 

76. A. S. Aloe & Co. 

77. Wm. Boekel & Co. 

78. Wilson & Wilson. 

79. Daval Rubber Co. 

80. Taylor Instrument Co. 

81. Harvey R. Peirce Co. 

&2. Bard-Parker Co. 

83. EE. Schmid Co. ° 
84. Specialty Mfg. Co. 

85. Shiman-Miller Mfg. Co. 

&6. Standard Scientific Co. 

&7. E. B. Meyrowitz. 

8&8. F. A. Hardy & Co., New York. 
89. Kohn & Co. 

90. Dreicer & Co. 

91. Powers & Mayer. 

92. Warnecke & Hay Co. 

93. A. A. Geiger. 

94. A. Luthy & Co. 

95. Lone & Koch. 

96. B. M. Shanlev, Jr., Co. 

97. B. Roede & Son. 

98. J. E. Limeburner Co. 

99. General Optical Co. 

100. Wright Wire Co., Worcester, Mass. 


It is expected that a complete list will be 
available for an early issue of THe Circu- 
LAR. The following suggestions have been 
made by Laurence Gardner, secretary of 
the Jewelers’ War Service Committee, to 
those who have received contracts for the 
manufacturer of surgical instruments: 

When the jeweler has signed h‘s contract 
and forwarded it to the authorities at 
Washington it will be necessary for him to 
apply to the Medical Department of the 
Council of National Defense for two 
forms: First, an application for a place on 
the preference list, and, second, for an ap- 
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plication for a priority certificate. When 
a contractor has been placed upon the pref- 
erence list it assures him of a definite clas- 
sification with respect to his future require- 
ments of fuel, materials, etc. This is used 
as a basis for issuing priority certificates, 
which will assist him in securing his ma- 
terials for the manufacture of articles 
which he is to furnish the Government. 

In applying for both of these forms the 
jeweler should refer to his contract num- 
ber. When his priority certificate has been 
granted, upon the application for which is 
shown the name of the concern from which 
he will obtain his materials, he will pre- 
sent it to that concern in order to secure 
an early delivery. 

The Jewelers’ War Service Committee 
urges each jeweler who has received a con- 
tract to secure the two application forms 
referred to above without delay. 

The War Committee expects that new 
opportunities will be given the jewelers for 
submitting further bids to manufacture 
surgical instruments. A new requisition, 
No. 5, has just been sent out by the Med- 
ical Department of the United States Army 
and other requisitions will follow which 
will give the jeweler interested more time 
in which to figure and file. bids: for con- 
tracts. 

The committee has also been developing 
new sources of supply in forgings, stamp 
work and dies and expects shortly to be 
able to give the names of such concerns, 
together with prices, etc., to jewelers who 
have contract work or are figuring on it. 

Representatives of the Jewelers’ War 
Service Committee left for Washington 
Tuesday night to confer with Captain 
George D. Wallerich of the Medical De- 
partment of the Army. 








Milwaukee Jewelers Against Proposed Pub- 
licity Campaign to Urge Exchange of 
Cards Instead of Presents at 
Christmas Time 

MitwAuKEE, Wis., July 13.—Retail 
jewelers of Milwaukee are joining with 
other merchants in a vigorous protest 
against the proposal and recommenda- 
tion of the War Economy Board of the 
Council of National Defense that a 
publicity campaign be started against 
the custom of giving jewelry and other 
merchandise as Christmas gifts, and ask- 
ing-that gift-giving during the coming 
holiday season be confined to the sending 
of cards and letters of greeting. The 
Retail Division of the Milwaukee As- 
sociation of Commerce has called a 
meeting of all retail merchants to take 
action in opposition to the plan. James 
A. Fetterly, secretary of the disvision, 
said: 

“Merchants believe that the manufac- 
ture of so-called ‘non-essentials’ is being 
properly regulated by the Government 
ai the source of production, and there is 
no need for any special publicity cam- 
paign upon this question. If people 
want to buy useful gifts, there is no 
reason why such presents should not be 
given at Christmas time. Milwaukee 
business men believe that the proposed 
campaign would only tend to unduly 
stir up business without accomplishing 
any beneficial result,” 
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The 
The Last Word in a Military Watch Case 


Built for Service 








Full View 


Protector Removed 








Patents Applied For 
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I 
Complete Complete Edge View A Good Luck 
Watch Edge View ~* _ Protector Removed Design for the Soldier 


No. 1—Distinctly a man’s Wrist Watch and guarded for hard usage. The hands are 
clearly visible in every position. 


No. 2—The guard is as secure as a part of the case. This is the thinnest protector front 


' Watch Case made. 


No. 3—A quick change back to the standard with all the good qualities of a case without 
a protector. The protector simply snaps on over the glass. 


No. 4—The ONGARD is quickly and easily removed for cleaning the crystal. 
No. 5—The Good Luck design is furnished without extra charge. 
Made in 3/0s Sterling Silver, 15-, 20- and 25-Year Gold Filled and Silver Filled. 


Prices and samples furnished on request. I[nvoiced through jobbers only 


North American Watch Company, Mansfield, O. 


Makers of the NAWCO 15 - Year Line 
15 Maiden Lane, New York 31 N. State Street, Chicago 
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Jewelers: Appear Before Ways and Means Committee 


War Revenue Tax Committee Opposes Excessive Taxes and Gives Facts as to Platinum Situation, Answering Charges 
Made in Congress and Explaining Fully the Conditions in the Jewelry Industry 
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WasHINGcTON, D. C., July 12.—This has 
been a “jewelers’” week as far as Con- 
gress iS concerned, for the luxury tax 
and particularly the jewelry tax, has 
been the subject of news items emanating 
from various departments of the Gov- 
ernment, as well as hearings before the 
Ways and Means Committee that took 
up a very large amount of time. The 
jewelry tax jumped into prominence on 
Tuesday night, after Secretary McAdoo 
had recommended a tax of 50 per cent 
cn jewelry sales among other recom- 
mendations for. luxury taxes, while 
recommendations of a 20 per cent tax have 
come from members of the Ways and 
Means Committee. 

The appearance of the big jewelers’ 
committee, members of the Jewelers War 
Revenue Tax Committee, before the 
Ways and Means Committee on Wednes- 
day, however, brought out a large num- 
ber of facts and statements from the 
congressional committee which practical- 
ly showed that the proposition to tax the 
jewelry trade 50 per cent would have 
very little support among congressmen. 
Whether the tax will be 20 per cent, as 
proposed in some instances, or 10 per 
cent, as was indicated at times through- 
out the hearings, remains to be seen. The 
jewelers have little hope, however, of 
eventually escaping a tax of less than 
10 per cent on sales. 

The jewelry trade made an imposing 
showing before the Ways and Means 
Committee on Wednesday, when gentle- 
men representing all branches of the in- 
dustry and all sections of the country 
appeared in the special committee headed 
by Meyer D. Rothschild. They presented 
themselves in the Ways and Means Com- 
mittee’s hearing rooms Wednesday 
morning. 

Mr. Rothschild, chairman of the 
Jewelers War Revenue Tax Committee, 
was accompanied by Harry Larter, chair- 
man of the Jewelers Vigilance Commit- 
mittee; Robert B. Steele, chairman of 
the Jewelers War Service Committee, 
and Henry Wolcott, president of the 
New England Manufacturing Jewelers’ 
& Silversmiths Association. In addition 
the Chicago jewelers were represented by 
J. Milhening and Walter Buffington; the 
Boston jewelers by Henry Arnold, of D. 
C. Percival & Co.; the Baltimore jewelers 
by Jacob Engel, and the Cincinnati 
jewelers by Arno Dorst. The retail 
jewelers of the country were represented 
by E. H. Hufnagel, president of the New 
York State Retail Jewelers’ Association; 
Jean R. Tack, president of the New 
Jersey Retail Jewelers’ Association, and 
Wilson Streeter, of Bailey, Banks & 
Biddle, Philadelphia; the Newark manu- 
facturers by Wm. T. Gough and Irving 
Heidel, the novelty jewelers by Mr. Lipp- 


man, the New York wholesalers by 
Jonas Koch, president of the New York 
Wholesale Jewelers’ Association; the 
watch trade by C. W. Harman, of Joseph 
Fahys & Co., Mr. Hulburd, Jr., of the 
Elgin National Watch Co., and John W. 
Sherwood, Laurance Gardner, secretary 
of the Jewelers’ War Service Committee, 
accompanied Mr. Steele. 

A more imposing delegation seldom, if 
ever, appeared before Congress and from 
the beginning to the end of the hearing the 
jewelers were able to answer the 
questions put to them and manifested a 
spirit of co-operation with the Govern- 
ment that soon found echo in the sug- 
gestions of the congressmen themselves. 

Claud Kitchin, chairman of the Ways 
and Means Committee, presided at the 
morning session, and among other con- 
gressmen present were Messrs. Rainey 
and Longworth, who had attacked the 
jewelers in connection with the bill pro- 
posing a _ special platinum tax, and 
Messrs. Moore, Fordney, White, Fair- 
child, Sterling, Martin, Hawley, Dixon, 
Hull, Garner, Dickinson, Oldfield and 
Crisp. 

While the hearing was ostensibly in re- 
gard to the Revenue Bill, the previous 
attitude of Messrs. Rainey and Long- 
worth indicated that the jewelers were 
to be cross-questioned on the charges 
made in Congress, in connection with the 
defeat of the proposed platinum tax last 
year, as well as the statement that they 
had maintained a “lobby” and also had 
“profiteered.” For this reason, the state- 
ment for the jewelers presented by Chair- 
man Rothschild was devoted in great 
part to the charges made by Repre- 
sentative Rainey and answered these 
fully. (The statement appears in full 
on pages 61 and 63 and 65 of this issue.) 
Mr. Rothschild read the statement in full, 
calling attention to the fact that this was 


accompanied by the names of members 


of 62 organizations in the trade who were 
members of the Jewelers’ War Revenue 
Tax Committee. This comprised nearly 
all the organizations of the trade with 
the exception of the National Wholesale 
Jewelers’ Association and a few small 
bodies. 

Immediately on finishing the state- 
ment, Mr. Rainey cross-questioned Mr. 
Rothschild in regard to the Jewelers’ 
Vigilance Committee and its activities 
and the questions of this congressman 
and of Mr. Longworth developed the fact 
that they had been misinformed as to the 
situation in the jewelry trade and had 
not understood the functions of the 
Vigilance Committee or the War Service 
Committee or the activities of any of 
these bodies; also that the charges had 
resulted from a misapprehension on their 
part except as they related to the defeat 


of the Longworth motion amendment of 
last year, which sought to put a duty on 
the sale of platinum jewelry and whose 
defeat was due to the fact that the 
Vigilance Committee had had a letter 
written by Secretary Redfield read from 
the floor of the house of Congress. 

All through the morning Congressman 
Rainey cross-questioned Chairman Roth- 
schild as to the activity of the jewelry 
trade, the meetings held to protest 
against the use of white gold and the 
resolutions of this and the subsequent 
meeting protesting against the action 
first taken. Mr. Rainey read copious ex- 
tracts from THE JEWELERS’ CIRCULAR and 
other reports of the various meetings 
asking Mr. Rothschild to explain the 
various things done. These questions 
were answered by the chairman and Mr. 
Larter and Mr. Steele. 

Mr. Rothschild explained what had 
been done by the jewelry trade to con- 
serve platinum after the interview with 
Secretary Redfield, last year, and what 
had been done later, on the jewelry 
trade’s own initiative, particularly the 
work of the Vigilance Committee in in- 
ducing people to refuse to advertise 
platinum after the scarcity of it had be- 
gun to become apparent. Mr. Roth- 
schild explained the difficulties the trade 
had had with white, gold and the reason for 
the sentiment in favor of having white gold 
marked or stamped as to quality, so that 
it could not possibly be mistaken for 
platinum. 

Mr. Rainey questioned Mr. Rothschild 
in regard to the commandeering orders 
in relation to platinum and_ these 
questions elicited the fact that the 
matter had been in the hands of the 
Jewelers’ War Service Committee since 
January; that the jewelers themselves 
had been the first to request the com- 
mandeering of all platinum, instead of 
doing it by degrees, and that the sug- 
gestion that the industry had to be kept 
up had come not from the jewelers but 
from the War Industries Board, and 
probably prompted by the labor element. 

Mr. Rothschild also explained that as 
a member of the War Trade Board he 
had been working to get platinum into 
this country for a long time and told of 
the efforts that had been made to in- 
crease the stocks and supply here. He 
was asked to make a rough estimate of 
the platinum in the United States, which 
he placed at about 1,000,000 ounces, and 
this brought. forth the fact that the 
Bureau of Mines had asked $50,000,000 
to prospect for platinum here. 

Mr. Rothschild was apparently able to 
convince a number of the committee that 
the jewelers had really tried to conserve 
platinum and their action in insisting that 
white gold be stamped was prompted by 
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the desire to protect the public from mis- 
representation. 

Chairman Steele of the War Service 
Committee was questioned in detail as 
to the various committees’ orders, after 
which Chairman Rothschild was taken in 
hand by some of the members who were 
more interested in the tax question than 
they were in the question of platinum, 
which played such an important part in 
minds of a few of the other members. 

Representative Garner in a series of 
questions made it clear that he and many 
of his associates wanted to find out 
exactly the point to which the tax could 
be raised and collect the maximum 
amount from the industry and at the 
same time leave that industry alive. 

In the afternoon session, Chairman 
Steele of the War Service Committee 
was questioned by Mr. Rainey on the 
platinum subject and the attitude of 
certain of the jewelers against white 
gold. Mr. Rainey then read extracts 
from various reports of the Government 
and THe JEWELERS’ CrircuLar to get the 
attitude of Messrs. Steele and _ Roth- 
schild and incidentally the jewelry trade. 
They made it clear that the point on 
which the jeweler objected to most stren- 
uously, was that the authoritative Gov- 
ernment agents had refused to take our 
manufactured platinum, telling him he 
could sell it, whereas certain Government 
officials had co-operated with chemists 
in giving sanction to propaganda that 
would prevent him selling such jewelry. 
This put him between the “upper and 
nether millstone.” 

Mr. Rothschild insisted that the Gov- 
ernment could get all the platinum in 
the hands of the jewelry trade, properly, 
by paying for it and the jewelers would 
even not require a profit. In fact, the 
jeweler was the only tradesman who had 
been willing to give up his property at 
cost or at a loss. 

It was brought out during the hearing 
that Congress had passed the amendment 
putting platinum with explosives under 
the charge of the Bureau of Mines, some 
of whose officials had been active in the 
propaganda against the sale of manufac- 
tured jewelry of platinum. Although it 
was shown to the committee that no 
platinum was being manufactured at the 
present time and that the question of a 
tax on platinum was practically superflu- 
ous, Mr. Rainey and Mr. Longworth in- 
dicated that such a bill was in preparation 
though the majority of the committee- 
men present did not declare themselves 
as favoring the proposition in any way. 

The hearing continued on throughout 
the afternoon with now and then in- 
quiries in regard to the jewelry tax, and 
the ability of Congress to collect a high 
tax on jewelry. The testimony of Messrs. 
Rothschild, Steele, Larter, Gough, Buf- 
fington, and others was to the effect that 
any large tax such as 50 per cent or even 
20 per cent, would paralize the industry, 
putting the majority of jewelers out of 
business and so defeat its own purpose. 
The testimony apparently was carefully con- 
sidered by the congressmen questioning 
them. 

Toward the end of the hearing Con- 
gressman J. Hampden Moore _ took 


charge of the investigation and in a clear 
cut concise way brought forth the salient 
facts relating to the platinum situation, 
showing clearly and distinctly that the 
only charge of lobbying that could be 
laid against the jewelers was that they 
had come down and offered a congress- 
man facts given them by the Secretary 
of Commerce and had these read on the 
floor of the house in a debate in which 
these facts were so germane. ‘The idea 
of a man talking to a congressman on 
subjects which interest him being char- 
acterized as “lobbying,” he showed, was 
absurd, while the charge of profiteering 
was made absolutely without evidence. 
He straightened out many of the points 
in which Mr. Rainey and others had 
been muddled, showed a grasp of the 
situation both from the jewelers’ and 
the chemists’ sides, and the reasons for 
the controversy. He brought out the 
part, clearly, that while no _ criticism 
could be made against the jewelers, 
criticism might be laid against the 
chemists for using their influence with 
certain Government departments’ to 
foster their own propaganda to the 
people. 

Congressmen Garner, Fordney, Moore 
and others questioned the jewelers as to 
the amount of tax that might be levied, 
and the articles that could be taxed. The 
proposition that a commission determine 
what articles should bear the luxury tax, 
and what should not, was said to be im- 
practicable under our laws, and _ the 
jewelers were requested to prepare a list 
of those articles which should properly 
be considered in the jewelry tax as well 
as in the amount that the industry could 
properly stand. 

To the proposition that the Govern- 
ment might get more even if a 50 per 
cent tax put one-third of the jewelers 
out of business, Mr. Rothschild made an 
indignant protest, claiming that the con- 
ditions that would put the one-third out 
would militate against the other two- 
thirds and that the thing was wrong in 
principle and would be a suicidal policy 
on the part of the Government. He said 
that on the 30,000 merchants directly af- 
fected there were over 100,000 people and 
their families in turn depending on them. 
He said that not only would the policy 
cripple the other two-thirds but it would 
eventually cripple the Government in 
carrying on the war. 

The congressman who put the question 
agreed with Chairman Rothschild and 
asked him for his and the committee’s 
assistance in drawing the bill. This the 
chairman pledged to the extent of aiding 
the Government in getting the highest 
amount of revenue into the Treasury, 
that would at the same time permit the 
jewelry trade to live. 

In his testimony, Mr. Rothschild ex- 
plained that the platinum situation as it 
existed at the time a year ago was entire- 
ly different from the situation to-day; 
that the jewelers agreed there was a 
scarcity of platinum but to what extent 
they did not know; that they were willing 
and ready to aid in the conservation of 
the metal; they were not manufacturing 
it any more and they only asked that 
they be enabled to sell their stocks on 
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hand, either to the public or to the Goy 
ernment and get out of the Situation 
vithout too much sacrifice. 


The following day, July ll, the 
jewelers had all gone home byt the 
platinum hearing was continued, the 
main witnesses before the committe 
being Dr. Charles H. Herty, editor of 
the Journal of Industrial and Engineering 
Chemistry, and Dr. Louis J. Weinstein of 
Columbia University. 

Dr. Herty explained about the propa. 
ganda of the American Chemical Society 
taking the responsibility for it on his 
ewn shoulders, and explained why the 
chemists felt there was a scarcity of 
platinum and everything should be done 
to conserve the stocks on hand during 
the war. He was questioned as to the 
needs of the Government for platinum, 
and the amount necessary. 

In the course of his testimony Dr. 
Herty admitted that if the jewelers 
should be forced to give up the many. 
factured platinum jewelery provision 
should be made to purchase the article 

The questions and answers brought out 
the fact that Dr. Parsons of the Bureay 
of Mines, was the active secretary of 
the American Chemical Society, and also 
drawing a salary from that body. Dr, 
Herty advocated putting a _ tax on 
platinum jewelry. Dr. Weinstein in the 
course of his testimony said that he had 
been advising Mr. Connor of the War 
Industries Board, and in speaking of the 
dentistry trade, he said that 35,000 
ounces were formerly used, but that now 
probably 20,000 ounces are used. It 
might be reduced to 5,000 ounces he 
thought. He said that the chemists were 


. under the impression that platinum was 


only used in jewelry because it was dear. 
Most of the testimony of both Drs. 
Herty and Weinstein was of a technical 
character, though the former corrected 
some of the statements as to the propa- 
gvanda of the chemists that had been 
made by the jewelers on the previous 
day. 


Milwaukee Jewelers Protest Against Pro- 
posal to Place Heavy Tax on Jewelry 


MitwaukeE, Wis., July 13.—The drastic 
tax recommendations contained in_ the 
memorandum of the Treasury Department 
submitted to the Ways and Means Com- 
mittee of the House of Representatives 
have aroused the jewelry trade of Milwau- 
kee and Wisconsin to the highest pitch ever 
known, for it is believed that the very 
foundation of the industry is threatened by 
the proposals contained therein. There 1s 
no question that the attempt to saddle a re- 
tail sales tax of 50 per cent on the retail 
price of jewelry, watches, clocks, etc, 
would force many concerns out of business, 
with the result that the Government would 
be much worse off in the raising of rev- 
enue than under the present schedules. 

Archie Tegtmeyer, Grand Ave. and 4th 
St., a leading downtown jeweler, said: “A 
50 per cent tax on retail sales of jewelry 
would absolutely put the jewelry industry 
and trade of this country out of business. 
I do not believe it is the desire of the Gov- 
ernment to injure business, but rather 
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stimulate it, and I hesitate to believe that 
a proposition of this kind will be adopted. 
A reasonable tax of, say, 10 per cent, would 
be fair, and I think every jeweler would be 
glad to pay it. Everyone wants to help in 
this hour of need and will gladly stand rea- 
sonable taxes, but we emphatically oppose 
revenue-producing devices that mean the 
absolute destruction of certain lines of busi- 


ness. Let us hope that wiser counsel will 


prevail.” : 
Final action on the plan of the Milwau- 


kee Jewelers’ Club to conduct a six months’ 
co-operative advertising campaign at an ap- 
proximate cost of $3,500 to $4,000, has been 
deferred for a week or 10 days because 
of the new emergency created by the 50 per 
cent tax proposal. The advisory council 
of the club has been called together on 
Tuesday evening, July 16, to consider the 


matter. 





St. Louis Jewelers Unite in Protesting 
Against Excessive War Tax 

Sr. Louis, Mo., July 11—The news from 
Washington yesterday that the Treasury 
Department had proposed to the House 
Ways and Means Committee and the Senate 
Finance Committee a war tax of 50 per 
cent on jewelry stunned St. Louis jewelers, 
but they did not stay stunned long. The 
secondary effect of the shock was to gal- 
vanize them into action. Inside of 24 hours 
the machinery of protest was in full ac- 
tion and Congressmen and Senators were 
being bombarded with telegrams and letters 
urging them to oppose with all their power 
the imposition of such a tax which the 
jewelers declare would destroy the jewelry 
business. . 

A meeting of the Retail Jewelers’ Asso- 
ciation of St. Louis was called immediately 
and resolutions protesting in the strongest 
terms against the proposed tax will be 
adopted and forwarded to Washington. In 
addition, many individual jewelers tele- 
graphed their Congressmen and Senators 
asking them to act without delay to head off 
the destructive tax. 

Jewelers all over town expressed the 
emphatic opinion that if the tax was im- 
posed it would practically destroy the 
jewelry business for the period of the war 
and throw into bankruptcy a great number 
of firms which are perfectly solvent under 
existing conditions, but which would be un- 
able to pay their bills if their sales were 
to practically stop, which, it is contended, 
would be the effect of the tax. It is not 
believed that the public would continue to 
buy jewelry with the knowledge that to the 
former price had been added a war tax of 
50 per cent. 

A meeting of the Retail Jewelers’ Asso- 
ciation was called together by F. W. 


Drosten, the president, to be held to- 
morrow. 

Morris Eisenstadt, president of the 
Wholesale Jewelers’ Association, and 
Edwin Massa, vice-president of the 


Bauman-Massa Jewelry Co., took steps 
to line up the jobbers in opposition to the 
tax. Mr. Massa made the rounds of the 
Jobbing establishments and obtained the 
views of the leaders in that branch of the 
business with a view to formulating them in 
such action as might be found most ad- 
visable. A telegram expressing the oppo- 
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sition of the wholesale jewelers to the 
proposition was sent this afternoon to Con- 
gressmen and Senators. 

President Eisenstadt said it was probable 
that united protest of all branches of. the 
business, manufacturers, jobbers and retail- 
ers, would be sent to Washington. There 
was no wish, he said, to oppose the Gov- 
ernment, but it was impossible to acquiesce 
in the imposition of such a tax, as it would 
mean the destruction of the business. 

The following telegram was sent to the 
Congressmen and Senators this afternoon: 

“The manufacturing jewelers of St. Louis 
believe the proposed tax recommended 
by the Treasury Department on jewelry is 
excessive and practically prohibitive, re- 
sulting in complete demoralization of the 
jewelry business and yielding no revenue to 
the Government. Please use your influence 
in modifying the tax to a _ reasonable 
amount, enabling the jeweler to remain in 
business and yielding the Government a 
maximum amount of revenue from this 
source. M. EIsenstapT, President.” 





Cincinnati Jewelers Up in Arms Against 
Proposal to Tax Jewelry Fifty Per Cent 


CINCINNATI, O., July 12—News that the 
Ways and Means Committee was consider- 
ing a tax of 50 per cent on the retail price 
of all jewelry including watches, excepting 
those sold to army officers, caused a com- 
motion in Cincinnati when it was printed 
Wednesday. Everywhere came the opinion 
that the jewelry industry would not survive 
such a tax and strong effort will be put 
forth to fight the passage of such a bill if 
it comes before Congress. 

The jewelers pointed out that pleasure 
automobiles were only taxed 20 per cent of 
their retail cost and declared that jewelry 
should not be considered any more of a 
luxury than automobiles, and consequently 
should not be taxed more than they are. 
Retailers were unanimous that the public 
would not buy jewelry at all, even 50-cent 
soft collar pins, with a 50 per cent tax 
added to it. It was taken for granted 
among the trade that all would cheerfully 
bear any burden of taxation that Congress 
imposes, if it is made plain that all the 
people are carrying their proper share of 
the load. 

There are very few who do not realize 
today that we are engaged in a life-and- 
death struggle and that a conflict of such 
magnitude involves sacrifice. As one man 
put it. “The willingness of Americans to 
pay for the war being accepted as an obvious 
fact, there remains for Congress the very 
serious question of the limit to which taxa- 
tion may be carried without undermining 
the country’s business structure. It is 
plain that too much radical legislation 
would upset conditions and interfere with 
the nation’s efficiency in the war. To put 
men out of business, as would result if the 
suggested tax on jewelry becomes a law, 
is not aiding the business structure of the 
nation at a time when it is desired that all 
business shall go on as usual. Strong ef- 
fort should be made to stop this measure.” 








An involuntary petition in bankruptcy 
has been filed against the Reich Jewelry 
Co., 1044 Broad St., Columbus, Ga. 
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DEATH OF ADOLPH HELD 





One of the Pioneer New York Jewelry Manu- 
facturers Passes Away at the Age. of 
Eighty-two Years 

Adolph Held, one of the early manufac- 
turing jewelers of New York city, died 
Saturday at the home of his son-in-law, 
Dr. C. J. Schneider, No. 851 W. 18l1st St. 
He had been retired for 18 years. 

Mr. Held was born in Germany 8&2 years 
ago, and for 60 years had made his home 
in New York. In 1872 the firm of Klinger, 
Rupp & Dieterle was engaged in business 
at 15 John St. This firm was succeeded 
by Klinger, Rupp & Held, and later it be- 
came Rupp & Held, and with the retire- 
ment of his partner he continued the busi- 
ness. Altogether he spent half a century 
as a manufacturer. 

He. is survived by his widow, whom he 
married 57 years ago, and one daughter. 








PATENT EXAMINERS WANTED 





Men and Women with Scientific Education 
Have Opportunity for Employment 
in the U. S. Patent Office 

WASHINGTON, July 15.—Men and women 
with a scientific education who wish to 
work for the government have an op- 
portunity in the call for technically trained 
persons for the Examining Corps of the 
United States Patent Office, according to 
an announcement that has just come from 
that department. The salary to begin with 
is a fair one and there is an opportunity 
for advancement. Men or women are de- 
sired who have a scientific education, par- 
ticularly in higher mathematics, chemistry, 
physics, and French or German, and who 
are not subject to the draft for military 
service. Engineering or teaching experi- 
ence in addition to the above is valued. 
The entrance salary is $1,500. 

Examinations for the position of assist- 
ant examiner are held frequently by the 
Civil Service Commission at many points 
in the United States. One is announced 
for Aug. 21 and 22, 1918. Details of the 
examination, places of holding the same, 
etc., may be had upon application to the 
Civil Service Commission, Washington, 
D. C., or to this office. 

Should the necessity therefor arise tem- 
porary appointments of qualified persons 
may be made pending their taking the 
Civil Service examination. Application for 
such appointment should be made to the 
office of J. S. Newton, Commissioner of 
Patents, Washington, D. C. 








Because of an uncertainty as to his exact 
age and the fact that he did not register 
for the draft on June 5, 1917, William 
Shenkman, who conducts a jewelry store 
on Main St., east of Third Ave., Coates- 
ville, Pa., was taken to Philadelphia last 
week and given a hearing before Assistant 
District Attorney Walnut and Department 
of Justice Agents. Shenkman was ac- 
corded the alternative of returning to 
Coatesville and registering at once or be- 
ing held until Sept. 13, to be arraigned by 
a Federal Grand Jury in Philadelphia. He 
chose the first course and will register with 
the local draft board. 
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Another Scoop for Shuttles 











REPRODUCTIONS 
EXACT SIZE 


























For Shirt Collar, 90c. List For Coat Collar, $1.00 List 


WINGS OF BRONZE WITH STERLING PROPELLOR 
Again we are first in the field. This time with the new aviation collar insignia. 


Don’t Wait to Write—WIRE 


SOME OF THE RETAILERS HERE IN THE SOUTH PUTTING OVER 300 A DAY—HOW MANY 
TO YOU. 


SHUTTLES BROS. & LEWIS, Inc. 


MANUFACTURERS, IMPORTERS AND JOBBERS 
DALLAS, TEXAS 











INSTRUCTIVE BOOKS FOR 
YOUR WORKSHOP 


For the Jeweler—Watchmaker—Repairer 








A Short Course in Engraving 


for Jewelers 
By WM. KASSEL 








The Manipulation of Steel in 
Watch Work 


A Manual of Modern Methods 


By JOHN J. BOWMAN 
PD ccnccsueceareesacsscecenectenseonnneees $.50 








Practical Course in Adjusting 


COMPRISING 
A review of the laws governing the motion of the 
balance and balance spring in watches and chro- 
nometers, and application of the principles deduced 
therefrom in the correction of variations of rate aris- 
ing from want of isochronism, change of position and 
variation of temperature. 


By THEO. GRIBI 











Jewelry Repairers’ Handbook 
Best and latest methods employed in jewelry 
repair shops 
Se ED cecccccnssensecnseessenensesecsssssesd $.75 
POSTAGE PREPAID 
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Work or Fight Order Explained 








Director of Draft in New York Says Mixup Arose Through Confusion of 
“Non-essential” with “Non-productive” Employment—Sellers and 
Non-productive Occupations Alone Affected 








De 











Confusion still seems to continue in the 
minds of many people after the so-called 
“Work or Fight” order issued by 
Provost Marshal General Crowder, May 
23, despite the explanations that have come 
from official and semi-official sources, As 
pointed out in the JEWELERS’ CIRCULAR Po 
June 26, when the full text of the order 
was published, it 1s not nearly as drastic 
as it seems and does not apply to a large 
number of people that the newspapers 
claimed that it did apply to; in fact even 
some of the draft members themselves 
have erred in the application of it until 
the exact text of the order was catled to 
their attention. 

As the confusion continued and as the 
families of the New York city draft regis- 
trants in the deferred classification groups 
suffered unnecessarily from the misinter- 
pretation of the order, Martin Conboy, di- 
rector of the draft in New York made a 
formal declaration Monday to straighten 
up the situation, and in this called atten- 
tion to the fact that the trouble had arisen 
through confusing, non-essential with non- 
productive employment. This, he said, had 
resulted in a needless shifting of labor 
in many instances impairing the earning 
power of registrants and causing unnec- 
essary hardship to their families. 

“The work-or-fight regulations,” said Mr. 
Conboy, “have nothing whatever to do with 
essential and non-essential occupations. An 
essential occupation is one which entitles a 
necessary employe therein to deferred 
classification. On the other hand, there is 
the. non-productive industry, and the per- 
sons engaged in such are those affected 
by the regulations. 

“Between the non-productive and the 
essential industries is a vast class of pro- 
ductive industries which do nct confer the 
right of deferment upon persons engaged 
therein. 

“It is necessary for the public to under- 
stand also that all decisions of local boards 
are subject to automatic review by the 
district board, and pending this review 
only those persons who are clearly in one 
of the occupations defined by the Provost 
Marshal General as non-productive need 
seek other employment. In all doubtful 
cases a reasonable time and opportunity 
will be granted for the person concerned 
to procure work along other lines.” 

General Crowder’s order, as previously 
pointed out in the JEwELeRS’ CIRCULAR, 1S 
directed principally at idlers, gamblers and 
habitues of race tracks, bucket shops, etc., 
but in addition it gives a list of people 
that the Board considers in non-productive 
occupations. This includes (a) people who 
serve drinks, (b) elevator operators, door- 
men, footmen, etc., (c) ushers and attend- 
ants on games, (d) domestic servants and 
(e) “sales clerks or other clerks em- 


ployed in stores and other mercantile estab- 
lishments.” 


Now it is pointed out that outside of 
those occupations referred to no other 
registrants under the draft will have their 
classifications disturbed, whether or not 
they are in a non-essential or essential in- 
dustry. Many positions in non-essential in- 
dustries are considered productive, and it 
is because the newspapers and the draft 
boards failed to distinguish between non- 
essential and non-productive and because 
they did not realize that the discrimina- 
tion ran only against idlers and certain 
specific non-productive employments, that 
the public has been misinformed as to the 
situation. : 








Avoid Signing Unread Contracts* 





By Etton J. Buck Ley. 


VERY once in a while I like to get 
back to the subject of signing. con- 
tracts without reading them. I have written 
several articles on this subject, but no point 
of law needs more emphasis, and no legal 
requirement is violated oftener, or by a 
greater number of business men. Every 
time, therefore, that such a case arises in 
my own practice, I like to say something 
about it if it has any interesting features. I 
will report a case like this in this article. 
A retail merchant, with a _ good-size 
store, much experience and large in- 
telligence, was busy one day when he was 
accosted by a solicitor. The solicitor was 
selling a puzzle advertising scheme which 
was supposed to attract children to the 
store. He endeavored to interest this 
merchant. The latter wasn’t interested. 
The puzzles were to be delivered every 
week for a year, with a fixed charge per 
week, and in the course of a year the cost 
ran into considerable money. The salesman 
talked and the merchant fended him off, 
and finally the solicitor said, “Well, let me 
send it to you for one week. That won't 
amount to much and you can see how it 
goes.” ‘rhe merchant, to get rid of him, 
agreed to this, and the solicitor then pro- 
duced a printed form, filled with fine type. 
“All right,” he said, “I’ll just send it to 
you for one week. You sign this.” The 
merchant hastily signed in order to have 
done with the matter. He did not read 
what he signed. 

Several days later he received word from 
the solicitor’s employer acknowledging re- 
ceipt of contract for one year, and stating 
that four weéks’ supply had been shipped. 
The four weeks’ supply duly came and was 
rejected by the merchant in high indigna- 
tion. When he got his copy of what he 
had signed—the solicitor left him one— 
his indignation changed to doubt, and he 
then consulted counsel. 

“Is that your signature to the contract?” 
I asked him. 

It was. 


*Copyright, 1918, by Elton J. Buckley. 








THE JEWELERS’ CIRCULAR-WEEKLY 89 


“Did the solicitor give you plenty of 


chance to read it before you signed it?” 

“T suppose so; he gave it into my hand.” 

“Did he use any misrepresentations for 
the purpose of preventing you from reading 
it?” 

“No, he didn't say anything, only asked 
me to sign it.” . 

“And you could have read it first?” 

“IT suppose I could.” 

“Why didn’t you, as a matter of fact?” 

“Well, I thought it was only for a week 
instead of a year.” 

The facts being thus clear, there was 
nothing to do but to tell the client that he 
was liable on the contract. Here is a little 
law on the subject from leading cases which 
every reader hereof can profitably read over 
several times: 

From a high authority on contract law: 

As a written contract is the highest evidence of 
the terms of an agreement between the parties to 
it, it is the duty of every contracting party to 
learn and know its contents before he signs and 
delivers it. He owes this duty to the other party 
to the contract, because the latter may, and pre- 
sumably will, pay his money and shape his action 
in' reliance upon the agreement. He owes it to the 
public, which as a matter of public policy, treats 
the written contract as a conclusive answer to the 
question, “What was the agreement?” Hence the 
courts do not permit one to avoid a contract into 
which he has entered, on the ground that he did 
not attend to its terms, that he did not read the 
document which he signed, that he supposed it 
was different in its terms, or that it was a mere 
form, 

From a leading, Pennsylvania case: 


If a party who can read will not read a deed 
(or contract) put before him for execution, or if 
unable to read, will not demand to have it read 
or explained to him, he is guilty of supine negli- 
gence, which, I take it, is not the subject of pro- 
tection, either in equity or in law. 

From a United States Court case: 

It will not do for a man to enter into a contract 
and when called upon to respond to its obligations, 
to say that he did not read it when he signed it, 
or did not know what it contained. If this were 
permitted contracts would not be worth the paper 
on which they were written. But such is not the 
law. A contractor must stand by the words of his 
contract, and if he will not read what he signs, 
he alone is responsible for his omission. 

There is really but one chance of escape 
open to a man who signs a contract, or an 
order, or any paper involving an obliga- 
tion, without reading it. If the solicitor, 
with the evident intention of preventing 
him from reading the paper, makes some 
fraudulent representation about it, then he 
has a chance to repudiate it on the ground 
that fraud threw him off his guard. But 
active misrepresentation must be used. Im- 
plied misrepresentation is not enough. The 
puzzle solicitor used implied misrepresenta- 
tion when he asked the merchant to sign 
a yearly contract for the purpose of bind- 
ing a weekly order. And without doubt the 
solicitor was crooked and intended to de- 
fraud the merchant. But he was shrewd 
enough to leave the whole thing to the 
merchant’s carelessness, and that did the 
work quite as effectually as active misrep- 
resentation would have done it, and left 
the solicitor free from legal blame. 

An example of active misrepresentation 
would be this: In the above case if the 
agreement had been for one week, and the 
solicitor had said, “I’ll leave you the week’s 
supply right now. Please sign this, it is 
only a receipt for them,” there would have 
been fraud if the “receipt” turned out to 
be a year’s contract. 
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WILL NOT TARNIS! 
WILL NOT RUST 
AND NOT EFFECTED BY 
DAMPNESS 


La Sema Llades 


“The Blade of Integrity ” 


la Tema Blades are the most important discovery of the times to the jeweler and for the home. 


They are forged from a natural alloy by a process which gives a hardness and toughness to the 
metal that makes possible a keen, smooth, cutting edge superior to that of any plated blade. 


Furthermore, when the edges through long and constant use become dull, they can be sharpened in 


the saine manner and as effectively as steel blades. They will not tarnish. They will not rust. They 
are not affected by dampness. They take polish and finish equal to silver plate. We guarantee them. 


Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue and 36th Street, New York 


NEW YORK: 15, 17, 19 Maiden Lane Branches: SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue LONDON: Ely Place 
Works : Providence, New York, Birmingham 
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HE hearing before 
The Jewelers’ the Ways and 
Side Means Committee, 
Wednesday of last 
week, which was attended by over 22 
members of the Jewelers’ War Revenue 
Tax Committee representing the various 
organizations in our trade, did much to put 
our industry in a proper position before 
this important committee and make clear 
the jeweler’s position in his desire to help 
the Government in all matters pertaining 
to the winning of the war. The charges of 
“profiteering” and “lobbying” which had 
been made on the floor of the House of 
Representatives against some of the jewel- 
ers and organizations by a member of the 
House of Representatives were shown to be 
without foundation, while on the other 
hand, the questions asked the jewelers by 
the members indicated that the charges had 
resulted from an incomplete knowledge of 
the facts and a lack of understanding of 
conditions in the jewelry trade and the 
activities of the jewelers’ organizations. 

Although the Ways and Means Commit- 
tee was devoting its time to hearings re- 
lating to the proposed new tax bill, the 
special hearing given to the jewelry trade 
covered the tax matter but incidentally, 
the greatest part of the time being given 
over to the questions relating to platinum 
that were involved in the charges made in 
Congress at the time the announcement 
was made that a special tax on platinum 
jewelry would be proposed that would 
practically prohibit the sale in the United 
States. 

The presentation of the jeweler’s case 
by the chairman of the War Revenue Tax 
Committee, the explanation of the present 
platinum situation and the commandeering 
orders by the chairman of the Jewelers’ 
War Service Committee were clear and 
convincing, while the facts elicited from the 
jewelers present by the members of the 
Ways and Means Committee showed that 
this committee wished to give the jewelers 
a square deal and were not in sympathy 
with any movement to tax luxuries as a 
punishment to the luxury dealer and maker 
instead of for the purpose of raising rev- 
enue. It was clearly shown to the Ways 
and Means Committee that the suggestion 
of a 50 per cent tax on luxuries, such as 
jewelry, would kill out the industry and 
prevent revenue; that the jewelers stood 
ready and willing to pay any just tax that 
would be placed upon luxuries in general 
that it was possible to pay and still keep in 
business. The main contention on _ behalf 
of the trade was that the trade be not put 
in a Class by itself for the purpose of taxa- 
tion, but whatever taxes were levied upon 
the articles which go into our industry be 
at the same rate and levied under the same 
conditions as those that affect a large num- 


Congress Hears 


ber of other industries, not only those with 


which jewelry is now coupled today, but 
possibly additional ones as well. 

It was evident that the members of the 
Ways and Means Committee wanted full 
information, not only on the _ platinum 
situation, but upon the general conditions 
in the jewelry trade that bore on the ques- 
tion of taxation, and the jewelers present, 
to a large extent, were in a position to 
give the information desired. The hearing 
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given to the questions involved was fair 
and thorough, and the treatment accorded 
our members courteous and considerate. 
Whatever action the Ways and Means 
Committee will take in regard to the 
jewelry tax is not to be predicted at this 
time, nor can it be told whether they wil 
give any consideration to special legislation 
upon platinum, but whatever is done will 
at least be done with a fairly good knowl- 
edge of the conditions which have to be 
met and will be the result of no snap judg- 
ment or based on inadequate information. 

We feel that the time given to the hear- 
ing, both by the committee of jewelers and 
the members of the Ways and Means Com- 
mittee, was well spent and is amply com- 
pensated for in the results obtained. We 
hope that the Ways and Means Committee 
will find equal compensation in the facts 
and general information elicited from the 
jewelers by the searching questions of its 
members. 





AR times are 
ganda as to ; troublous times 
Christmas Gifts = the jewelry trade, 
as they constantly 
create new conditions which the retailer 
has to meet in order to obtain, sell and 
distribute the merchandise that he carries. 
The economic conditions from which he 
has to suffer, due to the curtailment of the 
supply of raw materials going to the manu- 
facturers, of the lack of help as a result of 
the draft law, the difficulty of obtaining 
goods as a result of the conditions in 
transportation, these are all bad enough, 
and, in fact, sufficient to require all of his 
attention; but, added to these, he is con- 
stantly annoyed by the propaganda of well- 
meaning but unthinking people who have 
an idea that they can help their Govern- 
ment by aiding in the curtailment of some- 
thing without thought as to what the ulti- 
mate result of-their action might mean to 
the business world, and incidentally to the 
country at large. Among the things to be 
curtailed jewelry is nearly always included 
on the principle that it is a non-essential, at 
least in war times. There seems to be a 
general impression that a diminution in 
jewelry sales, as well as other luxuries, will 
in some way help in the progress of con- 
servation, despite the fact that several hun- 
dred thousand people of the United States 
are absolutely dependent upon the continu- 
ation of the jewelry business, and that a 
stopping of the jewelry trade would pro- 
duce untold want and misery to most of 
them if the occupation of the head of the 
family, or breadwinner, is taken away and 
nothing better supplied. 

The people who are making these eco- 
nomic suggestions do not realize that the 
conservation needed is the conservation of 
the essential articles; that what we must 
save are food, wool, iron, steel, copper, 
acids and mechanical labor; that a curtail- 
ment of $100,000,000 in the sale of jewelry 
can produce no appreciable result outside 
of the misery it inflicts on the families of 
those dependent on such sales, whereas a 
curtailment of even $1,000,000 in the sale of 
necessities, namely, those things which we 
eat, wear or use, adds to the economic 
strength of the country. The trouble with 
most of these volunteer conservation work- 
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ers is that they lend their zea] and e 

thusiasm to the work without giving <a 
result very careful consideration and ai 
to draw a distinction between that curtail- 
ment which means wealth and Strength to 
the nation and that which simply spells 
misery to a number of individuals. 

One of the many forms of Propaganda 
that the jewelers and other merchants will 
have to meet at the present time is on this 
order, although it comes not from the un- 
thinking, but from quarters wherein the 
subject of conservation should have been 
given careful consideration. This propa- 
ganda advocates the giving of no gifts at 
Christmas, but instead that cards simply 
be exchanged. If such ideas were followed 
up the jewelry trade and a number of other 
industries would be greatly and needlessly 
injured. The bulk of the jewelry business 
consists of gifts, and the greater part of it 
is done at the Christmas season. 

The abolition of Christmas gifts, or even 
a curtailment, would not only bring hard- 
ship to merchants, and manufacturers of the 
articles and the employes connected with 
the industry, but would cause unhappiness 
to millions of people of the country who 
would feel that the very spirit of Christ- 
mas disappeared if they did not themselves 
both receive from and present to their 
friends and relatives gifts of some kind. 
To the younger element Christmas would 
hardly be Christmas if the gift element were 
eliminated. “Merry Christmas” would be 
succeeded by “Gloomy Christmas” in thou- 
sands of the households of the United 
States. 

And what benefit can come from the 
gloom and disappointment that would follow 
the adoption of the suggestion? What will 
be found on the credit side of the ledger 
to offset the losses, the bankruptcies, the 
misery of those connected with the manu- 





Are you looking for Some big business facture and sale of the articles that were 
not given as presents? Would we have 
getters for the Fall trade? May we suggest more food, more clothing, or more muni- 
tions for our soldiers, more boats upon the 


; ; sea, or more trains upon the rails? Will 

that you make a CONnSpicuous display of a our country or pl mon be stronger 

| ‘ . . economically or financially, or at least will 

few of our real beautiful rings, such as the benefit ip any way compensate for the 
; ° . loss and unhappiness that will ensue? 

shown above. ‘These are proving irresist- If those who advocate the cessation of 

| . . Christmas giving cannot answer in the 

ible to the window looker. affirmative and prove their proposition, let 


| them hold their peace. We know the 
| misery and loss that will result, and the 
jeweler should insist that those who would 
, bring about such misery and loss prove 
by overwhelming evidence that the gain 
or benefit that might accrue in some 
quarters is much greater, They should be 
made to prove that the benefits so clearly 


4 offset the harm done as to make the change 
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Charles Glass, with Louis A. Grey & Co., 
21 Maiden Lane, enlisted in the navy re- 
cently. 

Louis Selig, of Elizabeth City, N. C., is 
in this city and will be here about two 
weeks. 

The New York office of the V. E. Black 
Co., Providence, R. I., is now at 47 W. 34th 
St., in room 1003. 

M. Gluck of Gunzburger & Gluck, 65 
Nassau St., has left on a business trip 
through the west. 

A. W. Weiss of Weiss & Kann, Inc., 65 
Nassau St., left July 8, on a six weeks’ trip 
through his southern territory. 

Sidney S. Bauman, of Bauman & Dejong, 
15 Maiden Lane, has left on an extended 
business trip through the middle west and 
south. 

Myron Ulrich, 21 Maiden Lane, has pur- 
chased the business of Weinberg & Ulrich 
and will continue the business under his 
own name. 

Joseph D. Little, manager of the Maiden 
Lane store of the Gorham Co., has just 
returned from a sojourn to his country 
home at Libertyport, Mass. 

John DeBaun, who was formerly with the 
Queen City Silver Co., 15 Maiden Lane, and 
who enlisted in the aviation corps, has sent 
word of his safe arrival in England. 

J. W. Owsley, 322 Chickasha Ave. ; Chick- 
asha, Okla., has been among the jewelers 
visiting this city during the past week. He 
paid a visit to the offices of THE JEWELERS’ 
CIRCULAR. 

Schanfein & Tamis, makers of gold and 
silver novelties, 71 Nassau St., announced 
last week an advance in the salary of all 
employes amounting to 15 per cent, be- 
ginning July 1. 

Henry O. Arnzen, 269 Broadway, Brook- 
lyn, has been resting in the vicinity of 
Chatham, N. J., spending most of his 
time motoring through the beautiful coun- 
try in that section. 

The mother of B. M. Engelhard, of Chi- 
cago, was buried Friday, July 12. Mr. 
Engelhard was formerly a New York jew- 
eler and his many friends in this city extend 
their condolences to him in his bereavement. 

Members of the factory force of J. R. 
Wood & Sons, 15 Maiden Lane, will hold 
their annual dinner at Coney Island, July 
19. There will be about 450 in attendance. 
The trip from the factory to the Island will 
be made by automobiles. 

Dunn & Rodenberg, 15 Maiden Lane, are 
now represented by A. B. Sher, who will 
cover the territory of Irving M. Ficher, who 
has enlisted in the radio corps of the 
United States Navy. M.S. Rosenberg, with 
the same firm, is spending a vacation in the 
Maine woods. 

Creditors of Sidney Ash, formerly en- 
gaged in business in this city, have been 
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notified that he has asked for a discharge 
in bankruptcy and that a hearing on his 
petition will be held on Wednesday, Aug. 
7, at 10:30 a. M. in the United States Dis- 
trict Court, Post Office building. 

The Brooklyn Purchasing Syndicate, 610 
Broadway, Brooklyn, announces the sale of 
the stocks of Jacob Wendell, Piqua, O., and 
F, J. Arnoys, Oneonta, N. Y., the sale to 
take place, Tuesday, July 23, at 10:30 a. m. 
The stocks may be inspected, Monday, July 
22, from 10 a. M. until.4 Pp. Mm. 

The following diamond repair workers 
have decided to observe the diamond work- 
ers’ vacation week beginning July 29th: A. 
Apol, Charles Bent, N. Bloom, L. Boil, 
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in the city at profitable work. It was said 
that more jobs were offered than there 
were cripples to fill them. The employ- 
ment department is engaged in a campaign 
of industrial mobilization to take the crip- 
ple off the streets. A number of boys, 
partially disabled by infantile paralysis, are 
being trained for the jewelry trade, which 
is absorbing many of this class of physi- 
cally handicapped. 

Charles O’Connell, alias “Soap Box 
Hardy;” William Hartley, alias “Big 
Frank,” and William Coleman, alias “Old 
Billy Coleman,” who, it is alleged, robbed the 
jewelry store of ). Zado Noorian, 4 W. 57th 
St., of jewelry valued at $300, were to have 








combined. 


The six other jewelry ; 
journals combined.... 


[FURIN G the 6 months of this year, Jan. 1 to June 30, 
The Jewelers’ Circular, as for many years, published 
more advertising than the six other jewelry journals 


HERE ARE THE FIGURES: 
The Jewelers’ Circular.........2281 pages of ads 


bahicawnad 1989 pages of ads 


The Jewelers’ Circular is the one great medium between 
the buyers who want to know what is in the market and 
the producers and distributors who use its pages to ex- 








ploit the goods they have to offer. 

















Charles Cook, William Hambro, S. Konyn, 
Charles Simons, H. Shuyters, S. Van Mop- 
pes, J. J. VanRyn and H. Wiener. 

Abraham Trachtenberg, Inc., is the name 
of a concern which has taken out papers 
of incorporation, at Albany, N. Y., to 
engage in business in this city. The capital 
is $500. and the incorporators are Harry 
Grossman, 906 E. 180th St.; Abraham 
Trachtenberg and Jennie Trachtenberg, 
1735 Madison Ave. 

Joseph Heitel, formerly assistant book- 
keeper of the American Watch Case Co., 
15 Maiden Lane, is in the radio corps of 
the United States Army and is at present 
stationed at Syracuse University. Z. H. 
Oppenheimer, president of the same com- 
pany, is absent from the office for the month 
of July, spending a vacation in the Maine 
woods. 

Announcement was made at the Red 
Cross Institute for Crippled and Disabled 
Men, 411 Fourth Ave., that the employ- 
ment department could place every cripple 


had a hearing on Monday, June 8, in the First 
District Court, but the case was postponed 
until Wednesday, July 10. On appearing in 
court they waived examination and were 
held for Special Sessions, each being placed 
under $1,000 bail. The exact date for their 
trial has not yet been set upon, but it is ex- 
pected it will be held within a week. 

The retail jewelers of the Bronx held a 
meeting at Ebling’s Casino, 156th St. and 
St. Ann’s Ave., on July 9, 1918. The pur- 
pose of the meeting was to enable the mem- 
bers to get together and distribute the 
various awards given at the outing on July 
7, 1918. Through some delay on the part 
o1 the express company the articles were 
not delivered. It was voted by the mem- 
bers to hold a special meeting and have an 
informal reception and dance as soon as the 
awards are received. The most important 
discussion at the meeting was in regard to 
closing jewelry stores at 7 p. M on Tuesday 
and Friday evenings. 

(Continued on page 95.) 
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Bernard Feldman, formerly at 299 Broad- 
way, and well known to the East Side trade, 
has recently removed to 65 Nassau St. 

Funeral services were held over the 
body of Max Zirinsky, at his home, 51 
W. 112th St, at 2 P. M., Sunday. Mr. 
Zirinsky was formerly in the jewelry busi- 
ness. The store of Samuel Zirinsky, a jeweler 
at 341 Grand St., will be closed the week 
beginning July 15, on account ot the death 
of his brother. He will reopen his busi- 
ness Saturday, July 20. 

W. H. Alger of the North American 
Watch Co., Mansfield, O., whose New York 
office is at 15 Maiden Lane, visited Pitts- 
burgh and up-State jobbers during the past 
week. ; 

Owing to the absence from the city of a 
large number of officers and trustees and 
the lack of attendance of members, neither 
the regular monthly meeting or trustees 
meeting was held by Jewelers Manhattan 
Camp No. 12 of the Order of the Golden 
Seal. The meeting was called for Thurs- 
day last at the rooms of the order, 68 
Maiden Lane, and all matters to be attended 
to were deferred to the August meeting. 

A meeting of the Jewelers’ Liberty Loan 
Committee, which has taken up the War 
Savings Stamp work in the trade, was held 
Friday, at 15 Maiden Lane. August Gold- 
smith, of Goldsmith, Stern & Co., 33 Gold 
St. as chairman of the committee, pre- 
sided. The jewelers have already made 
good progress, having obtained 80 members 
to enroll in the $1,000 Limit Club, to pur- 
chase War Savings Stamps for that amount. 
The committee intends to make a campaign 
in the trade and expects to enlist as many 
jewelers as possible in the ranks of the 
$1,000 Limit Club. 

J. F. Mansfield, 13 Maiden Lane, filed 
a suit in the Supreme Court, on July 1], 
against the proprietor of a men’s furnish- 
ing store in Mineola, L. I., who also car- 
ries a small line of jewelry. Mr. Mans- 
field sold the dealer a stock of military 
watches, in payment for which the latter 
tendered five checks, all dated for April. Af- 
ter being presented at the bank to be cashed, 
the checks were returned with the nota- 
tion, “no funds.” As payment is long past 
due, Mr. Mansfield, through his attorneys, 
Murphy & Fultz, is suing the debtor for 
$143.69, which amount includes the pay- 
ment for goods sold and also the legal ex- 
penses and attorney's fees. 

Schedules in bankruptcy of Oscar Kook- 
ses, 71 Nassau St., have been filed in the 
New York District Court. His liabilities 
are listed as $47,662 and assets at $29,910. 
Among the unsecured creditors are Gold- 
muntz Bros., $10,096; Max Goldstein, 
$5,000; J. B. Kislinger, $4,800; Jos. H. 
Schulman, $2,400; Wiener & Vander Lin- 
den, $1,800; Mr. Lang, $1,250: S. Len- 
kowsky, $1,080: J. J. Pomeranz, $1,000; 
Charak & Rinder, $1,275: H. Brout, $1,080; 
George Dolin, $930; W. Rosenberg, $650; 
K. Wertheimer, $700; Mr. Stone, $625; 
Whitelaw Bros., $600; B. Salter, $765; H. 


Greenberg, $600; D. Rothblum, $622; 


. Meyer Sabewitz & Son, $300; M. Fabri- 


kant, $1,080; Figatner & Hertzfeld, $798; 
G. Fein, $450; B. Kleinberger, $550; Estate 
of A. Berger, $483; G. Goldstein, $350; M. 
Barendes, $327; J. Mandaac, $300; G. Bur- 
land, $332; A. Satz, $130; Schwartz Bros., 


$1,200; Max L. Koenig, $335; Mr. Bern- 


stein, $230; Mr. Wolff, $450; Mr. David- 
son, $2,120; Miss T. Bonner, $2,800. 








Louisville jewelers are warned to beware 
of check swindlers in military uniforms 
who are operating in the south. 

The Retail. Merchants’ Association of 
New Albany, Ind., has perfected the or- 
ganization for the second annual Fall Fes- 
tival, which is to be held at Glenwood 
Park, Sept. 25 and 26. A. J. Irion, jeweler, 
has been placed on the finance committee 
of the organization. Plans are being made 
to make this year’s festival one that will 
be long remembered. 

The retail jewelers of Memphis, Tenn., 
have declared a half holiday once a week 
for their employes and themselves. The 
jewelers’ association members will divide 
the half day, so that part of the stores will 
be closed Saturday afternoons at 1 o'clock, 
while the other stores will close Thursdays 
at the same hour. This is done so that 
their employes may have some time for 
recreation and war activities. This ar- 
rangement will continue until Sept. 15. 








Connecticut Notes. 





Mr. and Mrs. Stephen W. Hall, Norwich, 
Conn., announce the marriage of their 
daughter, Dorothy, to William W. Goyer, 
Waterbury, Conn. 

Announcement has been made of the ap- 
pointment of Henry J. King as assistant 
secretary of the New Haven Clock Co. He 
takes charge of the secretarial work that 
has been done by Edwin P. Root, relieving 
Mr. Root of these duties, although the latter 
will continue to be the secretary of the com- 
pany. 

W. C. Sparney, who lives near the Con- 
necticut State line, a few miles from 
Thompsonville, has a quantity of platinum 
in his possession. The metal was included 
in the contents of a jeweler’s kit that he 
acquired years ago. He had not opened the 
kit until recently and therefore did not know 
its value. He intends to sell the metal to 
the Government. The piece in his posses- 
sion is valued at $1,200. 








According to the announcement made 
by Strauss & Strauss, ring manufacturers, 
Newark, N. J., Raymond Winters. will 
cover the concern’s territory in the east 
and on the eastern coast; Norman L. 
Strauss will cover the east and middle 
west; Gus. Engelsmen will also cover the 
east and middle west. William L. Strauss 
will cover the west and south, and Phil. M. 
Silverstein will cover the Pacific Coast. 
Messrs. Storm and Cummings will look 
after the southern trade. 
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S. A. Daniels, of Americus, Ga., was in 
New Orleans recently. 

W. Chaloner, ot the W. E. Taylor Co., 
has been summoned for service. 

P. E. Smith, Covington, La., has sold out 
his establishment because of being called 
in the selective draft. 

Milton P. Adler, son of Coleman E. 
Adler, has gone to Harvard College for a 
course of military training. 

George Surgi, formerly with E. L. Jones, 
1004 Poydras St., has established himself 
in business in Covington, La. 

George Waldmeier, of Gulfport, Miss., 
expecting a call to the colors, is now en- 
deavoring to close out his business. 

L. Pailet, 521 Canal St., has rented the 
adjoining store, 523 Canal St., and will 
enlarge his loan and jewelry establishment 
to twice its present dimensions. 

L. McCauley, of Hausmann, Inc., has 
been summoned by the Government under 
the non-essential occupation of men of the 
draft age and is now serving in the Quar- 
termaster department. 


Joseph Schaeffer, of Hausmann, Inc., 135 
Baronne St., has volunteered under the 
work or fight order, being of the draft age, 
in the Jahncke ship building plant here, and 
is now building ships instead of making 
silverware. 

The De Luce of Paris, jewelry store, 904 
Canal St., is to be closed out some time in 
September. The Mehlig Bros. have estab- 
lishments in New York and St. Louis and 
will close out the New Orleans store. The 
location will be occupied by Fine Bros. 
Jewelry Shop after the De Luce of Paris 
store is closed. 








George H. Rady a jeweler who was form- 
erly engaged in business at 100 No. Eutau 
St., has given up his business and has en- 
listed in the U. S. Engineering Corps. 

Local detectives are trying to find the 
owner of a diamond and ruby princess ring 
valued at $300 which was offered for sale 
to a pawnbroker for $2.50. Edward L. 
Marshall, 19 years old, who was formerly 
employed at the office of the Adams Ex- 
press Company in Norfolk, Va., was ar- 
rested and charged with stealing the ring. 
Norfolk authorities were notified, but 
nothing definite has been heard. An ex- 
pert on jewelry declared that the ring is 
of most beautiful manufacture and prob- 
ably was made to order. It is of the 
princess pattern, octagonal shape, and con- 
tains 24 full cut diamonds surrounding a 
small ruby. The diamonds are set in three 
separate circlets. Eighteen-karat gold was 
used exclusively in the manufacture of the 
ring. Marshall was questioned, and he said 
that he found the ring on the floor of the 
express company’s office. It is believed that 
the ring was one of a shipment of jewelry 
sent to Norfolk by express. 
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on to the Car- 
rington building at 48 Walnut St., is now 
being constructed. 

George A. Rahner, who was formerly en- 
gaged in the jewelry business at Millburn, 
N. J., has taken over the store of the late 
James J. Haag, Orange, N. J., together 
with C. J. Brotherly under the firm style 
of Rahner & Co. 

Among the Newark contributors to the 
Jewish War Relief and Welfare Fund were 
Krementz & Co., $250, and the Balbach 
Smelting & Refining Co., Baker & Co., B. 
M. Shanley, Jr., and the Union Smelting 
& Refining Co., $100 each. | 

Word has been received by C. C. Cham- 
penois, of Champenois & Co., that his son, 
C. Edgar Champenois, who was with his 
father in the jewelry manufacturing busi- 
ness at 50 Walnut St., before being called 
to camp, has arrived safely in England. 

C. F. Sweasy, salesman for Bishop & 
Bishop and J. A. & S. W. Granebery, of 
Newark, N. J., was in a recent railroad 
wreck near Nashville, Tenn. Mr. Sweasy 
suffered no injury. His trunk, however, 
was damaged, but the stock was recovered 
intact. 

A number of jewelry manufacturing con- 
cerns of this city reopened their factories 
the first of this week after having been 
closed for two weeks for their semi-annual 
repairs, overhauling of engines, machinery, 
etc. Among these were the following: J. 
A. & S. W. Granbery, the Allsopp-Bliss Co., 
the Archibald-Klement Co., Strobell & 
Crane, Ziething & Co., Shafer & Douglas, 
Crane & Theurer, Inc., and Wm. H. Taylor 
& Co. Among those which reopened the 
middle of last week after having been 
closed since the night of July 3 were the 
Arch Crown Mfg. Co., Kohn & Co., and 
Allsopp Bros. 





Lancaster, Pa. 





B. Becker, of Allentown, visited Lancas- 
ter last week. Another visitor was Charles 
P. Keim, Newport, Pa. 

John L. Porter and wife, of St. Louis, 
stopped over in Lancaster a couple of days 
last week to see friends en route to New 
York and Atlantic City. 

Word was received here last week of 
the wounding of Levi S. Pennell in action 
in France, about the middle of June, and 
when the letter was sent containing the 
news he was in a Base Hospital on the 
road to recovery. 

The school for instructing aviators in 
repairing instruments used on their planes 
opened July 15 at Franklin and Marshall 
College, being conducted by the United 
States Army Instrument Repair Branch of 
the Ezra F. Bowman Technical School. 
Captain D. C. Allen and Lieutenant Stan- 
ley H. North, from Camp Dix, will give 
the necessary military instruction, while 
the mechanical instruction will be given 
by a staff of watchmakers who were for- 
merly students of the Ezra F. Bowman 
Technica! School, who have volunteered 
for this service. The staff consists of 
Laban H. Funk, Waynesboro, Pa., head 


instructor; H. B. Smiffn, Sandy Hook, 
Conn.: Mark H. Ryder, Norfolk, Va.; 
Edward Martin, Perryopolis, Pa.; Harry 
Boyce, Erie; Harry Hart and M. H. 
Weaver, Lancaster; Earl Gitt, Wester- 
town, Md.; Lloyd L. Shoeffer, Bethlehem, 
Pa. 








EDITORIALS 





(Continued from page 92.) 








for the period both in number and amounts 
of liabilities in over a decade. 

According to the statistics of the cer- 
mercial agencies, the failures up to July 
were a little more than two-thirds of the 
failures for the first half of 1917 and a 
little more than half of those of 1916, while 
southern failures for the six months were 
only half of those of a like period for 1917 
and one-third of those for 1916. 

The statistics for the third quarter end- 
ing June 30, as well as the month of June 
are as good, and in some cases better than 
those for the first half of the year, accord- 
ing to the mercantile agencies’ reports. 
Dun's Review in its last issue showed that 
the failures during the second quarter num- 
bered but 2,589 as against 3,551 last year, 
the liabilities decreasing to $38,013,262 from 
$42,414,257 the year before. These figures 
show a drop in manufacturing failures of 
about 25 per cent. in both number and lia- 
bilities, and a drop in the number of trad- 
ing failures of about 30 per cent. with a 
large decrease in Habilities. Manufactur- 
ing failures are given as 726 with liabilities 
of $16,105,251, as against 951 a year ago 
when the liabilities were $20,358,611, while 
trading failures numbered but 1,685 with 
liabilities of $13,019,441, as against 2,418 
last year with liabilities of $16,095,904. 

Generally failures for the month of June 
show up even better by comparison, but 
804 being recorded with liabilities of $10,- 
606,741 as against 1,186 with liabilities of 
$18,055,153. In these the drop in the manu- 
facturing failures was remarkable, 241 as 
against 327, and the drop in the liabilities 
to about one half to $4,697,733 from $9,- 
425,189. Trading failures showed a de- 
crease to 508 from 799 with a slight de- 
crease in liabilities, $4,225,484, as against 
$4,809,368 last year. 

The figures for the jewelry trade alone 
for the third quarter of the year are in line 
with the statistics of other trades, only 32 
insolvencies with liabilities of $251,362, be- 
ing noted by Dun’s Review. How this has 
come down from the figures of previous 
years will be seen from the fact that there 
were 55 failures recorded in the second 
quarter of 1917 when the liabilities reached 
$462,991, 53 failures in 1916 with liabilities 
of $511,041,118 in the same period of 1915 
with liabilities of $1,191,138, and 83 in 1914 
with liabilities of $781,957. 

Jewelry failures for the month of June 
also show a remarkable decrease in num- 
ber though the amount of liabilities is not 
as much below the average in proportion; 
8 failures among jewelry clock dealers be- 
ing reported, whose debts amounted to 
$101,508. The figures for previous years 
show 26 failures in June 1917 with liabil- 
ities of $176,153, 14 in june 1916 with lia- 
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bilities of $54,738, 43 in June 1915 with fia. 
bilities of $288,926, and 24 in June 1914 with 
liabilities of $250,614. 











L. M. Smit and the members of hig 
family are at Atlantic City for the month 
of July. 

Isaac and Abraham DeRoy, together with 
their families, are motoring to Poland 
Springs, in Maine, and will be gone for the 
remainder of the month. 

Harry and Herman Landaw of Landay 
Bros., left last week for New York in their 
automobile, taking their families with them, 
to spend a few weeks in that state. 

The study of customers to make prompt 
payments, as to credits and in accordance 
with terms, was a topic discussed at Mon- 
day night’s meeting of the members of the 
Retail Credit Men’s Association of Pitts- 
burgh. The war has caused most mer- 
chants to extend the amount of credit as 
originally allowed before the war, on ac- 
count of the higher costs of merchandise 
and so many subjects have come up that 
the matter of credits is being given. par- 
ticular attention. 

Jewelers here are in the main sticking 
closely to the request of the fuel adminis- 
tration to burn less electric current and 
thus conserve coal which is growing scarc- 
er every day in this territory. The fuel 
administration is urging the most stringent 
sort of conservation and those jewelers 
who have not overhauled their coal fur- 
naces and stoves should do so before it is 
too late. It may be necessary to arbi- 
trarily cut the amount of coal supply re- 
quired by the individual users, as much as 
10 to 15 per cent. 

Numerous jewelry houses continue to 
take Liberty Bonds in payment for bills or 
in part settlement on accounts. However 
one of the best known jewelers in Pitts- 
burgh said the other day, in discussing the 
matter, that there was a limit to such ac- 
tion and he did not know how long the 
plan would stand the strain. Quite a few 
business men are taking the bonds to their 
own account, giving their own private 
checks to the concerns, where incorporated, 
as a matter of bookkeeping and squaring 
the transactions. It is believed, however, 
that this custom of using bonds in exchange 
for merchandise will have the effect of cur- 
tailing future bond sales, for merchants can 
only buy so much, in the long run. The 
Government wants holders to keep their 
bonds, but it is increasingly difficult to have 
many holders do so, small merchants being 
forced to accept them as cash or lose 4 
sale. 








The jewelers of Scranton, Pa., meeting 
at the Hotel Jermyn recently, formed af 
organization of local jewelers, which is to 
become a branch of the Pennsylvania Retail 
Jewelers’ Association. Joseph W. McAuvic, 
of the A. E. Rogers Co. store, was chairman 
of the meeting. During the evening the 
jewelers unanimously voted to close theif 
places of business on Saturday evenings 
during the Summer months. 
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An artesian well system has been in- 
stalled at the main plant of the Gorham 
Mfg. Co., at Elmwood. 

The trade name registration of the Key- 
stone Jewelry Co., 31 Manton Ave., this 
city, has been cancelled. 

George F. Brooks has ‘given a chattel 
mortgage for $100, covering tools, ‘stock, 
fixtures, etc., in room 208 at 77 Washington 
St. to M. Momesian. 

Art Hadley, of the Hadley Jewelry Co., 
has given a power of attorney to his wife, 
Frances E. Hadley, according to the rec- 
ords at the City Hall. 

Adamo R. Aiello, retail jeweler of At- 
well’s Ave., this city, has been indorsed by 
the Democratic Committee as candidate for 
re-election as member of the General 
Assembly from the Seventeenth Represen- 
tative District. 

FE. Merle Bixby, superintendent of the 
silverware department of the Shepard Co.. 
Henry Fletcher, treasurer of the Fletcher- 
Burrows Co., and Lieut. Art Hadley, of the 
Hadley Jewelry Co., were members of the 
British Day committee in this city on 
Thursday last. 

The Liberty Tool and Gauge Works, of 
which John S. Blondin, of Woonsocket, is 
secretary, is getting its new plant under 
way in the Bernon St. factory, Woon- 
socket. It is capitalized at $50,000 as de- 
signers and builders of tools, gauges and 
special machinery. 

The pin tongue, joint and safety catch 
business of the Mental Products Corp. has 
been purchased by George W. Dover, Inc., 
from the E. A. Eddv Machinery Co. The 
Dover concern is removing from the Dunn 
& Rodenberg building, Eddy St., corner of 
Baker St., to the top floor of the east wing 
of the Metal Products building, Thurbers 
Ave. and Eddy St., where it will have 10,000 
square feet of space. 

Misunderstandings concerning the recent 
decision of the United States Supreme 
Court regarding the constitutionality of the 
“child labor law” is causing manufacturers 
of all lines of industry considerable trouble 
as a number have endeavored to reinforce 
their working forces by employing children 
to fill vacancies caused by employes going 
to other positions or entering the service of 
the country. The result has been that the 
State Factory Inspector and his deputies 
have been making an active campaign 
against the manufacturers and a number 
have been brought before the courts and 
fines imposed. Three corporations engaged 
in the manufacture of jewelry were ar- 
raigned on Wednesday before Judge How- 
ard B. Gorham in the Sixth District Court, 
on complaints charging the employment of 
children under 16 without the proper certifi- 
cates. Each pleaded guilty and was fined 
$20 and costs. The complaints were made 
by Chief Factory Inspector J. Ellery Hud- 
son against the Ford-Perry Co.; the Ed- 
ward N. Cook Plate Co. and the Capron 
Co., all of whom are located in the Doran 
building, 70 Ship St. 

Information concerning several of the 
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young men who have gone from the shops 
and offices of the manufacturing jewelry 
and allied industries in response to the call 
to colors has been received during the past 
week. Full evidence is seen that each one 
is doing his “bit” individually and collec- 
tively in the great world strife. Winfield 
S. Solomon, formerly superintendent of the 
Dimond Co., Inc., store, has been’ promoted 
to Major in the United States Signal Corps 
and ordered to Camp Vail, N. J., to take 
command of the 417th Telegraph Battalion. 
Shortly after the war began he resigned his 
position with the Dimond Co., to accept a 
commission as First Lieutenant and went 
to Fort Wood, New York Harbor, where, 
five months later, he was promoted to a 
captaincy. John S. Blondin, retailer, 
Woonsocket, has received a postal card 
from his son, Leo O. Blondin, who is a 
naval pharmacists’ mate, telling him that he 
has safely arrived across on his fourth trip 
overseas. Since joining the navy the young 
man has passed three different examina- 
tions and has been recommended by his 
captain for the Naval Academy at Annap- 
olis. 
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A. H. L’Esperance of Bigelow, Kennard 
& Co., has enlisted in the national service. 

F. O. Fuller of D. C. Percival & Co., 
who was seized with a stroke last week on 
Summer St., and taken to a hospital, has 
recovered sufficiently to be moved to his 
brother’s home. With continued medical 
attention it is confidently expected that Mr. 
Fuller will ultimately be restored to good 
health. 

Boston jewelry workers, numbering 300, 
employed in 20 shops struck July 8 for a 
20 per cent. increase in wages. They be- 
long to Jewelry Workers’ Union No. 3, 
which is affiliated with the International 
Jewelry Workers Union of America. 
Practically all of the workmen are skilled 
workers on gold and platinum and are 
paid according to their ability, their wages 
ranging from $15 to $30 a week. Sixteen 
of the smaller shops conceded the raise 
and the workers returned to work. The 
four largest concerns refused the wunion’s 
demands, but it is expected that a settle- 
ment will be reached. 

So successful was the recent tournament 
of the New England Jewelers’ Golf As- 
sociation at Springfield that the organiza- 
tion has been requested to take charge of 
a similar tournament in behalf of the New 
England Retailer Jewelers’ Association. 
Last year the latter association at the invi- 
tation of the New Hampshire Association 
held a three-days’ tourney at Maplewood, 
Bethlehem, Vt., and it is proposed that 
there be a repetition at the same place. Ac- 
cordingly Elmer E. Knight, president of 
the Golf Association is making the neces- 
Sary arrangements, and if plans mature, it 
will be held in September, probably around 
July 21. 


S. Steinman, who has conducted a suc- 
cessful jewelry business in Raritan, N. J., 
for the past five years, is now established 
in the Lance building at 38 W. Main St. 
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Smith to Miss Ethel M. Riley of North 
Attleboro. 

Rudolph Hofheimer, Chicago representa- 
tive of the Baer & Wilde Co., has resigned 
to enter the service of Uncle Sam. He will 
enter the infantry at Camp Jackson, Colum- 
bia, S. C. 

The labor situation in Attleboro is about 
the same as it was a week ago with the ex- 
ception of the fact that nearly all the shops 
have answered the letters of the union ac- 
knowledging the receipt of the demands. 
None have agreed to concede them. 

Amos H. Blackinton, of Bates & Bacon, 
has received an interesting letter from his 
son, Shirley, who is with an artillery com- 
pany in the front trenches in France. The 
younger Blackinton was a jewelry salesman 
at the time he responded to the call for 
volunteers. 

Ralph De Castro, the South American 
representative of C. H. Eden Co., who re- 
cently returned from a tour of that country, 
declares the Germans took every means 
possible to fight American trade in that ter- 
ritory previous to the war and that the Hun 
is using every means now to fight American 
business in the vain hope of retaining its 
market after the war. Despite the fact that 
they cannot deliver goods, the Germans are 
still advertising heavily. More than that, 
they held last year at Berne, Switzerland, 
an exhibition of arts and crafts and cheap 
jewelry. 











Buffalo jewelers were greatly surprised 
last week at the proposal of the Treasury 
Department to place a war tax of 50 per 
cent. on jewelry. They say that it would ‘ 
work a great hardship to the trade and 
would not accomplish the desired result. 

Plans for having Buffalo well repre- 
sented at the convention of the A. N. R. 
J. A. in Cleveland, August 20-23, were fully 
discussed at the regular monthly meeting 
of the Buffalo Retail Jewelers’ Association 
at the Hotel Statler last night. It is ex- 
pected that Frank Ehrenfried will officially 
represent the local association at the na- 
tional meeting. The following committee 
was appointed by the Buffalo jewelers to 
speed up interest in the Cleveland conven- 
tion so this city will furnish a. worth-while 
delegation: Gustav Frisch, Albert Zilliox 
and John Diebold. It is expected that sev- 
eral of the focal jewelers and their wives 
will take the delightful lake ride to the 
Ohio city. and attend the convention. 
The Buffalo association appreciates the 
efforts which Mr. Rothschild, of the Jew- 
elers’ Vigilance Committee is making in | 
behalf of Uncle Sam as well as the jewelry 
trade in general. Messrs. Dorn and Tanke 
were delegated to communicate to Mr. 
Rothschild an expression of this apprecia- 
tion. The co-operation which the. Buffalo 
jewelers are giving in all patriotic and leg- 
islative movements will also be emphasized. 
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Chicago Notes. 


C. H. Knights, of the C. H. Knights- 
Thearle Co., has returned from a trip out 
of the city on business. 

FE. A. Kelly, manager of the Chicago 
branch of the North American Watch Co., 
has returned from a trip to Kansas City 
and St. Louis. 

W. N. Brooks, manufacturer of hand- 
wrought jewelry at 31 N. State St., has 
left for Wakeman, O., where he will spend 
a short time on the farm. 

F. B. Hovey, manager of the Chicago 
branch of the National Jewelers Board of 
Trade, has returned from a trip to New 
York, where he went on business. 

C. J. Roehr, manager of the Chicago of- 
fice of the Bassett Jewelry Co., made a trip 
to the factory last week. N. T. Sherwood, 
who travels in southern territory, left on 
a trip last» week. 

Rudolph Hofheimer, the local representa- 
tive of the Baer & Wilde Co., Attle- 
boro, Mass., has entered the U. S. Army, 
having joined the infantry, and goes to 
Camp Jackson, Columbia. 

John W. Upsall, jeweler of Watseka, III, 
was in the city buying stock during the 
week. Mrs. Upsall, who has been in Flor- 
ida, tells in a letter to her husband of land- 
ing a 209 pound tarpon while fishing in the 
coastal waters. 

F. M. Hickok, jewelry trade attorney, 
spent nearly the entire week in Toledo, in 
connection with the case of the John Swi- 
gart Co., of which he is trustee. Inventory 
of the stock is being taken. The Detroit 
branch has been closed. 

K. C. Lithicum, of the traveling force of 
M. A. Mead & Co., left early this week on 
a southern road trip. Mr. Lithicum will 
continue to make his headquarters in New 
York. James Hindmarch, of the order de- 
partment of the company is now spending 
his vacation in Wisconsin. 

Frank Dunn, of Dunn & Rodenberg, has 
surprised and pleased his many friends in 
the trade here by his feat in landing a 150- 
pound tarpon while fishing near Block Is- 
land. In his letter modestly describing this 
event, Frank declares that it required two 
hours and a half to land the monster. 

“Rud” Noel, the diamond dealer at 31 N. 
State St. received a subtle compliment 
from a federal agent last Friday evening, 
when he was stopped and asked for his 
registration card. “Rud” removed his top- 
piece, displaying the highly polished con- 
tour beneath, and was immediately passed, 
but he was mighty tickled just the same. 
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Delays in express shipments, under the 
new federal arrangement, are causing much 
annoyance to jewelers, and not infrequently, 
considerable apprehension as to shipments 
which have not arrived. The companies, 
now in one big combine, require a longer 
time to handle goods, although owing to 
its nature jewelry is making better progress 
than other and less valuable lines. 

After paying 60 per cent to creditors on 
an extension arrangement, the Riley-Schu- 
bert Grossman Co., of this city faces bank- 
ruptcy. A petition asking for a receiver 
has been asked by certain stock-holders. 
The company until recently had an exten- 
sive jewelry department, but this was 
abandoned, along with other lines of mer- 
chandise, a few weeks ago. Julius N. Held- 
man, attorney for the company, declares 
that the petition is the result of a con- 
spiracy among disgruntled stock-holders. 

Chicago firms which have put the trade 
acceptance into operation are well pleased 
with the results thus far, a canvass by the 
correspondent of THE JEWELERS CIRCULAR 
has determined. The indications are that 
an increasing number of firms in the jew- 
elry trade will put the trade acceptance in- 
to operation. At the next regular meeting 
of the Chicago Jewelers’ Association, the 
date for which has not yet been set, it is 
expected that a number of reports will be 
made by concerns which have been trying 
out the trade acceptance in recent weeks. 

C. P. Dungan, president of the Chicago 
Jewelers’. Association, wishes to announce 
that all jewelers who intend to take part 
in the annual tournament should be round- 
ing into form. He places emphasis on the 
fact that three. prizes will be given in the 
tournament this year, all of them valuable 
loving cups which will be a credit to the 
side-board of any jeweler, regardless of 
the class in which his home is furnished. 
A committee on golf arrangements, recent- 
ly appointed by Mr. Dungan, is looking after 
the details of the approaching tournament, 
the date for which has not yet been set. 

The male employes of the large whole- 
sale houses of the city, in the draft but 
not yet called to the colors, were subjected 
to some questioning both on and off the 
job during the latter part of the week. 
Federal operatives were active in looking 
for “slackers.” None were found, so far 
as known, in the ranks of the jewelry 
trade. A great many were found, however, 
who upon showing cards, told of plans for 
getting their affairs into shape in order to 
go in to some branch of the service. The 
majority of them were men with families, 
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who have kept out of service only because 
of this fact. 

Michael Atz, who recently took over the 
wholesale jewelry business of his brother, 
Harry Atz, who was drafted, is seeking to 
make a 20 per cent settlement with cred- 
itors. The stock of the company is worth 
about $4,300, accounts $400, fixtures $200. 
The business has been in a rather bad way 
for some time. Michael Atz was formerly 
a traveler for Despress, Bridges & Noel, 
and is well known in the jewelry business. 
He plans to continue the business after 
making the best possible settlement with 
creditors. The company did both a whole- 
sale and retail jewelry business, but the 
wholesale was in a small way only. 

Frank S. Cunningham has been elected 
president of Butler Bros., general mer-. 
chandise firm of this city, with branches all 
over the country. Mr. Cunningham suc- 
ceeds Homer A. Stillwell, who died re- 
cently. He was born in Goshen, Ind., and 
worked in the general store of his father 
in that city as a young man. In 1886 he 
came to Chicago and was employed by 
Butler Bros. as a stenographer. In 1889 he 
was promoted to the catalog department of 
the rapidly growing firm. In 1902 he be- 
came a director of the company and in 
1914 vice-president. Louis Burr, manager 
of the Minneapolis sample branch of the 
company, has been appointed a director to 
fill out the unexpired term of Mr. Stillwell 
on the board. 

The Chicago police have been asked to 
look oyt for a burglar who has a perfect 
mania for stealing watches—just_ watches 
and nothing but watches. He has been ac- 
tive among the retail jewelers in several 
Illinois towns, including Joliet and Bloom- 
ington. He broke into the Smith & 
McGuire jewelry store in Joliet and made 
away with $1,500 worth of watches. He 
ignored diamonds and high-priced jewelry 
of other kinds. In Bloomington the robber 
entered the store of L. F. Chadband, and 
took an assortment of watches valued at the 
same amount. The penchant of the robber 
for timepieces is unexplained. The police 
of the down-state cities have been able to 
trace the mysterious thief to Chicago, 
where all trace of him has been lost. He 
is about 35 years old, with a slight scar 
resembling a knife wound, along the left 
side of his jaw. 








The annual convention of the North Car- 
olina Retail Jewelers’ Association is being 
held today at Asheville, N. C. 
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Arthur Emerson, formerly with the Gus- 
tave Fox Co., has joined the selling force 
of L. Gutmann & Sons. 

Word has been received that Gilbert 
Wallenstein is on his way to France, hav- 
ing embarked from an Atlantic port re- 
cently. 

Arno. A. Dorst, president of the Whole- 
sale Jewelers and Manufacturers Associa- 
tion, went to Washington, Monday, July 
8, to represent the members of that organi- 
zation at a meeting of the Jewelers War 
Service Board. 

C. E. Richter has been named to aid in 
making the first family outing of the 
Cuvier Press Club a success when it is held 
at the Zoo. A number of jewelers belong 
to the club and they will attend the outing 
with their families. 

Employes of the Homan Mfg. Co., won 
an exciting ball game Saturday, July 6, 
when they defeated the Holter Shoe Co., 
by the score of 7 to 6. Members of the 
firm and others connected with the factory 
turned out for the game and cheered lustily 
for their boys. 

All signs before )j.. R. Kinsley’s plating 
factory at 115 E. 6th St., have been removed 
to make way for the framework being 
erected before the adjoining building where 
the Morris Plan bank is to be built. Work 
on the bank will start shortly. Meanwhile 
Kinsley’s plant looks desolate without any 
protruding signs which have become fam- 
iliar landmarks to pedestrians. 


Definite word was received by relatives 
of Carlisle Tieman, 34, former employe of 
the Wadsworth Watch Case Co., on Mon- 
day, July 8, that he had been located by 
General Pershing as being a prisoner of 
war in a German detention camp. Tieman 
has been reported missing since April 21 
and it was feared at that time he had 
fallen prisoner in the hands of the enemy 
during a trench raid. 

A meeting of the Wholesale Jewelers & 
Manufacturers Association was held at the 
Chamber of Commerce, Wednesday, July 
10, but the matters discussed were closely 
guarded by all who attended. It was said 
that the action of a number of eastern 
jewelers in refusing longer to pay express 
charges on shipments to Cincinnati was dis- 
cussed but what action was taken by the 
association was suppressed. 

The following out of town jewelers called 
on jobbers in Cincinnati during the week: 
Mr. Smithers, of the Suffolk Jewelry & 
Optical Co., Suffolk, Va.; Harold Ausman, 
St. Mary’s, O.; P. J. Murphy, Maysville, 
Ky.; Frank Fullilove, Owenton, Ky., John 
Amdur, Zanesville, O.; Aaron McConnell, 
Harrison, Ind.; C. H. Bowen, Winchester, 
Ky.; G. L. Morgenstern, Marietta, O. and 
S. Bernam, Charlestown, W. Va. 

Henry Korf, one of the oldest jewelers 
in the city, has been in serious condition 
during the last week following an operation 
which was performed at Christ Hospital. 
He was at the hospital two weeks before 
the operation was performed. Reports in- 
dicate he has now taken a turn for the 
better and is recovering rapidly, which 
news will be welcomed by his many friends 
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and acquaintances. Relatives do not ex- 
pect him to get out of the hospital for 
another two weeks. 

yewelers and jewelry were much in evi- 
dence at the Zoo Garden, Thursday, July 
11, and Friday, July 12, when the entire 
resort was turned over to the worthy cause 
of raising funds for the fatherless children 
of France. Headed by the handsome gift 
of a large lamp given by Loring Andrews, 
local jewelers donated to the cause, and 
the brass and jewelry table in charge of 
Mrs. James Hobart reaped a good harvest. 

The new building at 114 West 6th St., 
which was burned down Jan. 1, causing 
great loss to two local jewelry houses, is 
nearing completion and Richter & Phillips 
expect to leave their temporary location on 
7th St. within 10 days, and resume business 
at the old stand. The Surran & Sauer Co., 
who were in the same building, and who 
now are located at the same temporary lo- 
cation on 7th St. as Richter & Phillips, are 
undecided what they will do at the present 
writing. The reconstruction work cost the 
owner close to $20,000. 

Letters were received from two former 
jewelry workers, who are now in Uncle 
Sam’s forces, by Cincinnati friends during 
the week. Joseph Sund, formerly with 
Richter & Phillips, has been placed in the 
Military Police, at Newport News, Va., 
and wrote about raiding a crap game re- 
cently, and arresting 12 negroes. George 
Detmering wrote from France to his 
father, at Joseph Noterman’s, that the trip 
over was uneventful and even without a 
storm of any kind. This is the first word 
received from him since he left the United 
States. 

A new building which is nearing com- 
pletion at the corner of 3rd and Vine Sts., 
is going to become the home of five large 
jewelry firms. This fact has been disclosed 
to THE JEWELERS’ CIRCULAR correspondent 
by Walter Schmidt, of the real estate com- 
pany who is erecting the building. The 
names of the firms are withheld for the 
present as several of them are renting their 
present locations by the month and pub- 
licity at this time is likely to cause them 
some embarrassment. “The idea of group- 
ing the jewelers was suggested by one of 
the men who is going into the new build- 
ing and it was quickly taken up by the 
real estate dealer. The structure is known 
now as the Walsh Power building and it 
will have approximately 80,000 feet of space 
on its 10 floors. Half of this space will be 
occupied by the five jewelry firms who are 
going into the building. Mr. Schmidt 
stated that he expected the building would 
be finished by Sept. 1. Trouble with ele- 
vator workers has caused delay in con- 
struction, Mr. Schmidt declared, or else 
the jewelers would now be occupying the 
building. Efforts are being made to get 
another jeweler to occupy the one loca- 
tion that is still for rent in the new 


structure. 





W. H. Swartschild, of Swartschild Bros., 
Richmond, Va., was recently elected presi- 
dent of the Retail Merchants’ Association 
of the State of Virginia. Mr. Swartschild 
will shortly start on a trip throughout the 
State visiting all the local associations of 
merchants within the commonwealth. 
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Word has come to Milwaukee whole. 
salers that J. A. Gilbert, retaif jeweler 
Belleville, Wis., has closed up his store 
and shop in order to answer the call to 
the colors. 

Herbert Ruenzel, expert jeweler and 
watchmaker, for many years with Herman 
Hammersmith, 201 Alhambra Theatre 
building, has responded to the call to the 
colors and left during the past week for 
an army camp to enter training, 


The Louis Esser Co., 111 Wisconsin S¢, 
Milwaukee, has taken the lead in a move. 
ment for early closing during the Summer 
months by announcing that its store will be 
closed at 12:30 p. mM. Saturdays during July 
and August. It has been the practice of 
downtown as well as neighborhood jewelers 
in Milwaukee to be open until late op 
Saturday nights, or at least until 9 p, y. 

E. A. Jones has taken possession of the 
retail jewelry store at Portage, Wis., which 
he purchased July 1 from Charles W. 
Roskie, for many years engaged in business 
in that city. Mr. Jones called on the Mil- 
waukee manufacturing and jobbing trade 
during the past week. George Morrison, 
who was assistant to Mr. Roskie for three 
years or more, has resigned to engage in 
the manufacture and resharpening of cut- 
ting tools for the metal working industry. 

Wisconsin retail jewelers who called 
upon manufacturing and wholesale houses 


in Milwaukee during the past week or two 


include: Robert Nicoll, of Gottfredsen & 
Nicoll, Kenosha; Henry Lappley, Mazo- 
Manie; J. B. Kimball, Waukesha; M. 
Kaupas, Racine; Ur Amidon, of Amidon 
Bros., Hartford; P. S. Larson, Beloit; G. 
H. Frank, Jackson; Ernest Wegner, 
Beaver Dam; Albert Weber, Fennimore; 
E. A. Jones, Portage; William Kaphaem, 
of Wm. Kaphaem & Son, Tomahawk; John 
P. Hess, Fond du Lac; Thomas J. Dale, 
Kenosha; James R. Chapman, Oshkosh. 


The board of directors of the Wisconsin 
Retail Jewelers’ Association, which met in 
quarterly session in Milwaukee on Wednes- 
day, July 10, devoted most of its attention 
to a discussion of war-tax problems and 
instructions to the official delegates to the 
A. N. R. J. A. convention in Cleveland. 
All of the directors save Gustave Keller, 
Appleton, Wis., were present. Mr. Keller 
is a delegate and the others are President 
James R. Chapman, Oshkosh, and Treas- 
urer Henry F. Stecher, 276 3d St., this city, 
in whose offices the session was held. Upon 
the adjournment of the meeting, the mem- 
bers immediately re-convened as the board 
of directors of the Jewelers’ Mutual Limited 
Fire Insurance Co. of Wisconsin, the mem- 
bership of the two boards being practically 
identical. Following this meeting, all of 
the directors repaired to Wulff’s Island 
resort to join members of the Milwaukee 
Jewelers’ Club in its annual outing. 





Leonard E. Curry, a jeweler who was 
formerly engaged in business at 134 N. New 
York Ave., Atlantic City, N. J., has closed 
his business and is now helping to win the 
war by serving in the United States Navy- 
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M. Friedberg, 208 Griswold St., has pur- 
chased a home in Virginia Park. 

Otto Held of Held’s Jewelry House, 213 
Woodward Ave., is proud of the fact that 
he has two sons in the United States Army. 

Jacob Segal of jacob Segal & Co., 406 
Leggett building, and family are’ leaving on 
an automobile trip to New York, tomorrow, 
and expect to return about Aug. 1. 

Ernest Tashey, watchmaker, formerly in 
charge of the watch repair department of 
the Charles A. Berkey Co., at 220 Wood- 
ward Ave., has opened a store of his own 
at 159 Antoine St. 

Miss Clara Lindaburg, for nine years a 
member of the sales force of the Charles A. 
Berkey Co., has left the employment of that 
firm, following her marriage last week to 
Charles Steinback of Detroit. 

Among State retail jewelers who have 
recently visited the Detroit wholesale mar- 
ket on buying trips, are the following: F. J. 
Barlow, Williamston, Mich.; O. C. Wheeler, 
Saline, Mich.; J. L. Chapman, Ann Arbor, 
Mich.: and M. L. Green of Mt. Clemens, 
Mich. 

Frank P. Williams, formerly a traveling 
salesman with the Bonner Mfg. Co., and 
Jacon Segal & Co., Liggett building, has 
accepted a sales position with Sol E. Sallan, 
166 Woodward Ave. Mr. Williams for- 
merly worked for Mr. Sallan during the 
holiday period. 

Percy K. Loud, secretary and treasurer 
of Wright, Kay & Co., attended the recent 
convention of the National Association of 
Credit Men in Chicago. Mr. Loud says 
that the Detroit Association of Credit Men 
of which he is also a member, will hold 
no meetings during the Summer months. 

The George Ruttmann Co., wholesale 
jewelers, have given up their offices at 502 
Fisher Arcade building. It is reported that 
war conditions have made the move advis- 
able, and that Mr. Ruttmann will continue 
the business in a moderate way from his 
residence at 946 W. Grand Boulevard. 
Frederick R. Schmalszriedt is president of 
the George Ruttmann Co., while J. C. 
George Ruttmann is secretary-treasurer. 

M. L. Green, head of M. L. Green & 
Son, 24 Macomb St., Mt. Clemens, Mich., 
was in Detroit last week seeking new men 
for his sales department. Mr. Green has 
been badly handicapped by the enlistment 
of his two sons in the service of their 
country. One son is now in service in 
France, while the other Harold Green, who 
had charge of the optical department in 
his father’s business, is about to sail for 
France. 

The “work or fight” rule of the Govern- 
ment is affecting Detroit retail jewelers, al- 
though not as seriously as was expected. 
Sol. E. Sallan, Woodward and Gratiot 
Aves., has replaced four of his clerks, taken 
under the new order, with girl employees. 
Morris Friedberg, 208-210 Griswold St., is 
employing all girls in his office force, but 
will not be affected in his sales force, as 
all of his employees are married men, or 
elderly men. 

Detroit merchants, including several 
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wholesale and retail jewelry firms, won a 
signal victory over the Common Council 
last week, when the Vernor ordinance, re- 
quiring all show cases to be removed from 
Woodward Ave., was defeated. The mer- 
chants, with a large delegation, made a 
spirited protest before the council against 
the enactment of the measure, declaring 
that in the present war times, it would seri- 
ously interfere with business in many 
lines of trade. 

Sol Armour, retail jeweler at 421 Bridge 
St., Grand Rapids, Mich., has enlisted in 
the United States army, at the Grand 
Rapids recruiting station, and left Satur- 
day, July 13 for Camp Hancock, Ga., where 
he will engage in special service. Al- 
though but 21 years of age, he is consid- 
ered an expert in the jewelry business, 
which he now leaves to serve his country. 
He is the son of Mr. and Mrs. Noah Ar- 
mour, 201 Mt. Vernon Ave., N. Y., Grand 
Rapids. 
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Earl Thompson, with the Edwards-Lud- 
wig-Fuller Jewelry Co., has joined the 
navy. 

David Paul, formerly with Harry Heil- 
bron, of Tulsa, Okla., has opened a new 
jewelry store in Lawton, Okla: 

Reinholdt Helwig, watchmaker at Mont- 
gomery Ward & Co.’s for the past six 
years, has joined the navy. He left Kansas 
City July 10. Mr. Helwig is succeeded by 
A. L. Hockett, formerly with Rambo & 
Akin, Armourdale, Kans. 

Among the recent visitors in the city 
were Mr. and Mrs. Ralph Campbell, Pryor, 
Okla.; O. M. Atwood, Clifton, Kans.; O. 
J. Wilkins, Liberal, Kans.; George Stair, 
Wichita, Kans.; L. B. Kimball, Eldorado, 
Kans.; E. F. Barrett, Ponca City, Okla.; 
O. L. Johnson, Pawnee, Okla.; Mrs. Gol- 
den, Tulsa, Okla.; Mr. and Mrs. Harry 
Barton, Bethany; L. E. Hendrickson, Lin- 
coln, Kans.; B. M. Austin, Holdenville, 
Okla. 


A fishing party on the Blue River, south 
of Dodson, Mo., a week or so ago, ended 
in the rescue from drowning by William 
Friedberg of three other members of the 
party. Harry Bernat, with the Gray Jewel- 
ry Co., 1006 Main St., was swimming 
with Dr. Louis Dean, employed at the same 
place. Bernat got into deeper water than 
he intended and began to sink, calling for 
help. Dean swam to his aid and was 
drawn under the water by Bernat. Her- 
man Bernat, brother of Harry Bernat, was 
on the bank, and hearing the cries for help 
went to the rescue. He, too, was grasped 
by the two struggling men and was drawn 
under. Friedberg, who cannot swim, was 
on the bank fishing. Seeing the difficulty 
he ran to a boat fastened to the bank by 
a chain. Friedberg loosened the boat, and, 
rowing to where the three were struggling, 
lifted them into the boat. Harry Bernat 
was unconscious but was resuscitated by 
Friedberg. “We owe our lives to Fried- 
berg,” said the three men, “and if there 
is any way of getting him a Carnegie medal 
we are going to do it.” 
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Word has been received by the Syman 
Bros. Jewelry Co. announcing the safe ar- 
rival in France of “Ted” Syman, a sergeant 
in the Quartermasters Reserve Corps, who 
enlisted several months ago and until re- - 
cently was stationed at Camp Johnson in 
Florida. His uncle, Sergeant Dan G. Weil, 
who enlisted last October in the same 
branch of the service, is now located at a 
sailing port in the east and expects to be 
moved to France at an early date. Both 
young men are very popular in Masonic 
and also in local trade circles. 

The call by the Denver navy recruiting 
station for expert watchmakers and instru- 
ment repair men whose duties in Uncle 
Sam’s service will be the care and repair 
of naval instruments, has been answered by 
Paul A. Stephenson, clockmaker, employed 
by the Bohm-Allen Jewelry Co. Mr. 
Stephenson will probably leave Denver 
some time this week for some eastern point 
for preliminary training, and will later re- 
ceive his assignment He has been rejected 
several times when he tried to enlist in other 
branches of the service on account of phys- 
ical defects, finally being accepted in the 
above named department of the navy. 





Pacific Northwest Notes. 





Leslie V. Graves has opened a new store 
at Canby, Ore. 

L. V. Gray, formerly of North Yakima, 
Wash., has opened a new store at Canby, 
Ore. 

C. L. Bonebrake, retired, of Ross Slough, 
visited the old-time trade in Marshfield, 
Ore., recently. 

W. C. Hudson, of Mishler & Hudson, 
Oroville, Wash., has sold his stock in the 
firm and retired. 

A. B. Hendrie has bought out the busi- 
ness of W. G. Allen, Snohomish, Wash., 
with which he has been connected for sev- 
eral years. 

J. R. Allison, of the Allison store, 
Prosser, Wash., has been confined to his 
home by blood poisoning in his hand caused 
by a sliver. The store was managed by 
H. L. Emmons during Mr. Allison’s 
absence. 


Max Zeidner, of Zeidner & Berenson, 
Walla Walla, Wash., has taken over the 
stock held in that company by Mr. Beren- 
son, and in the future the business will be 
operated in his name. 

The business formerly conducted under 
the firm style of M. & N. Packouz, 275 
Morrison St., Portland, Ore., has been dis- 
continued under that name, M. H. Packouz 
having purchased the interest of N. S. 
Packouz. The business will be continued 
by M. H. Packouz. 

Election of officers for the ensuing half- 
year was a special order of business at the 
last meeting of Jewelry Workers, Seattle, 
Wash., held in the Labor Temple. Presi- 
dent W. J. Pashley and Recording Sec- 
retary David Levine were re-elected. Fred 
Swift was elected vice-president; H. 
Bolstad, financial secretary, and A. Shalitt, 
sergeant at arms. 














W. F. Parker, Gilman City, Mo., and C. 
W. Cook, formerly with Edward Crellin, 
Chillicothe, Mo., have enlisted in the avia- 
tion service. 

L. E. Wittenfeld, Collinsville, Ind., is 
recovering at the Lutheran Hospital from 


an operation for appendicitis. While he is 
incapacitated the business is being con- 
ducted by his wife and sister. 

Grover Altrogee of East St. Louis, who 
went into the watchmaking branch of the 
navy three months ago and has been at the 
Great Lakes Training Station, was home 
on a furlough during the past week. 

H. W. Kellersman of the Hoyt Jewelry 
Co., who has just returned from a trip 
through Missouri and Kansas, says the 
crops are the best he has ever seen and 
that the jewelers are buying freely for the 
Fall. 

V. W. Munn, Centerville, Ia., and Roy 
Pollard of La Plata, Ia., have been called 
into the army but have been given time to 
arrange their business affairs. Pollard is 
selling out at auction and Munn is trying 
to dispose of his stock at private sale. 

F. W. Drosten, president of the Retail 
Jewelers’ Association of St. Louis, repre- 
sented the association at the annual meet- 
ing of the Missouri Society of Retail 
Jewelers, at Kansas City, Monday and 
Tuesday, and delivered an address on 
“Co-operation in the Jewelry Business 
During War Times.” 

Word has been received that Charles W. 
Spencer, formerly with the Hess & Culbert- 
son Jewelry Co., who enlisted a year ago 
in the Marines, has been severely wounded 
in France, where he has been since Novem- 
ber. In his last letter to his parents he 
wrote that he had been serving as a ma- 
chine gunner in the trenches. 

The following out-of-town jewelers were 
in St. Louis during the past week: R. W. 
Finley Chaffee, C. M. Clark, Poplar Bluff; 
Adam Hafner, De Soto; C. F. Sterrett, 
Charleston; C. F. Kassell, Cape Girardeau ; 
Bert Gardner, West Frankfort, IIl.; George 
F. Longnecker, Winchester, Ill.; William 
George, Cobden, IIl.; Joseph Weiler, Weiler 
Jewelry Co., Carbondale, II. 

A jeweler of East St. Louis was arrested 
the other day near the Jefferson Hotel 
and is held by the Federal authorities on 
account of an advertisement he caused to 
be inserted in a newspaper for chorus girls 
“and dancers. The man was arrested on 
the complaint of the house detective of the 
Jefferson after a woman who answered 
the advertisement told the detective that 
the man proposed that she go with him to 
St. Paul. 

L. G. Sartor, president of the Sartor & 
Kroeger Jewelry Co., who returned Thurs- 
day from a trip through Missouri and 
Illinois, says he never saw the dealers so 
optimistic about Fall business. A bumper 
crop of wheat is being harvested, corn 
prospects are good and the jewelers, fore- 


secing difficulty in getting goods, are plac- - 


ing larger orders than usual, so as to be 
sure to have enough to supply the big 
demand which they expect. Mr. Sartor 
left Monday on a month’s trip through 
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southwest Missouri, Arkansas and Texas. 

The crowds, which have been gathering 
around the war map window of the F. W. 
Drosten Jewelry Co., on the 6th St. 
side of the store, have moved around now 
to the war relics window on the Locust St. 
side. There is a windowful exhibit of 
guns, bayonets, hand grenades, shell frag- 
ments, etc., which were gathered by Pal- 
mer Bevisa, a Y. M. C. A. worker from 
St. Louis, after the last big drive of the 
Germans and brought back with him when 
he was returned for camp duty on this 
side. There is also a helmet and a gas 
mask that have seen service. 

Jewelers in the St. Louis trade territory 
are buying earlier than usual for the Fall, 
according to C. S. Erber, president of the 
Erber-Crompton Jewelry Co., who has just 
returned from a trip through the territory. 
“In former years,” he said, “the jewelers 
were ‘always putting it off as long as they 
could. They wouldn’t believe there was 
going to be a scarcity. Now it is no trouble 
to book orders. They realize that a short- 
age of certain lines is probable and are 
anticipating a big Fall and holiday business.” 








Evansville, Ind. 





Jacob Roland, the well known retail 
jeweler at Cannelton, Ind., who built a new 
store building recently, now has one of the 
leading jewelry stores in southern Indiana. 

The People’s Loan and Trust Co., a new 
bank, has opened for business at Peters- 
burg, Ind. Hovey H. Tislow, a prominent 
retail jeweler of that place, and Salem D. 
Hammond, a former jewelry merchant, are 
among the directors of the new company. 

It is expected the retail merchants of 
Evansville will give a style show some time 
this Fall that will attract a large number 
of prospective buyers here from the tri- 
State territory. The retail jewelers will 
take an active part in this style show, 
among them being Esslinger & Salim, Bit- 
terman Bros., Kruckemeyer & Cohn, the 
J. M. Boner Jewelry Co., the Charles F. 
Artes, Inc. and others. It is expected that 
the style show will be made an annual 
event in Evansville. 

Local retail and wholesale jewelry deal- 
ers took a leading part in the Thrift Stamp 
campaign in this city that came to a close 
last week after two weeks of hard driv- 
ing. A “Limit Club” was organized and 
each of the members agreed to take out 
$1,000 in subscriptions in stamps. Among 
those who became members of the club 
were Charles F. Artes, Inc., Bitterman 
Bros., I. Gans Co., Silas Ichenhauser and 
Sidney L. Ichenhausen. The quota for 
Evansville and Vanderburg county was a 
little over $1,600,000 and while the goal was 
not reached by the local workers they have 
until the first of next year to make up the 
balance and this they hope to do. 

Rollie Gassoway charged with participat- 
ing in the robbery of Heinzle & Nester’s 
jewelry store at Boonville, Ind. when 
goods valued at more than $500 were tak- 
en, escaped from the county jail at Boon- 
ville a few nights ago and officers have not 
as yet apprehended him. Gassoway is said 
to have known that the bars in one of the 
cells were defective as the result of an es- 
cape from the jail a few years ago and 
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while an insane woman, who is being held 
in jail, happened to be out of her cell, he 
slipped in. He tore the bars apart and 
managed to make his escape. A deseri 

tion of Gassoway has been sent to the 
police in neighboring cities and towns and 
the authorities hope to have their man ip 
jail again in a short time. 











Jacob Roland, a jeweler of Cannelton, 
recently celebrated 30 years of business 
activities in that community. He has been 
a successful jeweler of Cannelton during 
all that time and has seldom been away 
for a day from his place of business, 

Samuel E. Updegraff, a_ well-known 
jeweler of Columbus, Ind., last week 
came to Indianapolis to take the Pasteyr 
treatment. Mr. Updegraff was bitten 
through one of his hands by a dog which 
was supposed to be rabid. Shortly after 
he was injured he started for Indianapolis 
in order that he might take the treatment 
as soon as possible. 

Three would-be safe blowers failed to 
open a big safe in the store of John F. Judy 
Jewelry Co., 2440 W. Michigan St. early 
one morning recently. James Carter living 
nearby was awakened by the explosion and 
telephoned the police. The store was en- 
tered by cutting a screen from a rear door 
and breaking the glass. The men left so 
quickly that they deserted a number of ham- 
mers, drills and fuses with which they had 
planned to open the safe. The combination 
had been battered and an unsuccessful at- 
tempt to blow open the doors had been 
made. Later the police learned that the . 
tools left in the store had been stolen from 
a blacksmith shop which had been broken 
into some time during the night. 








Omaha. 


E. R. Jenkins of Gibbon, Nebr., has sold 
out his business and is going to fight for 
Uncle Sam. 

EK. A. and A. H. Elder, Hebron, have 
bought the jewelry stock of Mrs. W. P. 
McCall, Fairmont. 

A. Moldenhaurer, Norfolk; A. W. 
Chaffle, Atlantic, Ia., and Henry Church, 
Gillette, Wyo., have enlisted. 

W. T. Banks, of the firm of Carson & 
Banks, manufacturing jewelers on _ the 
Barker block, is seriously ill at his home. 

Edward Fanske, secretary of the Nebras- 
ka Retail Jewelers Association, came t0 
Omaha last Monday to attend the big Ak- 
Sar-Ben show at the Den. 

Rex Jeffords, formerly in the jewelry 
business at Bridgeport, has bought an in 
terest in the King Optical Co., an old es 
tablished institution at Spokane, Wash. 

The following jewelers were among 
those in Omaha last week: J. E. Weaver, 
Harvard; Paul Albright, David City; F. A 
Hannis, York; H. Ollermann, Blair; Geo. 
Vanderstein, Huron, S. Dak.; Ge0eorge 
Crone, College View; Phil. W. Folsom, 
Ashland; George Haldeman, Tabor, Ia.; S. 
H. Sorensen, Kimballton, Ia.; E. Portet, 
Malvern, Ia. 
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Most of the larger retail stores as well 

as the wholesale houses are now closing 
aturdays. 

a ede: 522 Bumiller building, 

has received letters patent on a jewelers 

testing case which he invented. 

A. G. Bruce and j. A. Codoria, Los An- 
geles auctioneers, are conducting the sale of 
Mrs. E. C. Fleming, 322 W. 6th St. The 
attendance is good and satisfactory prices 
are being obtained. 

w. E. Heald, Tropico, has received 
word from his son announcing the latter’s 
arrival in France. He is in the artillery 
branch of the service. Another son has 
tried in vain to enlist in the naval service. 

A. Rees, Coalinga, is in Los Angeles with 
his family to spend several weeks during 
the warm weather. J. M. Tobey, Calexico, 
and J. R. Jenkins, Brawley, are recent ar- 
rivals here from the Imperial Valley. Both 
are combining business with pleasure. 

J. E. Jones of the Superior Drug & 
Jewelry Co., Superior, Ariz., recently ar- 
rived here by auto with his family and in- 
tends to spend the next few weeks at 
Venice, a Coast town about 15 miles from 
Los Angeles, in order to avoid the greater 
heat of Arizona. 

Among the out-of-town jewelers here 
recently are the following: J. E. Jones, Su- 
perior, Ariz; Max Baranov, Camp Kear- 
ney; A. H. Helgeson, Corona; C. E. Per- 
ham, San Pedro; W. E. Heald, Tropico; 
F. A. Conant, Santa Barbara; R. F. Wins- 
low, San Pedro; A. Rees, Coalinga; J. M. 
Tobey, Calexico; and J. R. Jenkins, Braw- 
ley. 
ister Shireson,. formerly of the E. 
Bastheim Co., has written Mr. Bastheim 
that he is now in active service on the bat- 
tle front in’ France. Sergt. Herbert ‘S. 
Brandt, also recently of this company, has 
left Camp Lewis and is supposed to be on 
his way to France.. E. Hollenbeck of the 
company’s office force has been called to 
the colors and expects to leave for Camp 
Lewis, July 19. 

W. S. Bailey, a well known former jewel- 
er, now retired, owns a ranch near Po- 
mona, about 30 miles.east of Los Angeles. 
While visiting this ranch a couple of weeks 
ago he discovered a stone weighing 30 or 
40 pounds which contains a considerable 
amount of free gold. It had been thrown 
from a well about 40 feet deep, but the 
fact that it contained gold was not noticed 
until after a rain had washed the dirt from 
it. No assay has yet been made and its 
exact value is not known. So far as known 
no other gold has ever been found in that 
vicinity. 

The window smasher renewed his activ- 
ities here July 4, when a hole about 10 
inches in dismeter was broken in the win- 
dow of the Donavan & Seamans Co., 743 
S. Broadway, and goods to the estimated 
value of between $500 and $600 were ab- 
stracted. So far as known no one heard 
the noise or saw the man, and no clew to 
the robber’s identity has been descovered. 
The crime was committed between 12 and 
2 a. M., when the officers on the beat are 
changed. When the new officer came he 


observed the broken window and called 
Mr. Donavan. It was found later that 
goods not usually left in the window had 
been left that night without Mr. Donavan’s 
knowledge. The loot taken comprised _16 
cameo brooches, nine men’s silver-buckle 
belts, one diamond Allies flag, one gold 
allies flag, two high-grade folding clocks, 
four gold-mounted bill books, one silver 
identification locket and a few other ar- 
ticles. The break in the glass indicated 
that it was made with a heavy sharp in- 
strument. Most of the broken glass was 
inside on the cloth on which the jewelry 
rested and which had been pulled toward 
the hole in the glass. About eight years 
ago, when this firm was located-on Spring 
St. the store was robbed in a similar man- 
ner while Mr. Donavan was in New York. 
That was the first and this the second time 
only that the firm has suffered loss by 
theft during 25 years of business experi- 
ence. 








Pacific Coast Notes. 





W. E. Drake, Bonners Ferry, Idaho, has 
retired and gone out of business. 

T. W. Wallace, Belmond, Idaha. has 
opened a new store at 504 First Ave. 

A. M. Nelson, Chino, Cal., has taken 
over the store formerly conducted by G. A. 
Smith. 

S. A. McIntosh, Alturas, Cal., has moved 
his stock into a new location in the Laird 
building. | 

B. F. Kencke, of Rathdrum, Idaho, has 
changed his place of business and is now 
located in the Barnes building, at Spirit 
Lake, Idaho. 

Jess Martin, Miami, Ariz., has opened a 
jewelry and repair department at the Public 
Drug Co.s’ store which is located at 545 
Keystone Ave. 

Spauldings, of Susanville, Cal. a drug- 
gist, has completed enlarging the floor 
space of the store, and will carry a line of 
silverware and jewelry. | 

Walter Dahl, formerly employed by Wild- 
berg Bros., Monterey, Cal., has been called 
to the colors and is in training at~San 
Pedro, Cal., in the navy. 

Wm. Anderson, Jr., who has had charge 
of the optical department for Wm. Ander- 
son, Salinas, Cal., has been called into the 
service and is in’ the naval recruiting de- 
partment. 

Harry Frutig, Gilroy, for many years a 
member of the trade, passed away recent- 
ly after an illness of about six weeks. Just 
before his death he sold his interest to H. 
Britzius, who is located at Los Angeles, 
Cal. 

Carl Rappa has purchased the business 
formerly conducted by his son, Herbert 
Rappa, at 237 Main St., Watsonville. Her- 
bert Rappa, who is within the draft age, 
recently enlisted in the infantry branch of 
the service and is stationed at the Presidio, 
San Francisco. 

M. J. Schoenfeld, of Piedmont, Cal., was 
drowned in the Russian River, near Guerne- 
ville, recently. Accompanied by his family 
he had gone to his Summer home on the 
river to spend his vacation. He went 
wading and, stepping into deep water, was 
seized with cramps and sank. The body 
was recovered. 
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I. Wolff, until recently employed by the 
R. & L. Myers Co., has arrived safely “over 
seas.” 

Phillip Berlinger, of Embarcadero St., 
has petitioned the Superior Court to change 
his name to Bliss. 

W. F. Harvey, with 30 years’ ex- 
perience to back up his work as a watch- 
maker and repairer, has opened a workshop 
at 133 Geary St. : 

Nat Solomson, of the American Jewelry 
Co., Bakersfield, and Frank Marrvel, of the 
John Hood Co., Santa Rosa, Cal., were 
calling on the wholesalers-last week. 

Granat Bros., 2242 Mission St., have 
completed enlarging the floor space of their 
manufacturing plant. They have taken over 
the ground space of the adjoining building: 

Alphonse Jeddis has returned .home after 
a two weeks’ vacation at Paso Robles. 
Word has been received from Frank L. 
yeddis, now in France, that he has been 
transferred to the front lines, acting as an 
interpreter. : 

Leland S. Myers, vice-president of R. & 
L. Myers, Co., accompanied by his wife 
and family, has just returned to San Fran- 
cisco from Honolulu. He has been spend- 
ing the carnival months in the Islands 
visiting friends. 

A. Lang, who until recently has been con- 

nected with Walton & Co., 145 Grant Ave., 
is working for Uncle Sam at the Union 
Iron Works. Vacancies are being filled al- 
most daily, due to the enlistment of the 
younger men in the army or navy or by 
the “work or fight” proclamation which has 
just been put into force. 
' The will of the late Adolph Hirschman, 
head of Hirschman & Co., who died March 
29, was filed for probate last week by his 
son, Marion A. Hirschman. The estate, 
valued at $100,000, is bequeathed to his two 
sons, Marion and S. J. Hirschman, and two 
daughters, Mrs. Birdie Abenham, of Lon- 
don, and Mrs. Hazel Golden, of this city. 

Word has been received from George 
Zwillinger, who was formerly connected 
with Max Abrahams at 717 Market St. 
that he has completed two round trips to 
England and back. Zwillinger enlisted in 
the navy and has been connected with the 
United States convoy service. Mr. and 
Mrs. Abrahams and family recently visited 
their son, who is in training at a naval 
school. 

Jos. Stark, of Silberstein & Stark, is 
traveling in the northwest and reports a 
very excellent trade. Henry Silberstein, 
of the same firm, who has just recovered 
from a broken leg, wishes to inform his 
customers and friends that he will be able 
to make his customary rounds in a very 
short time. Phil Silberstein, also of this 
firm, has been called to the colors and ex- 
pects to be on his way “over” in the near 
future. 








On Aug. 1, August E. H. Smith will 
move his jewelry store from the Strick- 
land Block, Blairstown, N. J., to the rooms 
in the Smith building now occupied by 
Mrs. Becking’s millinery store. 
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A man should not do the work a — 
machine will do for him 


A merchant, with all his troubles, With the register, even a new clerk 
should never do the work that a _— can do them just by pressing the keys. 


machine does better and quicker. 
Our new electric machines are as much 


Our newest model National Cash petter than old machines as an up-to- 


Register makes the records which a = qate harvester is ahead of a sickle for 
merchant needs to control his business. cutting grain. 


It does fifteen necessary things in three | 
seconds. The latest model National Cash Register 


is a great help to merchants and clerks. 
Without the register a man cannot do * » 


these things in half an hour. It pays for itself out of what it saves. 


Merchants need National Cash Registers now more than ever before 


- FILL OUT THE COUPON AND MAIL TODAY 








Dept. 15304, The National Cash Register Company, Dayton, Ohio. 
Please give me full particulars about the up-to-date N. C. R. System for my kind of business. 


Name sai as anil 








Business ——— 





Address — 




















That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tuz 
JEWELERS CrRcuLaR regarding any advantageous 
device or ae which they are utilizing in con- 


nection wit 


their business. 











How Do You Pay Your Salesmen ? 





Written expressly for The Jewelers’ Circular 











Present Conditions Form a Problem 


How do you pay your salesmen? 

The answer to that question will 
indicate not only your attitude toward the 
general subject of remuneration for store 
employes, but also much of your merchan- 
dising policy: because the vital matter of 
payment of clerks necessarily touches prac- 
tically every department of retail business 
management. 

Right now the mode of payment of sales- 
people is a more important and pressing 
subject than it has ever been before. 

On the one hand is the salesman, con- 
fronted with rising costs of living; on the 
other hand, the merchant, puzzled by war 
conditions, which have changed selling con- 
ditions and made him more than a bit ner- 
vous over the general business situation. 
Involved in the whole subject is the labor 
shortage caused by the draft, which has 
shortened up the available and visible sup- 
ply of help in every line, from agriculture 
to woodworking, and from blacksmithing to 
selling jewelry. 

The merchant hesitates about increasing 
his costs of doing business through a 
straight-out addition to the salaries of his 
employes; yet he wants them to remain 
satisfied, because he knows that he would 
have a hard time filling their places if they 
were to quit their jobs. And he knows, 
too, that all of the big industries have found 
it necessary to advance wages in order that 
their employes might keep within hailing 
distance of the enhanced prices of all com- 
modities. 

The salesman who considers the question 
seriously knows that it is costing him more 
to live. He feels that he needs more money 
to get along on; furthermore, he believes 
that he is worth more money than he is 
getting. He has an idea that there are two 
or three people on the payroll getting more 
than himself, but not selling nearly the 
amount of goods that he is disposing of. 
Consequently he is dissatisfied, just a bit 
sore, and more than half ready to make a 
jump in another direction when the op- 
portunity offers itself. 

What is going to be the solution of this 
double-sided problem—which is just as dif- 


ficult for the merchant as the employe, and 
just as pressing for the latter as any phase 
of his business is for the former; for, after 
all is said and done, it must be admitted 
that the salesman is on the job for the 
prime purpose of earning a living. He is 
working for what he can make out of it— 
and he can’t be blamed for putting his 
present position in competition with others 
that may be as good or a trifle better. 
The Percentage Plan 

There is no panacea for any business 
trouble; yet, admitting this to begin with, 
it is also true that the closest thing to a 
satisfactory and mutually agreeable settle- 
ment of the difficult question of how to pay 
the salesman is a percentage or commis- 
sion plan of one kind or another. In other 
words, put everybody in the sales depart- 
ment on such a basis that remuneration will 
express definitely the amount of business 
transacted, and vice versa. 

This is a system which has been quietly 
growing in popularity for a number of 
years, until the leading merchants in prac- 
tically all lines have put it into effect in 
one form or another. It is an interesting 
parallel, by the way, for the gradual de- 
velopment in the industrial field of the 
piece-work and bonus systems, which have 
established relationship between production 
and remuneration that never could exist un- 
der the old day wage system. And just as 
industry needed a yard-stick to measure 
output and fix wages, so retailing has 
needed a measure by means of which to 
establish relative values and determine the 
worth of a given sales-person. 

Before going deeply into the question of 
the rate of paymert for sales work, the 
jeweler should establish the relationship be- 
tween his payroll—limiting it to big sales- 
people for the time being—and his over-the- 
counter sales. The latter will not include, 
of course, the business he does by mail, for 
this is a department of consequence in a 
good many stores that send out catalogs 
into the surrounding territory. What it is 
necessary to do first is to find out how 
much it is costing, under the present sys- 
tem, to sell the goods. 

The jeweler knows whether he is satis- 


fied with the work which his salesmen are 
doing. He knows whether they are earn- 
ing the money that is being paid them or 
not. If he feels that they have been earn- 
ing what they have been getting, he is in 
a position to apply the percentage indicated 
by the comparison to all future sales. That 
will unquestionably supply an incentive for 
harder work and enlarged vision on the 
part of everybody. It may even be worth 
while to make the rate a little greater than 
the record shows, in view of the fact that 
a larger net profit would be scored on any 
additional volume, as a result of the de- 
creased overhead which would be developed 
in this way. 
Sales and Sales’ Costs 

If the merchant has been having trouble 
with his sales work, and if his selling costs 
have been running ahead of what they 
should be, then he is in a position to say 
whether, for future salary adjustment pur- 
poses, the rate shall not be less than that 
which the record shows has been developed 
by a comparison between sales and Sales 
cost. That is, he can fix a rate that will 
force his salespeople to do better work in 
order to get the same amount of money 
they have been earning, and considerably 
better in order to earn more. 

In most cases it will be found that the 
former plan is the best. That is, in the 
average store, the boss and the help have 
been fairly well satisfied, but the jeweler 
has felt the need of a greater volume, and 
the salespeople have felt keenly the neces- 
sity of earning more money. Establishing 
a percentage to apply to all business han- 
dled, and using the figure determined by 
the sales cost already in effect will put 
everybody on his mettle. The jeweler can 
say, “This is what your business has been 
costing me; if you want to earn more, bet- 
ter your business.” There is no possibility 
of a complaint because of the supposition 
that any unfair treatment has been handed 
out, but every salesman will feel that he 
has the chance of his life to show what he 
can do. 

It is essential, be it noted, that careful 
study be given to the question of the rate 
to be established and paid on sales. It 
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SPECIALS_FOR JULY 


Swiss Military | 


NICKEL CASE MILITARY WATCHES 


M104 Os nickel case, hinge back, fitted with Os 
7] nickel lever escapement bridge model movement, 
full Illuminated dial and hands, specially fine finished 
steel exposed winding wheels and absolutely guar- 
anteed as to time-keeping qualities; superior to anything of Amer- 
ican make of equal price; heavy lugs, extra wide pig- $6 25 
skin Kitchener Wrist strap. Price, complete watch.... e 


M105 Same as above with 10 Jewel movement. Price, $7.00 


complete watch .......ssececccceesecccecerencecscsccscsesees 
M106 Same as above with 15 Jewel movement. Price, $7.75 
complete watch ........cccseecceceeeccecesecseecses seeeeeees 
Mll0 Os nickel pillow-shaped case as shown in above cut. This 
is the most popular style case in Military wrist watches today; 
this case has extra-heavy lugs, fitted with Os 7 Jewel nickel 


bridge model lever escapement, full Illuminated dial and 
hands; the time-keeping qualities are guaranteed equal if not 


superior to any American made movement of same $8 75 
price. Price, complete watch..........sesesececcrerseees ° 
Mlll Same as above with 10 Jewel lever movement. $9 50 
Price, complete watch.........--sceeeeseecsceccccecccrecees . 
Mliz Same as above with 15 Jewel lever movement. $10 25 
Price, complet: watch........-scesccecccccceccccceccceecees . 
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STERLING SILVER CASE MILITARY WATCHES 


M107 Os Sterling Silver case with heavy lugs, 
hinge back, fitted with Os 7 Jewel lever escapement 
movement. This movement is bridge model with 
two steel exposed winding wheels and guaranteed 
to be as good a time-keeper as any American made movement of 
equal price. Full Illuminated hands and dial; this is fitted 
with wide Kitchener pigskin straps. Price, complete $7 50 


Pl diidinncccdntbadbohennenedesdessenebhesesbderdeetewensnces 
M108 Same as above with 10 Jewel movement. Price, $8 25 
IED cnncnccuccnaubedvesnctdhnqueresencetnucensess ° 
Same as above with 15 Jewel movement. Price, SY 00 
ED is inated nan dnnuseideataahaceseveessnaknechen ° 


Mli3 Os Sterling Silver pillow-shaped case; this shape is the 
most popular style Military wrist case on the market today, is 
fitted with Os full metal Illuminated dial and hands, 7 Jewel lever 
escapement, bridge model high-grade movement; the time-keeping 
qualities of this movement are absolutely guaranteed and are the 
equal of any American made movement at anywhere near this 
price; has heavy wide pigskin Kitchener wrist strap as $11 00 
shown in above cut. Price, complete watch, each..... ° 

M114 Same as above with 1@ Jewel movement. $11 75 
Price, complete watch, each...........ccccccccecccccccces ° 

M115 Same as above with 15 Jewel movement. $12 50 
Price, complete watch, each..........ccccecececcecceccecs . 
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Over Childs New Restaurant 
Second and Third Floors 








C (THE HOUSE YOU CAN'T FORGET} 
Successors to Holsman & Alter 


Chicago, Illinois 


Wrist Watches 


165 Madison Street 





































LOCKED CORNER 


WOOD BOXES 


Safest Boxes for Mailing, Express or Freight 


Shipments 
LIGHT AND STRONG 
Carried in New York Stock 











Cut Represents Square 
YANKEE NEST 


No. 15 to 26 


SLIDE COVER 


Small Nests 
No. 9 to 14 


Smallest size 34x2x% 
Largest size 54% x 4%x 2% 


& Boxes— 
Price 25c. per Nest 


These sizes sold separate 








Oblong Nests 
No. $3 to 99 
Wire Hinge Covers 
Smallest size 9 x 24 x 1% 
Largest size 17%x7x 6% 


Smallest size 6% x 4% x 3% 
Largest size 15% x 12% x 9% 
12 Boxes— 


Price $1.5@ per Nest 
WIRE HINGE COVERS 


7 Boxes— 


Price $1.00 per Nest 











68 Thomas St. 


Send for our Price List—Prices f. o. b. New York 


F. W. PETERSON CO. 


WOOD BOXES 
New York 




















unusually large assortment 
of | 


Tubular Chiming 
Hall Clocks 


on five tubes 
or 


Chimes on seven tubes 
or 


Chimes on nine tubes 


Bungalow and full size 
CATALOG UPON REQUEST 





No. 204 


Exposition, 1916 


The Herschede Hall Clock Co. 


McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. I. Hall & Son, 150 Post St., San Francisco, Cal. 


Hall Clocks 


We offer for early delivery an 


fitted with Westminster Chimes 
Westminster and Canterbury 


Westminster and Whittington 


in Period design cases in both 


Awarded Grand Prize at Pan-Pae. Int. 
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Storekeeping Department. 














won’t do to fix a percentage and then, be- 
cause one or two salesmen seem to be 
“cleaning up,” reduce it in order to bring 
their earnings down to something like what 
is considered normal. You have got to 
play fair, and that means fixing first of all 
a rate that is fair to the store and fair to 
the salespeople. Find out what you can af- 
ford to pay for selling work and then tell 
everybody in the store to go to it. 

It is impossible to state what the per- 
centage ought to be in a given store. The 
location of the establishment, the amount 


_ of advertising it does, the class of its stock, 


the number of salespeople employed and a 
great many other factors enter into the 
volume and the selling cost. The big store 
on a downtown thoroughfare, which is 
spending a lot of money for newspaper ad- 
vertising and circularization, is putting 
more.of its money into these selling aids 
and less, in proportion, into salesmen’s sal- 
aries. The smaller store with a more lim- 
ited array of promotion methods is prob- 
ably spending more, on a percentage basis, 
for clerk hire and less for rent and ad- 
vertising. Hence each store is more or less 
a law unto itself, and consequently must 
decide, on the basis of its own experience, 
what a fair percentage for sales work is. 
But once that is decided, stick to it by all 
means. 
Fixing a Drawing Account 

After you have announced to your sales- 
people that they will not be paid fixed sal- 
aries, but on a percentage basis, and that 
the volume of sales will determine their 
earnings, it will be necessary to agree on a 
reasonable drawing account for each indi- 
vidual. This will be needed for ordinary 
living expenses, because high costs are not 
going to stop operating while you are try- 
ing out this experiment in a new mode of 
remuneration. 

The drawing account should be a sub- 
stantial sum—something pretty close to 
what the salespeople have been earning on 
a salary basis. If this is not done, they are 
likely to be pinched for funds, and to 
become dissatisfied while waiting for their 
extra earnings to accumulate. Besides, hav- 
ing a drawing account of a limited amount 
is likely to make the salespeople too ag- 
gressive, especially if the store is using a 
P. M. or similar system of stimulating sales. 

The p. M., the writer has observed, is 
almost taboo at present in stores of the 
better class. It was originally established 
for the purpose of getting rid of “stickers” 
and slow sellers. It resulted in clerks doing 
their best to unload undesirable merchan- 
dise on desirable customers. Sometimes 
they succeeded, but in any event the cus- 
tomers were pretty sure to transfer their 
patronage to some other establishment. 
The p. mM. has the bad fault that it makes 
the clerk think more of the present small 
profit than of the future large one. In 
other words, he thinks more about making 
an extra commission to go into this week’s 
pay envelope than about pleasing the cus- 
tomer and bringing him back again and 
again and again, with the result of a much 
larger percentage on the sales as repre- 
sented in the semi-annual settlement. 


If the drawing accounts of the sales- 
people are liberal; that is, are somewhere 
in the neighborhood of what their regular 
earnings have been, twice a year will be 
often enough to make the settlement. If 
the salesmen have “gone over the top” and 
increased their business materially—and 
they surely will have done so if the idea 
has taken hold of their minds and aroused 
their enthusiasm as it should have done— 
the extra money which they will receive 
will seem like a real windfall. It ought to 
involve a substantial amount of. money, 
and give everybody on the force a chance 
to start the nest-egg that they have all 
been thinking about. 


Encouraging Thrift in Employes 

It is a noticeable fact that the average 
salesman doesn’t save much money. Retail 
selling work demands a good appearance, 
and the young man or woman who is 
working in a jewelry store usually finds 
that the money received each week is spent 
on clothing and other necessary things, 
with very little of permanent value to 
show for it. The store which puts a per- 
centage system into effect, and settles twice 
a year with its salespeople, has a good 
opportunity to inculcate habits of thrift 
by suggesting to the employes the proper 
method of disposing of the lump sums 
paid out in this way. 

Keeping Up Ambition 

If a salesperson should be so unfortu- 
nate as to fall under the percentage repre- 
sented by his drawing account, it will be 
reduced, necessarily, at -the end of the 
adjustment period. He will get a smaller 
drawing account during the next six 
months, but will be paid all that he earns, 
as indicated by his sales record. He is 
really fixing his own salary, and the store 
has nothing to do but keep the record. 
Nobody can kick because of smaller earn- 
ings, nor blame anybody but himself. The 
man who is put on a smaller drawing ac- 
count knows that if he boosts his sales 
his bonus or extra money at the end of 
the adjustment period will be even larger 
than it would have been otherwise, because 
he will have taken less of his earnings 
out in the form of the weekly expense 
money. Consequently, he will have no 
reason to lose his ambition or punch, but 
every incentive to show that he is capable 
of earning all that the store has paid him, 
and more. 

Another reason in favor of having six 
months as the adjustment period is that 
it takes care of temporary irregularities 
due to the season, the weather, etc. It is 
also a protection to the store, since it 
mixes the dull seasons with the brisk, the 
bitter with the sweet. A salesman who 
came into a store just before Christmas 
and remained on the payroll until Easter 
would have a fine showing; but by requir- 
ing him to stick it out for a full six 
months before getting his commissions, 
the store insures that he will go through 
the quiet period and the doldrums of trade 
as well as ride along with the benefit of 
the seasonal activity which is always ex- 
perienced. 

A Mutual Proposition 

Putting the salesmen on a commission 

basis makes the business much more of a 
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mutual proposition than it could be other- 
wise. When a man is drawing a salary, 
it is always a case of each fellow for him- 
self. The employe is thinking, “Am I 
getting all that is coming to me?” The 
merchant is wondering, “Am I paying this 
salesman more than he is really worth?” 
There is a tendency to “play it safe,” to 
evade responsibility and to four-flush. 

With the percentage ruling the question 
of pay, it is to the interest of the store 
and the salesman that each sell just as 
much as possible. The store wants each 
employe to be the best possible representa- 
tive; the salespeople want to do the best 
work that is in them, and at the same time 
they want the store as a whole to make a 
good impression, since only in that way will 
they have the maximum number of oppor- 
tunities to sell. They are just as anxious 
as the proprietor that each customer go 
out pleased and satisfied and determined 
to come back. They have a stake in the 
business’ in the sense that they are con- 
cerned with its future, permanent prosper- 
ity, and not merely the day’s business and 
the week’s pay envelope. They begin to 
look ahead. 

A jeweler who has been using the per- 
centage system of payment for a year or 
two said recently that not until he estab- 
lished it was he able to get the saiespeople 


‘ interested in the monthly meetings that he 


used to hold for the purpose of discussing 
sales methods and the right way to handle 
customers. Now, he said, everybody is 
anxious to attend, the discussions are 
lively, and his suggestions are carefully at- 
tended to and as carefully carried out in 
practice on the floor. The experience he 
has had has demonstrated clearly that the 
system makes each man feel more like 
plugging not only for himself, but for the 
entire establishment. 

It is this feeling that enables the mer- 

chant to control such matters as the anxi- 
ety of the salespeople to handle customers. 
This is the first result of a change from 
a salary to percentage basis. It makes 
the clerks a trifle too eager. But when it 
is explained to them that this is bad for 
them as well as the store, because it gives 
the customers a poor impression of its 
sales methods, they get the idea and use 
the degree of restraint which is proper 
and necessary. Every plan has a few 
rough spots in it, and when the transi- 
tion is on, some weaknesses may develop 
in this system; but they can be eliminated 
with a little study and effort. 
_ Another point is that it may be neces- 
sary to establish a different rate for differ- 
ent sections of the store. In some 
establishments several distinct classes of 
goods are handled. One clerk may be 
working in the popular-priced stuff, an- 
other in the high-priced lines. The sales 
opportunities of the latter, therefore, are 
likely to be much larger than those of the 
first. This is not fair, and hence it is 
proper to give the man whose average sales 
are certain to be lower than those of his 
fellow employe a higher rate, provided 
the sales opportunities of both men are 
found to need this adjustment. 

Taking a Lesson From the Clothing 

Business 
In the clothing trade, for instance, it 
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has been found that the rate for salesmen 
in furnishings is necessarily greater than 
that given to the clothing salesmen. The 
average price of a shirt is $1.50 and of a 
suit $25, and while it is true that a sales- 
man will sell more shirts than suits, the 
sales possibilities are less in the one de- 
partment than in the other, making an 
allowance of this sort necessary. These 
and similar variations will occur to the 
jeweler who studies his present sales fig- 
ures for individuals and for departments, 
and will aid him in deciding what the rate 
of pay for his store shall be. 


The Plan Workable Only When the Store 
Is Ready 

As suggéstéd above, the percentage plan 
is not offered as a panacea, but simply as 
an improved method of paying clerks. It 
is pretty certain to arouse interest and 
enthusiasm, and since it offers a ready 
means of larger earnings, it opens up to 
each sales person an opportunity that he 
is practically certain to take advantage of. 

Maybe your store is not ready for such 
a system; but if it is, and you are willing 
to give it a chance, you will have the bene- 
fit of the favorable reaction in the whole 
business established by the changed atti- 
tude of the people who compose your sales 
force. 





An Up-to-the-Minute Display 





HIS window display would be in keep- 

ing with the patriotic exhibits and still 
express a thoughtful service. Moreover, 
it would tend to help sales along a par- 
ticular line and prove a magnet for at- 
tracting pedestrians. The requisites would 
be very simple to procure and always use- 
ful for future events. In the center of the 
window a small stand or neat table would 
be erected on which an attractive candle 
holder would be placed—something of un- 
usual design selected from the stock. 
Flanked on each side of this arrangement 
would appear two enlarged pictures—one 
of a soldier, the other of a sailor. Then 
on the window floor have other candle 
holders; candelabrum and branch holders 
of every type and price could be artisti- 
cally arranged against a draping of velvet. 
In some suitable part of the window this 
sign would be fastened in full explanation 
of the exhibit: 





FOR THE DEPARTED ONE! 


Aren’t you going to burn a can- 
dle for the boy who is missing 
from your home? 

This is a beautiful and respect- 
ful custom that should be per- 
formed in a dignified manner. 











Either by actual lighting of a real can- 
die, or by means of an electric light the 
center specimen candle should be lighted 
to illustrate the sign. Nothing should be 
said: about the sales of holders as the on- 
lookers would perceive the display and 
quickly gather the idea. 
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The Jewelry Business in War Time 
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Time for Caution and Action 
Wak affects the jewelry trade in ways 

different from those in which it af- 
fects some lines of retail business. The 
jeweler is unique in being regarded in a 
general way as a purveyor of luxuries. 
The fact that, comparatively speaking at 
least, much of his stock, and probably a 
majority of his sales, belong in the useful 
rather than the ornamental class, does not 
prevent his line as a whole being classed 
among the luxuries, by popular opinion 
and by Government officials. 

Whatever the jeweler’s personal opinion 
may be, he has to face actual conditions 
and actual Government orders and the 
possibility of contingencies that are with- 
out precedent. It is a time for developing 
one’s bump of caution and precaution. And 
yet it is a time for boldness of action, too. 
The jeweler who crawls back into his 
shell and refrains from doing anything but 
play it absolutely safe, will probably have 
no business left by the time the war is 
over. 

There never was a time when it was so 
important that the jeweler keep watch of 
conditions in his trade. It never was as 
necessary aS now that he reuc cvery issue 
of his trade journal for the technical in- 
formation available there about Govern- 
ment orders and other movements of 
interest to him. To depend upon the daily 
papers for information of a technical or 
semi-technical nature is to miss it because 
it will not often appear in the papers, or 
if it does appear it will be imcomplete and 
sometimes wrongly stated. To await 
actual Government orders regarding such 
matters as platinum waivers and taxes is 
to be caught unprepared. To know what 
is going to happen is to avoid getting 
wound up in a coil of red tape which is 
hard to unwind and expensive to cut. 
Forewarned is forearmed. You have had 
a good deal to say, perhaps, about the 
necessity for preparedness. Show by your 
own actions now that you are applying 
that principle to your own business, pre- 
paring in advance for what may happen 
by keeping informed as to what is hap- 
pening. 

If you know what taxes are to be levied 
upon your business, you will be able to 
plan to meet those taxes. You will not be 
confronted by a printed form in your mail 
some day that will be totally incompre- 
hensible to you, and..demanding a consid- 
erable tax assessment that you have not 
the money to meet because you were not 
expecting anything of the sort. Read 
your trade paper and study all the Govern- 
ment regulations mentioned there and 
make your plans accordingly. You will 
have no trouble with taxes or waivers or 
special rulings as long as you are in- 
formed about them from the first. There 
is no bliss in ignorance in war times. 

Every jeweler is going to want to pay 
his share of taxes. There are no shirkers 





among the jewelers, but no jeweler js 
under any obligations to, and receives no 
credit for paying more than his just share 


When Luxuries Are Necessities 


It is difficult to draw a line to indicate 
just where an article ceases to be a neces- 
sity and becomes a luxury. Take watches, 
for example. When is. a watch a neces- 
sity? It is probably fair to say that a 
watch is a necessity to any adult who does 
not already. have one. The view of the 
Canadian Government which has recently 
levied a tax on all luxuries is that a watch 
costing more than $30 is a luxury. That 
is to say, thirty dollars’ worth of watch, 
or up to that value, is a practical necessity, 
That seems to be a fair statement of the 
case. That means that watches, in the 
main, are necessities. The Canadian an- 
thorities go further and indicate that lux- 
uries in the jeweler’s stock are such arti- 
cles as are worn for personal adornment 
only. 

A good deal of your stock consists of 
luxuries in the above sense of the word, 
but a large proportion of your sales com- 
prise necessities, articles not sold for use 
only in personal adornment. It is going 
to help your business to emphasize in ad- 
vertising and in display and in salesman- 
ship the usefulness of items, the qualities 
which render them necessary or advan- 
tageous. 

The war has developed a renewed activ- 
ity in the jewelry trade along certain lines. 
You need to take advantage of this fact. 
The sale of military watches (a term many 
people like better than “wrist watches”) 
is probably the most conspicuous exam- 
ple. Every man in the service is a pro- 
spective wearer of a military watch, and 
the number who have them in advance is 
practically negligible. With hundreds of 
men going from your own vicinity, it is 
easy to see what this may mean. It is 
meaning hundreds of dollars to the jewel- 
ers who are going after the trade. Just as 
long as the war lasts there is going to be 
this wrist watch demand for soldiers and 
the accompanying increase in sales because 
of the growth of the general demand for 
such watches. Are you going after this 
military watch business in a way that 1s 
bringing you your share of the sales? 

You ought to be making up lists of 
drafted men and their families and friends, 
and you ought to be circularizing these 
lists with military watch letters. Write a 
letter to the men who are going, asking 
them if they want to buy good, practical, 
accurate timekeeping watches before they 
go. Call their attention to the fact that 
you have reliable, satisfactory watches that 
will last through the war, and give them 
the prices. Write letters to people who 
are interested in men going or in the serv- 
ice, suggesting the importance of seeing 
that those men have good military watches. 
Agree to make delivery in good condition 
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to the man, if they will pick out the watch 
and leave it to you to send. 

Make window and inside displays and 
keep this military watch idea before your 
public all the time. There are sales to be 
had every day if you will go after them. 
People are all sold on the idea. It re- 
mains only to make it certain that they buy 
from you instead of from somebody else. 


Make Your Stock Varied 

You cannot get this business with a stock 
of a few low-priced watches. You must 
have a good assortment. People are going 
to buy from the jeweler who has the best 
assortment, even though they may buy the 
same pattern you have in your limited 
stock. 

Then, if you have only a few, the person 
who wants to buy a handsome watch to 
be used as a gift will not buy from you. 
When we are going to spend a considerable 
sum for a military watch, we do not buy 
from the man with half a dozen to show. 
We want to look over a good assortment. 
Don’t be afraid to stock up along this 
line. You can’t be headquarters for this 
or any other line without having a repre- 
sentative stock of the goods. 

Novelties in this line may not sell as 
well as more staple designs, but you need 
to have the novelties to give interest to the 
stock. Keép showing something new and 
different to sustain the interest in the 
goods. People will stop and look at a dis- 
play of military watches in the window 
when some novel designs are played up 
conspicuously, while they might not show 
any interest in the more standard styles. 
Take advantage of the general interest in 
the new and novel. Wrist watches of 
themselves have no novelty any longer. The 
novelty must be sought in new patterns and 
in accessories. 

By accessories to wrist watches I mean 
the straps and bracelets and protectors, etc. 
There are wrist watches with illuminated 
dials by which the time can be read in the 
dark, and others with unbreakable crystals. 
Some watches are very attractively packed 
in appropriate cases which help make the 
gift of the watch a satisfaction. This in- 
formation is rudimentary of course, and 
only mentioned because I want to impress 
upon the jeweler the importance of stock- 
ing up a variety which shall cover all these 
phases and make his offering appeal to the 
widest possible class of buyers. 

A perfectly good wrist watch might be 
sold on a news stand for a smallish sum 
of money, and you might sell some of those 
watches in the same way, but that is not 
the way to get a good business on the line. 
Go into it as if you were the headquarters 
for such goods and had confidence in their 
sale. Show the public what the market 
offers in the military watch line. The 
business will go to the man who has the 
best stock of goods, everything else being 
nearly equal. 


What War Makes Popular 
Whatever war makes popular or essen- 
tial in your line, that you should push at 
this time. Don’t stop with military 
watches. Watch the trade to see what is 
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being offered that has a war appeal. Identi- 
fication rings and other kinds of what we 
might call “service jewelry” are being of- 
fered from time to time, and there is a 
sale for such things if you stock them and 
call people’s attention to them. The Ameri- 
can people are anxious to buy things for 
their fighting men. 

You should have enough of such items 
so that whenever anyone comes in to get 
something to send to a soldier you can 
show something that soldier has not al- 
ready received. Instead of hanging back 
and waiting to be crowded into buying 
some of these war items, you should be 
watching all the while for a chance to get 
hold of something new and different in or- 
der to be able to make a new appeal to the 
customers who have already bought many 
of the things you have. Just because a 
woman has sent a soldier a military watch 
and a money belt is no reason to think she 
has done all she is going to do. Just as 
long as the man she loves is away from 
home she is going to want to send him 
something when she has the money to 
spend. 

Side Lines 

Another line that you can develop at this 
time is fountain pens and ornamental pen- 
cils. Just as every soldier is to receive 
things from home, so he is going to write 
back home, and he must have something 
with which to write. Fountain pens are 
made the more available just now by the 
ink tablets which can be used to make the 
writing fluid for them. Automatic pencils 
which can be worn on a chain or carried 
in any pocket and supplied with extra leads 
will sell, and pocket knives are not far 
from the jeweler’s regular line. Most of 
the items that go into comfort kits, includ- 
ing the kits themselves, may be handled by 
the jeweler and sold to the people who 
want to send their boys away with a par- 
ticularly attractive outfit. 

Again, I can give you no better advice 
than to study the advertising pages of your 
trade paper. In addition to this, give every 
traveling salesman a chance to show you 
what he has. Learn to say “No” to him 
when desirable, but see what he has to 
offer! And look into the pages of catalogs 
of all kinds of houses selling jewelry at 
retail by mail. There is something new all 
the time, and the new has a greater interest 
for people than the old, on paper at least. 
They may buy the old, standard article, but 
it will probably be the new thing that 
brings them into the store. At all events, 
the store that never has anything new will 
not sell much that is old. 

Be An Active Patriot 

While you are getting in line with the 
times in the way of stock and business get- 
ting methods, don’t fail to get in line with 
all the war movements in your community. 
It may cause you to neglect your business 
now, and it may cost you some loss to take 
off your coat and get out and work for 
the Liberty Loan or the Red Cross or the 
Y. M. C. A. fund, or what not, Wut if you 
don’t do this it will cost you friends and 
money and business and everything else 
you value. Don’t think you can kind of 
edge along, doing a little here and a little 
there and give the impression that you are 
helping on the war. The public knows who 
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is helping enough to be worth while and 
who is camouflaging. 

Do what you are asked to do and then 
see what you can find a chance to do in 
addition. Sell Liberty Bonds, of course. It 
isn’t enough to buy them. Sell Thrift 
Stamps, too, and do it as if you wanted to 
make sales, not as if you were merely doing 
what you regard as a duty. Be one of the 
active war workers of your town instead 
of one of the folks the war workers have 
to work on. 

Of course, the big reason for all this is 
the patriotism behind it, but you may be 
sure it will prove to be good advertising 
and will pay you in money in the long run. 
Give up your windows to patriotic displays 
now and then. When the man with the 
war posters comes around, don’t put him 
off and slip his poster into the background 
somewhere. Give it a good position. Try 
to get the most attractive posters in each 
series and display them so they will be ad- 
ditions to your window instead of a handi- 
cap. Try to get the posters of each issue 
ahead of the other fellows, while they are 
new and attract attention. That will be 
infinitely better than putting off using them 
just as long as you can in order to have 
your window all to yourself. Give the 
poster you show as good a setting as you 
can. Make it part of the background of 
your display. Make it count instead ‘of 
making it of no account. The posters are 
an important feature of the campaign to 
win the war. Indifference to them is indif- 
ference to one of the Government’s big 
efforts. 

Right in line with the jeweler’s business 
is the collection of old, valuable metals. 
Why not make your store a repository for 
contributions of that sort to any cause at 
any time? Advertise that you will receive 
and forward to its proper destination with- 
out cost any valuable old metal or jewelry 
anyone wants to turn in for the good of 
the cause. This sort of work will be help- 
ful, patriotic and have its own advertising 
value beside. 

War times are certainly not quiet times 
for the jeweler who is awake to his oppor- 
tunities. There is plenty of demand for 
things he has to sell, and there is enough 
for any man to do. 








Thanks! 


We'll Continue the 
Good Work 


We appreciate the good 
efforts which your magazine 
puts forth so well to help 
educate the jewelers as to 
the right methods of mer- 
chandising. 

We trust your good work 
will continue and that the 
future will bear the fruit 
which you are trying to cul- ° 
tivate. Rank & Motteram, 
Milwaukee, Wis. 
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Draw and Its Relation to the 
Safety Action 








Written Expressly for The Jewelers’ Circular by E. P. Connor. 

















RAW is an important factor in the 
maintenance of a sound safety action. 

It is a valuable link in that chain which 
ensures the correct performance of an 
escapement. Young watchmakers should 
study “draw” from the viewpoint of the 
safety actions; second, when alterations 
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are made, then draw should be considered 

in its relationship to “drop” and “shake” ; 
third, the effect of shifting a pallet: stone 
to change the force of draw calls -for a 
' $tudy of the lifts. These facts are investi- 
gated in this paper. 

Draw, like other safety actions, :is at 
times called’ upon to act only as a preventa- 
tive. Whenever the emergency arises, 
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draw must be capable of ensuring the safe 
action of.the escapement, else derangement 
of the timekeeping qualities of the watch 
will result. Alterations relating to draw 
involve other features of the escapement 
which we shall endeavor to explain from a 
practical standpoint. 

The amount or degrees of the draft 





angle allotted a pallet jewel is a variable 
quantity. In some escapements the amount 
of draw on one pallet stone equals the 
amount given the opposite pallet jewel; 
while in other escapements the draft angle 
on the entering pallet exceeds the draft an- 
gle on the discharging pallet. This is rather 
a theoretical question, as the interest of the 
man at the bench centers on, the fact as to 
the effectiveness of the draw discovered in 
any given watch which he may have in 
hands for repairs. 

To insure a solid foundation we shall 
first describe where the angle controlling 
draw originates. Knowing this, the work- 
man will be in a better position to intelli- 
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gently make alterations than the workman 
who lacks such knowledge. 
Draw is the‘result of the draft angle 


‘which defines the slant of a pallet jewel’s: 


locking face. In other words, when we 
look at a pallet stone’s locking face we 
observe it as an inclined plane. The slant 
of this plane is the result of the draft angle 
and here draw takes its source. For pur- 
pose of simplicity we shall graphically illus- 
trate the draft angle. Readers wishing to 
know the entire theory whereby this angle 
is delineated can readily find same in any 
theoretical work on escapement drafting. 
Our present purpose and intent is to treat 
the angle of draft in its simplest and most 
practical form. Waiving aside drafting de- 
tails which might detract from simplicity of 
explanatién, let us assume that the point 
E, of the line A E, Fig. 1, touches the cen- 
ter of the escape wheel. The point B rep- 
resents the lowest locking corner of the 
pallet jewel. If we place the center of a 
protractor at B and extend the protractor’s 
90-degree mark along the line A B, and 








measure therefrom an angle of 12 degrees, 
as illustrated by the line C B, we obtain 
the angle A B C containing the required 


number of degrees. The line C B marks 
the locking face of the pallet stone when 
the draft angle is 12 degrees. The practi- 
cal lesson we wish to impress is, that the 
point of origin of the draft angle which 
defines the pitch or slant of a pallet jewel’s 
locking face is ever the stone’s lowest lock- 
ing corner, as illustrated at B in our draw- 
ing. A knowledge of the source of the 
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draft angle is of prime practical import- 
ance when alterations relating to the draw 
are in order. 

If we desire to increase the draft angle 
from 12-to 15 degrees the result would be 
a locking face of greater slant. This we 
have indicated by means of the dotted line 
K B. The drawing Fig. 1 shows how in 


_ practice the draw in an escapement can be 


increased, namely, by giving the pallet 
jewel a greater slant. The' pallet stone’s 
lowest locking corner should remain a 
fixed pivotal point. We now understand 
that when we increase the slant of a pallet 
jewel we increase the draw. When the 
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pallet stone’s locking face is made 
straighter we lessen the draw. The fore- 
going statement relative to changing the 
slant of the locking face of a pallet jewel 
is the basis of alterations concerning draw. 
Other elements, however, require due con- 
sideration when changes in draw are made. 
These we shall treat on in due place. 

In Fig. 2 we illustrate another feature 
of importance and closely related to the 
force of draw, namely, the back slant of 
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Trouble-Trouble-Trouble | 


You are having lots of trouble in refining and separating your GREEN GOLD 
filings and clippings that contain some PLATINUM. 














aut 


You are using that old method that was “‘purrrty good”’ for separating 
ordinary red or yellow gold from the platinum—but NOW it simply 
WON'T work. 


Yes, you leave it in the aqua regia for a while, and then you wash 
off the silver scum—and you put it back in the aqua regia, and then 
wash off the silver scum—and you put it back in the aqua regia, and 
then wash off the silver scum; and ditto, and ditto, ad lib., indef., till 
you get grey headed and blear eyed. 


And all the time you know that for a small fee you can learn the BEST and 
EASIEST way to refine and separate this mixture, so as to get back ALL your 
gold, ALL your platinum, ALL your iridium, as well as all your silver, and in 
the quickest time. 





Better call, phone or telegraph, at once, for the up-to-date HOKE 
SYSTEM OF INSTRUCTIONS for separating and refining ALL kinds of 
gold and platinum mixtures. (Many jewelers report savings first month 
to more than cover our fee. ) 











Address 
JEWELERS TECHNICAL ADVICE CO, 


Sam W. Hoke ah itheteen the Gok 


MANAGER (C. M. HOKE, B. S., A. M., Consulting Chemist) 

















Ways that were “‘good enough” when platinum was $20.00 per ounce won’t do now. 


ZY 















‘sros. Polishing Dust Collector 


You might just as well have the outfit, because 
you are only losing the gold now as it is. And then 
your health—just think what that means—are you 
implanting in your system the seeds of some disease 
—are you wilfully disregarding the great danger that 
lurks in the metallic dust particles resulting from 
polishing operations? Whether you do the polish- 

GREETINGS ing yourself, or not, means nothing; the dust floats 

around through the air. You breathe it, everybody 

From the Bottom of Your in your place breathes it. You're strong, now, no 

H doubt, and healthy. You won’t notice the injury 

eart : done to your system except in case you should fall 

you will greet our machine—that sick or have a heavy cold, then you will begin to 

is if you only knew what you will notice it. A little prevention now—a clean shop—a 

know after a short period of use— neat shop—and then more income from the use of 

how it will profit you in a clean the outfit, that’s what you get when you buy this 
shop, in money returns from the Dust Collector. 

dust that now flies away or chokes 


up the operator and makes him a 
night to behoid—too repusive to LEIVMIAN BRO 


touch. 


S62 JOHN sT. 
2s NEW YORK 
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an escape wheei tooth as contained between 
the points A B. The angle which produces 
this slant is sometimes known as the draft 
angle of the tooth. As no alteration of 
the slant of the teeth is possible for the 
average workman, additional comment is 
uncalled for. One feature of the tooth's 
relationship to the locking face of a pallet 
stone must, however, be kept in mind, 
namely, only the corner A of the tooth 
should rest on the pallet jewel’s locking 
face. Should more than the corner A of 
the tooth rest against the locking face of 
the pallet, as depicted in Fig. 3, the draw, 
that is, the force of draw, becomes de- 
stroyed. In American watches such a fault 
is attributable to either unsuitable pallet 
jewels or the stones being poorly set. 


Draw in An Escapement 


What draw really is and how it should 
‘act are best learned by actual practice and 
experiment. For this purpose any 16 size 
American watch having the escapement 
parts fairly visible will be found most suit- 
able. To investigate draw remove the bal- 
ance and partly wind up the mainspring. 
Under such conditions if the draw is sound 
we should find the lever at rest against its 
bank. To determine the force of draw 
take some fine tool and lift the lever away 
from its bank. Continue the lifting until 
the tooth of the escape wheel is brought 
very close to the locking corner of the 
pallet jewel, as represented in Fig. 4. Then 
gently remove the tool from the lever; if 
draw is present it will be found that the 
lever promptly returns to rest against its 
bank. 

The actual amount of force or draw 
which must be present in all escapements 
in order to safely retain the lever against 
its bank can best be learned by experiment 
and observations with a large number of 
watches. Thereby, the workman will ac- 
quire that touch or feel which informs him 
when draw is correct, weak or too strong. 
The strength of draw should never exceed 
its actual requirements, namely, that of 
holding the lever safely against its bank. 
Defects arising from weak draw we shall 
explain: later. 


Draw and Slide 


Assuming that the action and amount of 
draw in an eScapement is correct, the ef- 
fect of draw as a safety action agent should 
be considered from the standpoint of the 
locks, viz.: drop lock and slide or second 
lock. 

If we examine a normal escapement in 
action we will see a tooth of the escape 
wheel drop on to the locking face of a pal- 
let jewel. When this happens we imme- 
diately notice that the pallet moves deeper 
into the escape wheel. This sliding motion 
of the pallet into the wheel is due to the 
force of draw. That is, the shape and 
position of the tooth combined with the 
shape and position of the pallet jewel 
unitedly exerted a force which caused the 
pallet stone to dino deerer into the wheel. 
This for¢e is termed “draw” and the in- 
creased lock is known as the slide or slide 
lock. In Fig. 5 B to C represents the 
slide or slide lock. 

Should slide lock not take place, the 
bankings being open, we then realize that 


THE HOROLOGICAL REVIEW 


some error affecting the draw is present 
and requires correction. 


Draw and Drop Lock 

The point B, Fig. 5, shows where the 
tooth dropped on to the pallet stone. 
From A to B accordingly represents the 
amount of the drop lock. That part of the 
pallet stone from A to B must possess a 
draw which is equally effective as that pos- 
sessed from B to C. To coin an expression 


- 
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the “drop lock draw” must equal in force 
“the slide lock draw.” In practice we not 
infrequently discover that the force of draw 
is unequal in different parts of the same 
stone. This peculiar variation of the draw 
is seldom attributable to either faults in 
the pallet stone or tooth. The usual cause 
is ill-fitting pivots in holes, rough or mis- 
shapen parts of gummy oil or dirt. What- 
ever the defect is correct it. In fact, when 
poor draw is located the correction of out- 
side faults is the first essential before at- 
tempting any alteration in shape or posi- 
tion of pallet stones. 


Draw—lIts Function 

We have now learned that draw is an 
effective force whose chief duty is to retain 
the lever under normal conditions against 
its bank. Should draw be less in amount 
than normal and, in consequence, unable 
to safely return the lever against its bank 
the effect of poor draw will be reflected by 
the timekeeping qualities of the watch. A 
watch in the ordinary course of everyday 
usage receives daily many shocks. Its 


B 
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owner may jump, run, stumble, etc. Such 
shocks are reflected in some way in the 
escapement. 

If the draw is weak and the watch is 
jarred, conditions being favorable, the re- 
sult is the guard pin is thrown against the 
edge of the roller table. If the draw is 
decidedly weak and ineffective the guard 
pin will remain in contact with the table’s 
edge, acting as a brake up to the re-entry 
of the roller jewel into the slot of the 
lever. The expected result is impairment 
of timekeeping, as the friction, which de- 
velops because of the contact of guard pin 
with table, seriously affects the arc of 
vibration of the balance. It is, therefore, 
plainly indicated that in the event of a 
watch receiving a shock strong enough to 
throw the lever off its bank and resulting 
in contact of the guard pin with the edge 
of the table, instant release of the parts 
is desirable and necessary. To attain this 
the force of draw must be able in part to 
neutralize effects of the shocks. The 
strength of draw, however, should always 
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be moderate. If we make draw so strong 
a force, that only extremely violent shocks 
will succeed in throwing the lever off its 
bank, then the unlocking resistance becomes 
too great. Hence we must always seek a 
happy medium betwixt draw that is inef- 
fectively weak and draw strong enough to 
detrimentally affect the unlocking of action. 


Altering Draw 


We mentioned the fact that the point B 
of the pallet stone Fig. 1 remains in a 
fixed position and we lessen the slant of 
the pallet jewel making it more upright, 
as indicated in Fig. 6, we thereby lessen the 
force of the draw. If we retain point B 
in its fixed location and give the pallet 
jewel a greater slant, as illustrated in Fig. 
7, we thereby increase the force of draw. 
A limit exists to which the slant of the 
stone can be increased. For instance, if 
we set the pallet jewel at an angle so great 
that more than a tooth’s locking corner 
rests upon the pallet’s locking face, as 
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shown in Fig. 8, the force of draw is there- 
by destroyed; a fact which must be kept in 
mind. 

In practice, to alter the slant of a pallet 
jewel in its seat requires that the metal slot 
in the pallet body shall be somewhat larger 
than the thickness of the stone. When 
this is the case the pitch of the pallet jewel 
can readily be altered. Should the slot 
hold the pallet stone tightly we must, in 
order to tilt the stone, use a file and 
slightly enlarge the seat. This allows us 
to slant the stone in the desired direction. 


Effects of Altering Draw on the Drops 
and Shapes 


When altering draw it is rarely possible 
to retain the point B Fig. 1 of the pallet 
jewel in its original position. Invariably, 
when the slant of the pallet stone is altered 
the point B shifts somewhat either to the 
right or left of its original position. To 
the change in location of point B is attrib- 
utable that change which always takes 
place in the drops and shakes when altera- 
tions involving a change of draw are at- 
tempted. Draw alterations, as a rule, 
brings with it questions of drops and shake. 

Drop is divided into two kinds, viz.: 
inside drop and outside drop. Likewise, 
shake is divided into two parts, viz.: in- 
side shake and outside shake. The inside 
and outside drops, theoretically, should 
equal each other. In practice some differ- 
ence will usually be found. This statement 
is equally applicable to the “shakes.” 
Whenever we find an equality in the drops 
a similar equality will be discovered in the 
shakes. Again. when one drop exceeds the 
other the shakes will be correspondingly 


unequal. 
(To be continued.) 
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Save Time 
and Money 


The experienced workman who 
is extra hard to please in files will 
stop short of nothing but the best. 
He will always 


Use 
MCHOLSON 





Swiss Pattern Files 


Over 50 years experience, as 
well as special study of jewelry 
workers’ needs, enters into the 
making of each of these files. 


Every NICHOLSON fie is rig- 


idly inspected for temper and cut- 

ting qualities before it is wrapped 

in our rust-proof paper, boxed 
xe’ and sealed. 

eas YOUR DEALER CAN 
SUPPLY YOU 


Write for “FILE FILOSO- 
PHY”—A 50 years’ edu- 
cation on files in an hour. 
Sent FREE on request. 


NICHOLSON FILE CO., Providence, R. I. 
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“MARVELITE * 


— Alight at Night se OK 


-~MARVELITE 


cA Radium Compound — Praétically Permanent 
Used by U. S. Government 












Prompt Deliveries Guaranteed 


Applied by us, or sold in #% 
powder form for applica- 
tion by manufacturers. 


* 
Demonstrations for manu- 
facturers without charge. 
Correspondence invited. 
Ask for Booklet No. 3 ¥ 


about the various Kinds 
of luminous materials. 








Cold Light Manufacturing Co. 
558 West 158th Street New York 

















HINTS FROM HERPERS 
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THE ABOVE DESIGN PRODUCED WITH 
OUR MATERIAL 


AN +4MQUIRY BRINGS FULL INFORMATION 


HERPERS BROS. 


SETTING MAKERS 
EST. 18665 


18 CRAWFORD ST. NEWARK, N. J. 
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UNITED STATES PATENTS. 








issue of June 4, 1918. 


1,268,206. SELF-FILLING FOUNTAIN-PEN. 


Martin Borreck, Sioux City, la., assignor of 
one-half to Henry A. Meyer and E, A. Burgess, 
Sioux City, Ia. Filed Jan. 6, 1917. Serial 
141,015. 


A ‘self filling fountain pen comprising a barrel 
formed with an aperture in its side walls, a col- 


’ 
; ab "le rein ompressor ,bar,. 
lapsible ink re ceptacle therein, a com] Pi. 
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an operating member movably mounted on said 
barrel, and means interposed between said bar 
and member operative through said aperture and 
actuated by movement of said member in one 
direction to cause said compressor bar to suc- 
cessively collapse the receptacle and then allow |it 
to expand. 


1,268,326. BRELT-BUCKLE. Gerorce W. Contey, 
Wheaton, Ill. Filed May 26, 1917. Serial 171,- 
272. 


A belt buckle comprising a pair of superposed 
plates having teeth on their opposed faces for 
biting engagement with the belt, links connecting 












Ue 9 1240 4 2 
a Ga‘ 
3 
said plates, one of said links having an extension 


projecting beyond.the inner plate and adapted 
to be engaged by the body of the wearer to hold 
said plates united, said links being positioned at 
oblique angles to the plates when in operative 


position. 


1,268,342. SAFETY COLLAR-BUTTON. Max 
Gontcx, New York. Filed Sept. 10, 1917. 


Serial 190,617. . 

In a collar button, a rigid post with a base 
plate and a head on its ends, said post having a 
groove lengthwise thereof and having a notch at 
one end of the groove, and a rod of spring metal 


" 
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disposed in the groove crosswise of the notch as 
well as having one end held to the post for being 
sprung inwardly and outwardly of the groove 
whereby a clamp may be operatively retained on 
the post, substantially as set forth. 


1,268,412. BUCKLE. Epwarp H. WHEELER, 
Hartford, Conn. Filed June 22, 1917. Serial 
176,372. 


A buckle comprising a base member adapted to 





support a 
directed 


longitudinally 


having 
at the sides and a plurality of 


holding 
lands 


strap 
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transverse bars in spaced relation between the 
lands, and a clasp device including a body having 
longitudinally directed clefts to produce a plural- 
ity of resilient tongues and a locking member 
rotatably engaging said body member and includ- 
ing projections engaging said tongues and a hook 
engaging one of said bars, another holding strap 
being adapted to be connected to said clasp device. 
1,268,656. CALL-BELL CLOCK. 

WILLIFoRD, Mount Vernon, III. 

1915. Serial 60,053. 

In an automatic call clock comprising a dial pro- 
vided with a plurality of circumferentially ar- 
ranged contacts engageable by the hands and 
in circuit with a source of current and a signal 
device; means for prolonging the duration of the 
circuit through a selected contact, comprising a 


Jacosp’ V. 
Filed Nov. 6, 























series of conducting plates arranged. in circum- 
ferential alinement with said contracts in advance 
thereof and in the path of travel of. a hand, each 
of said plates being provided with longitudinal 
slots, and screws. passing through said slots and 
into the dial, whereby selected ones of said plates 
may be moved into contact with and serve as a 
continuation of the adjacent contact. 


Designs 


52,070. BUTTON, BADGE, OR EMBLEM. 
CuarLes Crist Detmonico, Morristown, N. J. 


Sin 
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Filed Jan. 29, 1918. Term of 
patent 7 years. 


52,082. SPOON, 


Serial 214,432. 


FORK, OR SIMILAR AR- 








TICLE. Scuwinn, Attleboro, 


FREDERICK 
Term of patent 7 years. 


52,084. FLAG, PENNANT, SIGN, EMBLEM, 
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OR ARTICLE OF A SIMILAR NATURE. 
FREDERICK SMITH, Brooklyn, N. Y. Filed 





Serial 221,319. 


March 8, 1918. Term of patent 
7 


years. 








® At the Galliéra Museum 


I‘ is gratifying to see that in spite of the 

war the artistic movement continues and 
that French artists are striving, with cour- 
age, for the promotion of their works. . It 
is thus that a new exhibition, primarily de- 
voted to decorative art, has just opened at 
the Galliéra museum in Paris. 

It is very interesting because we may 
there see elegant and wonderful glassware, 
of a beautiful, artistic character, by master 
workmen Laligue and Marcel Gaupy; glass 
vessels of charming colorings by Decorche- 
mont; ceramics of Gandais and of Dam- 
monce; remarkable works by Baffier, . by 
A. Hélrard, by Husson; tapestries of a 
very personal and very modern type by 


‘Madame Maillaud; jewels (collars, rings 


and brooches) in chased silver, very orig- 
inal, ba Charles Rivaud;. very ‘ artistic 
jewelry by Paul Follot, including especially 
beautiful pendants of highly decorative de- 
sign; vases in copper and in steel, by the 
brothers Capon; crystal ornaments by 
Charles Feuillatre, particularly well exe- 
cuted; remarkable translucid’ and opaque 
enamels by Tourrette, whose fine and deli- 
cate taste is more than ever evident: draw- 
ings and miniatures by Madame Debille- 
mont-Chardon, executed with great talent; 
splendid pottery by Delacherche; ceramics 
by: Massoul. 

A very beautiful glass case contains 
ceramics by Madame Wallet-Josse, among 
them a very beautiful dish, decorated with 
lilies, with considerable taste; very fine 
bindings by Madame Leroy Desrivieres; 
leather engraved and _ repoussee, treated 
with exquisite skill by Saint-André; sculp- 
tures, in very beautiful style, by Pierre 
Roche; charming statuettes in ivory by 
Caron; beautiful works (brooches and bon- 
bonniéres) in horn and good by Hamcee; 
fine tapestries by Madame Orry-Robin and 
Madame _ S. _ Desvalliéres: fabrics by 
Quenioux, Karbowsky and Dufréne. 

We must also mention, says Georges 
Bailly in La France Horlogére, the glass 
case in the exposition devoted to the ceram- 
ics of Michel Cazin, killed last year in the 
explosion that destroyed a torpedo boat at 
Boulogne, and the articles of furniture of 
Dufrene and of Théodore Lambert, which 
are in every respect of the happiest con- 
ception. 

This exhibition, as a fact, reinvests the 
framework of the Galliéra museum with a 
mark of distinction that cannot be too 
greatly admired. 
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For Watch and Clock 
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possibilities are opening up for manutfac- 
mined watches and clocks 
rested in this new and profitable field 
aii to appreciate the importance ol using 
luminous material available, and of 
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‘| facilities for applying this celebrated 
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GEORGE M. BAKER 


GOLD, SILVER AND PLATINUM REFINER 


© 
oO 91 Page St., Previdence, R. I. 
& 


S Our Modern Methods 7 
2, Produce Greatest & 
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NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 























